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Epergne Made for Frederick, Prince of Wales (Father of Geo. II1) About 1750. 
(A Part of the Royal Collection at Windsor Castle.) 
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NEW MASTER CRAFTSMAN 
SERIES - - OUT MARCH 1 
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Lf Clark desired to add 
Ae 3a magnificent Tea 
Service to his famous collec- 
tion of art treasures he en- 
trusted his commission to the 
Master Craftsmen of The 
Gorham Company. 

This Louis XIV service 
(shown above) was wrought 
entirely by hand from flat 
sheets of sterling silver. 


PROVIDENCE, R. I. 


AMERICA'S 


GORHAM 


a1 NEW YORK,N. Y. 


Tay TX ye 265, ~ 
Tear eee al 47 Lat 


Alexander MacBeth, one of the silver- 


smiths of the special service shown 
above. For 35 yearsa Gorham Master 
Craftsman, Mr. MacBeth still devotes 
bus skill to the creation o, 
Gorham Sterling 


L 





For nearly a century Gorham 
has been famous for this type 
of craftsmanship, the high- 
est form of the silversmith's 
art. The craftsmen who 
wrought Senator Clark’s Tea 
Set as well as many other 
notable creations are the 
same Gorham Master Crafts- 
men who create the many 
lovely Gorham patterns dis- 
played at your jeweler’s. 


Member of the Sterling Silversmiths’ Guild of America 


LEADING 


SILVERSMITHS 


FOR OVER 90 





L 


YEARS 








The same Master Craftsman idea that has proved so suc- 
cessful, with a few freshening touches to make it new. 


THE GORHAM COMPANY 





SALES AGENT FOR 


GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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Sword of Honor Presented to Jean Jusserand, Former 
French Ambassador to the United States 














WasuIncTON, Feb. 16.—A sword of honor 
has been presented to Jean Jusserand, for- 
mer French ambassador to the United States, 
by the Franco-American committee of the 
Academy of Moral and Political Sciences, 
to which M. Jusserand was recently elected 
to membership. The sword, designed and 
wrought by Falize, master goldsmith of 
France, is symbolical of the labors, memories 
and friendships of M. Jusserand in the 
United States where he served 22 years and 
was presented also as a recognition of his 
distinction as a writer and thinker. 

The guard and scabbard of the sword 
are of gold, inlaid with platinum and mount- 
ed with sapphires, diamonds and rubies. A 
medallion of George Washington is set in 
the outer face of the jade grip, while on 
the inner side is a medallion of Lafayette. 
Engraved in the jade encircling the medal- 
lions are the lilies of France and 13 stars 
for the 13 original States of this country. 

A monogram “J” is set on the outer face 
of the scabbard near the hilt and it is sur- 
mounted by an engraving of the Statue of 
Liberty in the languet of the guard. A 
gold globe forms the pummel of the shaft 
and on the guard are inscribed the dates 
1776 and 1917, with the inscription: “La- 
fayette nous voila.” The blade bears the in- 
scription: “A Jean Jusserand, Ambassador 
de France Aux Etats Unis, 1902-1924—To 
Jean Jusserand, Ambassador of France to 
the United States, 1902-1924.” 

Those attending the recent presentation 
ceremony in Paris included, the cardinal 
archbishop of Paris, the ambassadors of the 
United States, England and Spain, the Min- 
ister of the Netherlands, President Mille- 
rand of France, and Marshals Joffre and 
Fayolie. The presentation speech was made 
by J. Ridgely Carter, of the Morgan bank. 








A NOTABLE WORK IN SILVER 


Cup Presented to Samuel Cunard by Citizens 
of Boston Now on Exhibition 
in That City 


Boston, Mass., Feb. 16.—On display in 
one of the State St. windows is the silver 
loving cup presented to Samuel Cunard, 
founder of the line, by citizens of Boston at 
the time the service was established 87 years 
ago. The cup is more than two feet high 
and is beautifully engraved, bearing on its 
face in bas relief, a reproduction of the first 
ship of the line, the Britannia, and the fol- 
lowing inscription: 

“Presented by the citizens of Boston, 
Mass., to the Honorable Samuel Cunard of 





Halifax, N.S., whose enterprise established 
the line of British Mail Steam Packets be- 
tween Liverpool, England, Halifax, N.S., 
and Boston, United States of America, 
1840.” 

Since the death of Samuel Cunard. the 


hance the maritime idea. 


to Mr. Cunard nearly ninety years ago. 

It is of interest to know that the cup, 
which is more than two feet tall, was fash- 
ioned by business ancestors of the Shreve, 
Crump & Low Co., Boston jewelers, then 
identified as the firm of Low, Ball & Co. 
Highly ornamental in design, the cup’s 


decorations include dolphins as handles, a 


bas relief reproduction of S.S., Britannia, 


first Cunarder, shields of America and Great 


Britain, and cockle shells further to en- 
The Shreve, 





CUP PRESENTED IN 1840 To SAMUEL CUNARD BY CITIZENS OF BOSTON 


cup has been handed down in the Cunard 
family, finally becoming the property of the 
late Sir Bache Cunard. Following the lat- 
ter’s death, his heirs loaned it to the Cunard 
company and until its recent arrival in Bos- 
ton, had been on exhibition at the Cunard 
Line offices, Cockspur St., London. This 
is the first time that the cup has been in 
America and in Boston since the presentation 


Cramp & Low Co. it may be added, 
is proud of this example of its ancestor- 
firm’s fine craftsmanship. 








C. C. Freeland and C. D. Freeland have 
announced their purchase of the C. K. Henry 
jewelry store in Edinboro, Pa., and have 
taken possession of the business. 
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Some Early Pages from the History of Goldsmithing* 








By W. Augustus Steward 


Officer d’Academie; Head of the School of Gold and Silversmithing, 
L. C. C. Central School of Arts & Crafts. 

















Continued from issue of Feb. 2 

a. we come to compare Phoenician 

work we find that if there is \any 
uncertainty in the statement that Egypt 
was the first instructress of Phoenicia, and 
that Assyria taught her what she did not 
learn from Egypt, we know that the 
Phoenicians were apt pupils. We _ have 
many evidences of the exotic influences. 
Among them a fine bronze triangular 
pectoral now preserved in the Louvre. It 
js about four and a quarter inches high. 
The decoration represents scenes in which 
lions and tigers are attacking antelopes and 
a griffon attacking a lion. The _back- 
ground is filled in with palmettes, the 
whole very clearly indicating Assyrian in- 
fluence. The two scenes are enclosed in 
an open twisted border. The pectoral is 
fashioned out of thin bronze by means. of 
repoussé work, then chased upon the sur- 
face, and where thought necessary to ob- 
tain a crisp effect the graver has been 
used; this funerary breast ornament was 
originally gilt, and signs of this are still 
apparent. 

GOOD REPOUSSE WORKERS 


Of Phoenician capacity in the art of 
chasing and repoussé we also have the fine 
bowl found at Palestrina, the ancient 
Preneste, in 1876. The diameter is seven 
inches and three-fifths; it has an under- 
side which hides the repoussé tool marks at 
the back. The whole of the story is told in 
three circular sections which are encircled by 
a serpent, the Egyptian or Phoenician symbol 
for the universe. The story is of an armed 
hero who leaves his castle to hunt in a 
chariot driven by his servant. On sighting 
a stag the hunter alights. He kills the stag 
and then takes a rest. A repast is prepared 
in which the stag provides the important 
dish. The hunter invokes the blessing of 
the gods, partakes of the feast, and then 
proceeds on his return journey. But he is 
attacked by a huge ape, from which he is 
miraculously saved. The hunter, having 
passed through initial danger, pursues the 
creature, kills him, and returns safely home. 

The Cup of Amathus—in the New York 
Museum—so named after the place where it 
was found, is another interesting example 
of chasing and repoussé, the outlines of 
which are sharpened by graver cuts. The 
remains of this bowl show how spiritedly 
the craftsman sometimes used the forms he 
employed in decoration, and also how re- 
peatedly, and with an iteration which be- 
comes irritating, he applied them as units in 
his designs. These were produced again and 
again, with but slight variations, by the use 
of stock units which cannot have made any 
sound impression upon the craftsman. In- 
deed, one can only feel that lack of creative 
power, allied to the commercial instinct, 
had shackled the producer. In the New 
York Museum is also housed a silver gilt 


*All rights reserved by the Author. 





cup from Curium which is somewhat pain- 
ful in this respect. There is an interesting 
patera in the Louvre: the decoration repre- 
sents a military march. In this instance 
the centre is occupied by a disc covered with 
simple diapered ornament. A simple form 
of decoration is seen on the silver patera 
which is said, by experts, to belong to the 
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PHEENICIAN PATTERN-BOOKS 


M. Georges Perrot asserts that “the 
Pheenician workman must have had pattern- 
books from which to work. When he 
received an order for any vessel of bronze 
or silver he would determine upon the shape, 
and then choose from his stock of designs 
such subjects as might seem to him well 
fitted for the work in hand and for the com- 
missioning client. On one vessel he would 
put a hunt, on another a religious function, 
a scene from pastoral life, or a military 
promenade. All these things were composed 
with a certain amount of taste and variety; 
only their elements were borrowed. Neither 
in Assyria nor in the Mediterranean basin 
have two cups been found which could be 


SILVER BOWL FROM PRANESTE 


Archemenid period or the fifth century B. c. 
Compare this decoration with some of the 
golden discs of the Mycenzan period. 

A platter found at Cere in Etruria is also 
interesting. It represents a military display 
of cavalry, infantry and chariots on the 
outer band, and on the inner one a lion 
hunt. On the centre medallion is depicted a 
couple of lions attacking a bull, while a bird 
of prey hovers above. It is amusing to 
observe that one lion appears to be holding 
the bull by his: withers and a horn, while 
the other lion is fixing his teeth in the neck. 
However, whatever criticisms may be made, 
according to early writers, the Phoenicians 
did excellent work, and, certainly, from the 
modern critics point of view it was 
technically remarkable, despite what one 
may have to say as to capacity for creative 
design or restraint in decoration. 


said to be copied from one another. But 
separate details often resemble each other so 
strongly as to seem traced from one and 
the same original.” Consequently the work 
not only lacks the evidence of interested 
workmanship, but shows that it was 
scamped. This may have been due to the 
keen commercial interest of the Pheenicians, 
an interest, alas, which still impels and tends 
to bring branches of our modern craft into 
disrepute. Herodotus, by the way, asserts 
that the Lydians were the first to appreciate 
the art of merchandizing goods; compared 
with them the Phcenicians were only 
traders. 
ASSOCIATION WITH EGYPT 

In the times of Thotmes and Rameses 
the Phoenicians were offering vases as 
tribute to the Sovereigns of Egypt. In fact, 
from metal work alone could the colors of 
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the vessels figured in the tomb of Rekhmara, 
the overseer of Thotmes III, have been de- 
rived. On the other hand, Egyptian rulers 
made presents to Pheenician princes. Among 
the discoveries of Professor Pierre Montet 
during the excavations of Jebeil, the ancient 
Byblos, in 1924, was a finely worked plaque 
of gold which, together with other pieces, 
supplies evidence of a close association with 
Egypt. Besides the plaque was a scarab 
ring and a wide, plain bracelet band set with 
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when Alexander the Great entered the camp 
of King Darius (the third and last King 
of Persia) after the battle of Arbela, 330 
years B. c., he found every preparation had 
been made to receive Darius as_ victor. 
Plutarch records that all the bottles for 
ungents and scents, vessels to carry liquor, 
were of gold, likewise the Persian monarch’s 
bath which was prepared and that Alexander 
took advantage of it. To this period the 
Oxus treasure is ascribed, and at this time 





SILVER PATERA, 8 INCHES DIAMETER. 


a scarab carved in Amethyst, likewise a 
golden pectoral said to have been a gift from 
Pharaoh Amenemhat IV.—who reigned 
1800-1792 gp. c. Also a jewel casket, cut 
from obsidian and mounted in gold, which 
bears an inscription to the effect that it was 
the gift of the same Amenemhat to the 
Prince of Jebeil. 

The Assyrians, if we may be convinced 
by the lurid statements deciphered from the 
cuneiform inscriptions, were very lavish in 
their use of the precious metals. The 
records of Sargon, a prince who lived in 
the eighth century B. c., founded the Empire 
of Akkad, unified Babylonia and assumed 
the title of “King of the Four Zones,” show 
that he propitiated the gods with gifts of 
handsome silver vases and massive jewels. 
To his lieutenants and satraps (Governors 
of Provinces) he gave quantities of gold and 
silver objects as well as gems. It is probable 
that Sargon was able to act so lavishly be- 
cause he collected considerable loot upon his 
military expeditions. When Mérodach- 
Baladau, the only King of the Chaldeans, 
was defeated and forced to surrender he lost 
his throne of gold, his crown or tiara, his 
Sceptre and a considerable quantity of gold 
ornaments. 

It was no uncommon thing for kings and 
princes, in those days, to take great treasure 
with them upon their warlike expeditions. 

I have mentioned the gains of Sargon, 
when he defeated the King of Chaldée; but 


ARCH =MENID PERIOD, 5TH CENTURY B. C. 


some of the finest gold ornaments were pro- 
duced. 

Herodotus states in his records of the 
battle of Platza, 479 zB. c., that when the 
Lacedemonian General Pausanias defeated 
Mardonius the Persian Commander, included 





TORTIONS OF CENTRE MEDALLION FROM SILVER 
CUP. FROM GRIFFI 


in the immense plunder taken from the 
Persian camp were gold bowls, cups, and 
other drinking vessels—likewise large basins 
made of gold or silver and gold or silver- 
plated bedsteads. 


LYDIAN GOLD WORKERS 
In Ancient Lydia both gold and silver 
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have been discovered in considerable quanti- 
ties, and it is a reasonable deduction to draw 
from this fact that personal ornaments 
made in gold must have been worn. Several 
fine examples of the goldsmith’s art have 
been found which demonstrate that repoussé 
and wire and grain work were produced by 
very competent craftsmen. On the illus- 
tration, Fig. A, of a plaque found, with 
twenty-four other pieces of goldsmithing, 
near Aidin (Ancient Tralles), on the 
border between Lydia and Caria—now im the 
Louvre—we observe that the heads of bulls, 
rams, and hawks have been raised from the 
flat in a very clever manner. But when we 
examine the way in which the piece was 
assembled we are surprised to find that the 
appliqué parts have not been soldered on to 
the plate, but attached by the simple ex- 
pedient of splitting the tube-like neck of 
beast or bird, turning back the parts, and 
riveting the piece in position. It is strange 
that one with such facility as is requisite 
to beat up the heads in full relief, and to 
neatly solder delicate double-twist wires and 
grains in position, should’ have adopted such 
a primitive method of securing the outstand- 
ing features of the design. The female 
igure, on this plaque, represents a goddess 
whose pose, dress, and the manner in which 
the hair is dressed, indicate that the influence 
is entirely Egyptian. The lower part of the 
body only is covered, and this is indicated 
by an arrangement of lozenges and triangles 
cleverly built up with very fine grain work. 
It will be noticed that six half-rings are 
arranged at the bottom, and these un- 
doubtedly carried, at one time, pendants or 
a series of chains and pendants. 

Another interesting piece, in this find, is 
a personal ornament in the shape of a double- 
edged axe. The illustration of this, Fig. 
B, indicates the character of a type of orna- 
ment which was possibly common, since 
several of the same shape were discovered, 
though each bears a distinctive kind of 
decoration. The double: axe was symbolic 
of Zeus. These objects are generally 
joined in the centre by means~of a tube. 
MM. Perrot and Chipiez are of opinion that 
if these ornaments were made by a Lydian 
they must have been wrought in the time 
of Gyges or one of his successors: But; on 
the other hand, as they point out, “If we 
find here elements borrowed from Egypt, 
their presence is to be accounted for in the 
relations entered into between the Lydian 
Empire and Egypt from the advent of the 
Mermnadz, the latter furnishing Egypt with 
those Carian mercenaries, whose profession 
took them backwards and forwards between 
the two countries. In the preceding period, 
Lydia had been unacquainted with the Delta, 
and her art had no other repertory to draw 
upon than that of Syro-Cappadocia. Another 
hypothesis which has nothing improbable 
about it may still be adduced, namely, that 
the jewelry we are considering might, after 
all, be of Punic origin.”* But, the learned 
Frenchmen continue, “Whether these orna- 
ments were fashioned in the Kingdom ‘of 
Croesus, or brought by an adventurer from 
Syria or Egypt, matters little. 

Long before Lydian craftsmen were capable 
of executing pieces as complicated as these.” 
In their admirable treatise they illustrate 
some remarkable serpentine moulds which 


1Perrot and Chipiez, History of Antiquities. 
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Would a Synthetic 
Diamond Lower 
Diamond Prices? 





The question of what would happen 
to diamond prices if synthetic diamonds 
could be produced on a large scale will 
usually bring the answer that diamond 
prices would inevitably come down. 

While this is the common reaction, 
yet it is contrary to previous experience 
along these lines. 

Back in 1911 when the Hope syn- 
thetic Sapphire. was first discovered, a 
mental panic seized dealers in sap- 
phires. If a synthetic stone having all 
the properties of the genuine article 
could be produced at a small fraction of 
the cost of the genuine, then the price 
of the latter would fall. 

Yet what has happened? After fifteen 
years are prices of real sapphires higher 
or lower? In spite of the fact that Hope 
synthetic Stones are now used on a tre- 
mendous scale in all kinds of Jewelry 
and are generally recognized by the 
trade and public as wholly identical with 
the naturally mined gems, yet not only 
is the price of the genuine sapphire 
higher but the demand is greater than 
ever in history. 

It is a paradox, to be sure, yet the 
answer is not obscure. The satisfaction 
of owning an article of genuineness— 
a gem carefully molded in the breast of 
Mother Earth over a period of centuries 
—is the motive which leads people who 
can afford them to pay the tremendous 
cost of natural sapphires. It is the psy- 
chological rather than the physical 
character of the genuine stone which 
gives it its value. 


Returns From Europe 





Milton J. Heller, who has been so- 
journing in the Paris office for some- 
time past, returned aboard the La 
France last week. 

a 

He reports gem dealers active in 
Paris and a large demand for emeralds. 
He has arranged for large importations 
of emeralds which will come directly 
from the mines, and some very excep- 
tional lots are expected shortly. 
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Pearl Ropes of Large 
Size This Season’s 
Outstanding Feature 


Not since the vogue of the choker 
necklace has there been such a large 
demand for any single item in pearls as 
for the pearl rope this season. 


Ropes of matched sizes from 6mm. 
up, in every imaginable long length, are 
being worn and purchased everywhere, 
Surprisingly, the demand is for a finer 
quality of pearl, and high grade ropes 
are selling in large bulk. 


The knotted rope, not only because 
it looks prettier but because it breaks 
less easily and strands more wear, adds 
to the volume of sale. As would be ex- 
pected, there are any number of fancy 
designs, baroque necklaces, necklaces 
with crystals, and other innovations. 
The large demand, however, is for the 
necklace of round matched pearls. 











The new favorite 


popular with the ladies, 
which jis not true of 
other Countesses. 


Voila la Comtesse! 





Yes, Here’s the Countess! 


Countess Maritza 


in Deltah Pearls—a 
lovely rope of larger pearls alternating 
with small pearls—presented in a handsome 
gift case. The season’s vogue, exceedingly 
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were cut wherein the jeweler might | cast 
figures or amulets and items in gold suitable 
for attachment to garments. One mould 
shows the intaglios of nine diverse subjects, 
indicating that in those days workshop 
economy was practised, and that from a very 
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with which they had been fixed.” In his 
life of Appolonius of Tyrana, Philostratus 
gives a description of Babylon which ap- 
pears to have been taken from authentic 
sources. Referring to the employment of 
metal, he states that “The palaces of the 








PHENICIAN NECKLACES, 


7TH—OTH CENTURY B. C. 


The upper ornament consists of fifteen rounded, cone-shaped, cylindrical carnelian heads. 


Four Agate heads, rounded and cylindical. 


Two heads of truncated biconical form in 


black stone, with a centre pendant (in the form of a tooth) mounted in gold which is 


decorated with graduated triangles. 


There are also four gold pendants of inverted heart 


shape suspended from ribbed cylinders. The lower necklace consists of 47 beads of different 


colors with five gold ornaments as pendants. 
From Tharros. 


uraei, all granulated. 


early date “mass production” was not un- 
known in the ancient world. 


USE OF GOLD IN ARCHITECTURE 


Gold was also used in the embellishment 
of buildings. J. E. Taylor came to the con- 
clusion that the upper story of a staged 


In the centre one is a vase between two 
{n the British Museum. 


Kings of Babylon are covered in bronze, 
which makes them glitter at a distance; the 
chambers of the women, the chambers of the 
men, and the porticos are decorated with 
silver, with beaten and even with massive 
gold instead of pictures.” Herodotus writes 
of the silvered and gilded battlements of 

















PHCENICIAN GOLD BRACELET. 


tower at Abon-Sharein had walls overlaid 
with gold. He discovered a considerable 
number of small and very thin gold plates 
upon the plateau that formed the summit of 
the building, and with them the gilded nails 


7TH—6TH CENTURY B. C. 


Decorated with embossed Phcenician palmettes and at the ends lotus flowers all lined out with granules. 
The two extreme end plates are missing. 


FROM THARROS 


Sebatana, and of the finding at Khorsabad of 
cedar masts encased in gilded bronze. 





1J. E. Taylor. Notes on Abon-Sharein, p. 407. 
Journal of the Royal Asiatic Society: Vol. XV. 
“Layard, Nineveh II., p. 264. 
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Nebuchadnezzar, detailing the great walls he 
had built at Borsippa, states: “I have 
covered the roof of Nebos place of repose 
with gold. The beams of the door of the 
oracles I have overlaid with silver . . . 
the pivot of the door into .the woman’s 
chamber I have covered with silver.” 
Nebuchadnezzar was King of Babylon and 
lived between 603-561 B. c. 

The monolithic columns, which we call 
obelisks, were often ornamented on the base 
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FIG. A—PART OF A LYDIAN GOLD ORNAMENT 
In the Louvre 


with plates of gold. The Assyrians, it was 
said, used a-considerable quantity of gold in 
the decoration of their buildings. But Sir 
A. H. Layard, in “Nineveh and Its Remains” 
and “Fresh Discoveries in Nineveh and 
Babylon,” warns us that much of what was 
called gold by Assyrian and sacred writers 
was, in reality, copper alloyed with other 
metals, probably, I think, a kind of gliding 
or gun metal, or latten brass akin to the 
alloy boomed a few years ago. But it is 
quite possible that a bright alloy may have 
been plated; for a process of covering base 








F1iG. B—LYDIAN GOLD ORNAMENT 
In the Louvre 


metal with gold was not unknown, at least, 
2,700 years ago. 

Contemporary with the Assyrian Empire 
was the Kingdom of Israel, and those ac- 
quainted with Bible history realize that the 
early Jews, living a nomad existence, were 
nevertheless skilled in the goldsmith’s art. 
We read of the Ark overlaid with pure 
gold without and within, as were also the 
rings through which the carrying poles were 
nixed. The Ark had a domed lid called 
“a mercy seat,” having at each end ‘a 
cherubim beaten out in gold. We learn algo 
that when Abraham went up out of Egypt 
he was rich in gold and silver; the gold 
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was in both ingots and dust, and worked up 
into earrings and merchandise. We read, 
further, that Solomon in one year received 
six hundred three score and six talents of 
gold; that he had made two hundred targets 
of beaten gold (six hundred shekels of gold 
went to one target); also three hundred 
shields of beaten gold (three pounds of gold 
went to one shield). Moreover, “the King 
made a great throne of ivory, and overlaid 
it with the best gold” (which clearly shows 
that there were inferior golds). Two golden 
lions supported it and twelve smaller ones, 
also of gold, were arranged beside the steps 
leading thereto. All King Solomon’s drink- 
ing vessels, etc., were of gold, none were of 
silver; “it was nothing accounted of in the 
days of King Solomon,” for he made it to 
“put in Jerusalem as stones.” 
(To be continued) 








From Fifth Avenue to the Jumping 
Off Place 





By Pavut Moore, 
Secretary of the Horological Institute of America 


tape Farmer Tight-Money wasn’t exactly 
stingy but mighty economical. One day 
he fell into the cistern. The water was 
over his head and cold but he could swim. 
His wife, attracted by his cries, yelled ex- 
citedly down to him: “I'll ring the dinner 
bell so the boys will come home and pull you 
out.” 

“What time is it?” the farmer called out. 

“*Bout 11:00 o'clock.” 

“No, dang it, let “em work on till dinner 
time, I'll just swim around until they 
come.” 

Marshall Field’s idea of time was different 
from Mr. Tight-Money’s. The great Chi- 
cago merchant, in listing a number of desir- 
able qualities in the order of their im- 
portance placed first the importance of 
time. 

I was in New York some days ago and 
went into one of the largest jewelry stores 
on Fifth Avenue. I found a very ideal 
watch shop. And every watchmaker. in the 
shop had applied for and passed the ex- 
aminations of the Horological Institute! 

The same week I received a check for 
$10.00 from a man in a little town with 
an odd name in the State of Maryland. Just 
where that town is my geography teacher 
never told me. But that check was for 
sustaining membership in the Horological 
Institute of America from a man who about 
two years ago received the certificate of 
“Certified Watchmaker.” Probably in this 
little town—maybe just a “jumping off 
place’—this man is the only watchmaker 
within a fairly wide radius and he has 
probably little or no competition and there- 
fore need not so much worry himself about 
being an expert. But he has shown himself 
not only a wise man in equipping himself 
as a first-rate workman and getting tested, 
but he knows the value of association with 
national reputation, and, just as important, 
he is not forgetful of the helping hand 
he wishes to do his part in helping the 
Horological Institute carry on for the bene- 
fit of watchmakers, jewelers and people who 
use timepieces. 

Are you in his class? 
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America to Become Great International Art Center, Says I 
French Jeweler 








Louis Cartier, Paris Merchant, Talks of Jewelry and Gems on His First Visit 
to the United States 

















6¢ A MERICA is destined to become the 

great international art center within 
the next 25 years,” said Louis Cartier, well- 
known jeweler of Paris, who is on his 
first visit to the United States and to 
Pierre Cartier, head of the New York 
house of the same name. 

“Almost all great art and aesthetic crea- 
tions have flourished in a field of gold and 
that is represented by the United States 
today. Spain in the 15th and 16th cen- 
turies, France in the 17th, Holland in the 
15th, and England in the 18th—witnessed 
the fluorescence of an art coincident with 
their national power and wealth. It is now 
America’s great opportunity in the cycle 
of time to produce the aesthetic symbols 
that the modern world is waiting for. 

“In addition to what America will create 
through its artists, whether they be paint- 
ers, sculptors, poets, goldsmiths or jeweler- 
craftsmen, she already holds a monopoly 
of the world’s most precious stones and 
jewels. 

“The Soviets have sold all their treasures 
and it is a question as to where the stones 
of the future will come from as our best 
examples of precious stones come from old 
mines. I foresee a large rise in the prices 
of precious stones in a short time due to 
the fact that the floating supply of old 
stones is extremely small and rests in the 
hands of existing firms. There is no doubt, 
however, that pearls, emeralds, very large 
rubies, sapphires and diamonds are always 
in great demand, and will, as they have 
for so long a time, dominate the fashion 
in jewelry.” 

Speaking of fashion, Mr. Cartier said 
that a revolution in jewelry had taken place 
in the last 25 years since the introduction of 
platinum jewels. The house of Cartier 
claim to have introduced the use of platinum 
in France in 1896. 

“The thick settings of gold, silver and 
heavy woven strands that had been known 
since time immemorial were like the ar- 
mour of jewelry. The use of platinum, 
which became its embroidery, an innovation 
introduced by us, produced the reforma- 
tion: but it was no easv task to trans- 
form the thin, light metal into a support 
of precious stones. It was not until we 
studied the mechanics of the springs and 
trusses that hold up the sleeping car, that 
we were able to adapt the metal to our 
purpose. Today, however, we have over- 
come the difficulty. We have even pro- 
duced a hard platinum by adding nickel 
and irridium to the tins of the metal and 
platinum will remain the chosen metal for 
the worker until we find another. even 
lighter, with all its other good qualities. 


AMERICAN INDIAN TO INSPIRE MODERN 
JEWELRY 
“One of the inspirations as a creator 


of design that I hope to find in America 
is in the work of the American Indian 


and I intend after studying the examples 
in the museums to make an adaptation for 
modern jewelry. 

“In spite of the fact that the jeweler 
is the slave of the dressmaker (for does he 
not create for the dressed and not the un- 
dressed woman?) he can nevertheless act 
independently and go to the arts for his 
inspiration, whether that art is of the past 
or the modern jazz, sky-scraping day. 

“The jeweler gives free rein to his play- 
spirit as well as to his serious creative 
side and this manifests itself in the numer- 
ous innovations that he introduces. For ex- 
ample, there will soon be launched in Amer- 
ica a mirror that may be carried in a wo- 
man’s pocketbook and is so cunningly de- 
vised that it will enable her to see the back 
of her head and even the shape of her 
neck as well as her face. Naturally, in 
these days of bobbed hair, the back of her 
neck is as important to her as the rouge 
on her lips. 


JEWELER’S ART LINKED WITH PROGRESS AND 
CIVILIZATION 


“It seems to me that the jeweler’s art 
will continue in one way or other as it 
always has, indissolubly linked with prog- 
ress and civilization. The old 15th cen- 
tury banker was jeweler too. He weighed 
his precious stones, the currency of the time. 
Today the token of love the Russian noble- 
man gave his bride 20 years ago has, per- 
haps, saved both their lives when they fled 
to alien shores. 

“The art of the jeweler, whether it is 
in metal or in precious stones, is a neces- 
sity as well as a luxury and the jewel is 
a symbol of convertible wealth as much as 
a platinum ring is the symbol of marriage. 
Jewelry cannot be and never is destroyed. 
The market increases yearly and the sale 
of jewels in Paris is the barometer of the 
economic conditions of the world. 

“Wholly aside from the artistic or utili- 
tarian connotations, precious stones and 
jewelers are needed by a world that be- 
lieves in love; for, love expresses itself 
through these media. It may cost more, but 
men, in spite of new theories, continue to 
think love precious.” 





The Paris International Fair, May 14 to 29 


Tt has been learned that a certain number 
of Parisian decorative jewelry manufacturers, 
most of whom contributed in a certain meas- 
ure to the success of the Decorative Art Ex- 
hibition of 1925, have decided to participate 
collectively this year in the Paris Interna- 
tional Fair. 

There is no doubt that this participation 
will be a fnrther element to insure the in- 
terest of this manifestation. 











Sigmund Sorg has purchased the jewelry 
business of Roy Amos, at Goshen, Ind. 
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and all other Fancy Shapes. 
Also Individual Stones in All Sizes. 


FRENCH CUT SQUARES IN STRAIGHT SIZES RANGING 
FROM 10 PER CARAT UP TO 150 PER CARAT 


e 


ANSEN & COMPANY, INC. 


CUTTERS AND IMPORTERS OF FANCY 
SHAPED DIAMONDS EXCLUSIVELY 


527 Fifth Avenue NEW YORK 
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The News from England* — 





New Style Settings for Fine Jewelry to Be Seen at Reassembling of Parlia- 
ment—Hat Ornaments Match New Paris Hats—Gold Mining Industry of 
the Rand—Missing Gems of Maharajah of Bharatpur Have Been Found 
—Bandits Rob London Jewelry Stores—Electro-Plated Ware Trade 

















Lonpon, Feb. 4.—New style settings in 
such regalia jewelry as tiaras, bandeaux and 
hair ornaments will be seen in a wide range 
when the elite of the land assemble to hear 
the speech from the throne at the reassem- 
bling of Parliament this month. Peeresses 
owning magnificent court jewelry have 
had their pieces remodeled in con- 
formity with modern ideas. Diamonds, 
rubies, sapphires and emeralds are being 
reset in platinum or white gold in readiness 
for the big event. The filigree work of the 
modern craftsmen will be embodied in the 
headpieces of 1927. Delicate and dainty 
floral designs which will show up the fine 
stones owned by society leaders will be a 
feature of the remodeled jewelry. Many of 
the shingled will bring forth discarded locks 
which, twisted into an “8” at the nape of 
the neck, helps to keep the tiara in place. 
The modern tiara and bandeau is a lighter 
and narrow ornament than formerly, and 
the diamonds, pearls, or colored gems that 
comprise it are set rather closely together. 
The very long earrings will be featured at 
the State function. Famous brooches are 
being made over into ear ornaments. Big 
square drop emeralds are in favor for this 


purpose. 
* * x 


Fantastic ornaments of semi-precious ma- 
terials are being uséd with the new silky, 
“jelly-bag” hats from Paris. The hats are 
of a velvety felt, the ornamental pins being 
stuck through the front folds of the crown. 
The hats themselves cost from 600 to 700 
francs each. “Matching” still is the vogue, 
and the hat ornaments undoubtedly will have 
to fit in with the other jeweled items of the 
toilette. For instance, street wear conven- 
tion insists that the hatpin, the earring, the 
neck chain and handbag clasp must be of 
similar material, while the material of the 
hat and the handbag must, of course, match. 
Pale jade, coral, seed pearls, ivory, tortoise 
shell, silver, and the like, are some of the 
mediuin. used in these “matching” schemes. 

* * * 


It is reported from Birmingham that some 
difficulties are being created in the electro- 
plate trade with China as a result of the 
present position. Quite a substantial busi- 
ness in electro-plate is done with China by 
the English manufacturers in the ordinary 
course. The present crisis may put an end 
to this rather welcome trade. 

* * * 

The total profits of the gold mining in- 
dustry of the Rand for 1926 were nearly 
$65,000,000, or an increase of nearly 
$3,000,000 on the 1925 figures. These prof- 
its were divided between the 33 mines in- 
cluded in the six groups comprising the 
Principal operating concerns of the Wit- 
watersrand. By adding the profits of the 
few independent mines the combined profits 
work out at around $65,750,000, or $3,030,000 
higher than in 1925. Individual profits of 


the chief companies include Central Mining 
and Investment Co. and Rand Mines Group, 
$22,950,000; Barnato group, $21,830,000; 
Anglo-American (Oppenheimer) Corpora- 
tion, $8,885,000; Union Corporation, $6,- 
835,000; New. Consolidated Goldfields, $3,- 
209,000; Generaf Mining and _ Finance, 
$1,172,000. 
* * * 

The missing gems of the Maharajah of 
Bharatpur, valued at $350,000, have been 
found, a locked bag containing the State 
jewels, having been handed to the police 
at Calcutta by a man in whose care the bag 
was left. Some interest was aroused in con- 
nection with the alleged robbery of the gems 
from the palace of the Maharajah. It now 
seems that the latter potentate, wishing to 
“raise the wind,” sold the jewels to an 
Anglo-Indian whose checks eventually re- 
turned dishonored. The purchaser was ar- 
rested soon after, but the jewels were gone. 
A reward of $30,000 was posted with the 
result that the police had a visitor who 
stated that an Anglo-Indian had been court- 
inz his sister and had left a locked ‘bag, 
supposed to contain valuable papers, in his 
care. This bag was opened by the police. 
It contained the much sought gems, com- 
plete. 

e 05 4 

Pink-biege is likely to be a popular color 
in dress and jewelry this season. Some of 
the newest pinky-biege hats of featherweight 
have their crowns studded with marcasite. 
Heavy-faceted beads of pink-beige coloring 
punctuated by ornaments in the form of 
large square buckles half-way along their 
length, constitute a new type of necklace 
that may have a vogue this season, 

x ok * 


Automobile bandits ‘were busy in the 
metropolis during the week-end and several 
jewelers were made victims of their activi- 
ties. In one case, the jewel bandit escaped 
only by a hair’s breadth. He had smashed 
the plate glass window of Lampard & Son’s 
jewelry store at Notting Hill Gate, west 
London, and was getting into a four-seater 
with a pad of diamond rings, when young 
Lampard dashed out of the store and flung 
himself at the man. But for the fact that 
the car moved just at that moment the thief 
would ‘have been held. The momentum of 
the car jerked the jeweler off his feet and 
he had to release his hold. Blood was drip- 
ping from the bandit’s right hand which was 
cut badly in getting the gems from the 
window. The value of the diamond rings 
is $1,000. 

* * * 

A lightning raid on the jewelry shop of 
James Walker, Ltd., Victoria St. S. W., 
resulted in a loss of more than $3,000 worth 
of jewelry. The thieves were on the prem- 
ises only five minutes, according to the 
police. A safe containing gems of consider- 
able value was untouched. 
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The Walsh jewelry :-store. at ..Palmer’s 
Green was Visited during: the day, the , win- 
dow being smashed with a brickiwrapped 
in cotton wool. Although there was much 
jewelry of a valuable nature in the;*trim 
only a tray of fine imitation’ pearls, Valued 
at $225, was stolen. fe 

*x* * x 


The home trade in electro-plate seems, to 
have resolved itself into the supplying. of 
goods to hotels and railroads. «There is 
not much doing outside this. Manufacturers 
of high-class electro-plate are doing rather 
better. In the inferior’ quality. ware there 
is a distinct slump. It is believed heré that 
those furnishing homes this year will choose 
electro-plate in place- of so much: ‘of \the 
fragile glass ware that is expensive to..re- 
place and so easily broken, | Glass: ware, it 
is said, is on the wane in popularity. Here, 
the electro-plate manufacturers say, is their 
chance to push ‘the relative merits. of electro- 
plate ware’ for the table, both in decorative 
and utility pieces.. The export market. in 
electro-plate is not showing any signs’ of 
rapid development. It is better than it: was, 
but the competition of the Germans in South 
America is keen and hard to overcome. 
India is a more lucrative field for electro- 
plate, while South Africa is improving 
steadily as a market for this ware. Australia, 
of course, is out to manufacture her:.own 
goods where possible. She now is in a 
position to turn out the finished. electro-plate 
article in her own factories and to this vend 
her orders now are chiefly for the semi- 
finished articles. “An import duty of only 
five per cent has to be paid on the semi- 
finished ware. On the finished article the 
duty is 35 per cent. Although the semi- 
finished goods are purchased from Birming- 
ham these orders are not-profitable ‘as were 
the former orders for the’ finished electro- 
plate ware. 

4 * * #5 oh thE 

There is. very little buying by the getieral 
public just now of such things as platé and 


' cutlery, Sheffield says that.some parcels of 


goods left over from Christmas have been 


-disposed of cheaply -lovally. . The * present 


quiet conditions, of coursé, are ‘normal. It 
will be a month or two yet before ‘home 
buying picks up. Large ‘contracts from the 


. Admiralty and the War Office are keeping 


some of the cutlery houses busy. One de- 
partment has ordered 17,500 table knives, 
and 70,000 unplated table spoons. Another 
department wants 1,700 carving forks, 2,560 


carving knives and a total’ ef 2,300 cook’s 
knives, 








Navvies, digging to lay down gas pipes at 
Limoges, came upon a very ancient vase, 
cracked, but not broken, containing 20 kilo- 
grams of silver coins, belonging to the first 
half of the third century of the Christian 
era. There are some 7,000 coins, of which 
many are duplicates. About 300 different 
specimens of coins have been counted, with 
the effigies of the Roman emperors and their 
sons and other relations, including Septimus 
Severus, Caracalla, Geta, Marius, Alexander 
Severus, etc. The coins are to be presented 
to the Museum of Limoges and will give 
historians an opportunity of studying the 
period and perhaps of clearing up certain 
dubious points relating to that time. 
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We refer you to the fine J ewelers in the trade as to the quality and lustre of Orienta 
Pearls—the best artificial pearl on the market. ; 


We offer a complete line mounted in platinum or white gold and can make up 


special pieces to design on request. a 
C 4 Cheislee Me. 


You will always find the latest high grade novel- 
ties in the Orienta line. [List Prices] 65 Nasa Pree’ oNei~ York: 
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Paris Gown and Jewelry Styles 





Pearl Trimmed Caps to Be Worn with Wedding Gowns—Lucky Bracelets 
Worn by Automobilists—Tiny Wind Mills Fashioned in Bronze and Silver 
in Vogue—Black Onyx Rings Set with Solitaire Diamonds— 

New Styles in Hair Ornaments 














Paris, Feb. 3.—Paris is very undecided 
as to whether brides’ gowns should be very 
short and without a train, or well below 
the knees with a train from the shoulders, 
or whether they should be frankly long; 
that is to say, nearly reaching the ankles 
with an ordinary train. A number of wed- 
dings are being celebrated before the begin- 
ning of Lent and the various modes are be- 
ing used indiscriminately. The Juliet pearl 
cap, or complete helmets of mesh pearls, 
fitting closely over the bobbed head, are 
seen for brides, and bid fair to be the fash- 
ionable headdress for the Spring and Sum- 
mer wedding. When genuine fine pearls are 
used for these mesh helmets they are nat- 
urally small, but the composition “pearl” 
helmet is made with large pearls. A pearl 
necklace, usually tight to the throat, a sin- 
gle strand, or three or four strands super- 
posed, is worn with this headdress. The 
single white flower, usually a lily, or the 
bunch of orange blossoms, or of lilies-of- 
the-valley, which last bring luck, are at- 
tached to the shoulder or the fastening of 
“belt,” indicated in the same material as the 
robe, by a barrette studded with pearls. 
The white satin slipper is embroidered 
with seed pearls, also. 

This year bridesmaids are all dressed 
alike in any light color that may be chosen, 
their jewelry, to match the gown, also being 
the same for all. Bridesmaids in France 
take up the customary collection for the 
poor of the parish, after a wedding. This 
year they are carrying bags made in the 
same material as their bridesmaids’ gowns, 
but covered with pearls for this purpose. 
In some cases the pearls are sewn to the 
bag, in others the bag is covered with a 
network of seed pearls. 

k Ok x 


t is not considered sufficient to have mas- 
cots in all shapes and sizes hanging from 
the backs of cars, dangling in front of the 
windows, at the sides and back, Saint Chris- 
tophers, of the smallest make, in luminous 
enamel are being worn as bracelets. In 
greys and blues, about half an inch in dia- 
meter, they are strung on the narrowest of 
corded ribbon, and many women would not 
think of driving out without their lucky 
bracelet. Very often the bracelet worn on 
the wrist is a tiny edition of the model 
nailed firmly to the car, and in the wish 
to have everything en suite and to match 
another may hang from the watchchain, all 
being larger and smaller editions of the 
same Saint Christopher, the patron Saint of 
travelers and by adoption of automobilists. 


* * * 


Amid the chaos that surrounds the Spring 
modes, no one appearing to have any exact 
notion of what is going to be worn, one rule 
emerges which will be followed, indeed it 
is already the law on the Riviera. Skirts 
and coats will still be worn, but are giving 


place largely to short coats of a different 
color to the skirt. Double-breasted coats are 
sometimes seen for this use as well as 
boleros. A white, pink or blue gown, in 
the flimsiest of materials will be worn with 
a black coat. Black and white silk sweaters 
have been much worn on the Riviera this 
Winter. Now “all-black” sweaters are seen 
in silk and even in rough wools, while dark 
navy blue is also used. Black silk and wool 
mixtures, with a line of pale grey or green 
are also seen. The shoes must match the 
coat, while the hat also corresponds to the 
coat, but a touch of color or at least of 
variety is introduced in stockings, which are 
not of the same color as either shoes or 
coat, in the boa and the handbag that all 
match in color or in shade. On the Riviera 
a white gown is surmounted by a very dark 
navy blue or black coat, the hat and shoes 
are to match, while the boa in white feath- 
ers, white fox, or ruffled white silk, is of 
exactly the same tint of white, ivory or 
cream as the stockings, and a white kid 
handbag finishes the color scheme. The 
use of serpent skin, for all kinds of wearing 
apparel, from shoes to handbags, producing 
a chequered effect which is heightened by 
dyeing the skins, is the solution of many a 
difficult color scheme, the neutral colored 
skin “doing” for a number of purposes and 
toning in with the bolder, more vivid colors. 


* * * 


Windmills have suddenly come into fash-. 


ion, as the result of a movement for the 
preservation and restoration of old land- 
marks in country scenery. While some 
American millionaires have given money for 
the objects of the various societies of this 
type in France, efforts are also being made 
in Belgium to maintain the windmill, char- 
acteristic of the scenery. In Holland any- 
thing of the kind is hardly necessary, there 
being many windmills still working and 
there being a great respect for ancient land- 
marks in that country. This movement has 
led to windmills being the fashion, and tiny 
models in beaten brass and bronze are selling 
well. They are also seen in silver, beauti- 
fully worked, every detail perfect, and are 
used as paper-weights as well as mantel- 
piece ornaments. They are also made in 
gun metal picked up along the front. A 
windmill, in red composite material, used as 
a simple barometer, or weather house, is a 
pretty ornament. As the weather varies 
the windmill indicates it. Sometimes it con- 
tains the old-fashioned little man with the 
umbrella and little woman in her best dress 
and sunshade, who come out, according to 
the weather, the little man naturally, indi- 
cating “rain.” 
x ok 

A novelty which at first sight produces 
rather a mixed impression, is the black onyx 
ring, with a solitaire diamond, for both men 
and women’s wear. A ring of this descrip- 
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tion is also used to hold the tie in place, 
by a certain type of man, who still wears 
a black silk cravat, especially cut and made 
at home, to the ancient pattern, both ends 
being threaded through a ring, and thus 
not needing anything in the way of a pin. 
A variation of this new fashion in rings, is 
a black ring in onyx or enamel, set with 
three small diamonds, at equal distances, or 
one large diamond with smaller gems on 
either side. This pattern is intended for 
women’s wear. There is also a white ring, 
in ivory or enamel, with one large solitaire 
or three diamonds, so set as to be well in 
sight, but with a space between. This may 
be said to be pushing the black and white 
fashion somewhat far and it is doubtful to 
what extent this fashion will catch on, for 
diamonds are never admitted for mourning 
in this country, thus although black mourn- 
ing rings are always fashionable, this new 
ring will not serve the purpose. 
*x* * * 

Much attention is being paid to the shape 
of hair ornaments, which are quite original. 
Designs in ovals, in oblongs, with rounded 
ends, in most of the shapes seen in brooches, 
are being carried out in platinum or silver 
and diamonds. Oxydized silver is mostly 
used for this purpose, in any case the metal 
must not be bright and new, but old-looking 
even if it has just been turned out of the 
workshop. This white metal and diamonds 
or crystal combination is extremely pretty 
on a fluffy bobbed head and fluffy heads 
are now “the thing.” The idea is to wear 
as many ornaments as possible among the 
curls and fluffiness, and they should be both 
compact and ornamental. Filigree work, 
studded with either seed pearls or diamonds, 
but preferably with pinpoint diamonds is 
seen, while very frequently there is a kind 
of silver muslin work, or spiderweb pattern 
filling in the space of the ornament which 
is nearly as broad as long. 

* * * 


Just as hair ornaments are taking on the 
shape and make of pieces of jewelry, of 
“compositions” and complicated designs 
rather than just slides or catches, so jewels, 
composed of combinations of metal and 
gems are being used for shoe ornaments. 
Naturally the latter are seldom made of 
“fine” metal or gems, ewing toe the risk of 
loss, but silver is used greatly as being 
sufficiently cheap not to make the necessary 
risk prohibitive. Filigree work is seen 
here and the delicate traceries that fill up 
a space, with gems placed irregularly. In 
fact the same ornament might serve for 
the shoe and for the hair, so little difference 
is there in design in the new models. 
Naturally they are selected to match, the 
value of material only varying, the work- 
manship being as delicate in one case as the 
other. 








An order has been entered in the Federal 
Court of North Carolina that Underwood- 
Lesser Co., jewelry dealers of Winston- . 
Salem, should appear and show cause why 
the concern should not be adjudged bankrupt. 
The petition for the order was by the J. J. 
Dauber Company, Columbus, O.; Harry 
Goldstone of New York, and: Oscar Schmidt, 
Inc., of Jersey City. The. three allege that 
over $1,000 was owed by the concern, with 
not enough assets to meet the demands. 
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THE PRESIDENT’S BANQUET 


Officers and Past Presidents of Jewelers 24 
Karat Club of New York the Guests of 
Melville Untermeyer at the 
Harmonie Club 





For many years, it has been the annual 
custom of the incoming president of the 
Jewelers’ 24 Karat Club of New York to 
invite the officers of the association, the di- 
rectors, and the past presidents, to a meet- 
ing to discuss questions of policy of the 
club and to announce the committees for 
the coming year. Originally, this took the 
form of a luncheon, but in recent years, it 
has taken the form of a dinner and finally, 
a banquet, by the president to his officers. 
As time has gone on, the “president’s din- 
ner,” as it is called, has assumed more and 
more importance in the affairs of the club 
and become more and more elaborate, until 
it has been hailed as one of the notable 
social functions of the season. In fact, this 
dinner has been looked forward to by the 
officers as one of the most delightful events 
of the club outside of the great banquet held 
in January. 

Following the usual custom to a large 
extent, Melville Untermeyer, the new presi- 
dent of the Jewelers’ 24 Karat Club, was 
the host of the officers and past presidents 
at a dinner given Wednesday night in the 
rooms of the Harmonie Club, No. 4 W. 
60th St., and the affair was in every way 
up to the standard of its predecessors. But 
unlike many of them, the entire evening, 
while of a most delightful social nature, was 


devoted to matters pertaining to the club and’ 


its policy and the discussions which were 
participated in by everyone present, lasted 
aver three hours, 

Shortly after 7:00, President Untermeyer 
met his guests in the reception room of the 
club, and when all were assembled, escorted 
them into a private dining room on one of 
the upper floors where light refreshments 
were served prior to the banquet itself. 
Those present at the banquet, included beside 
the host were the vice-president, T. Edgar 
Willson; the secretary, William J. Ward; 
the treasurer, Charles R. Jung; the assistant 
treasurer, Robert Loch, and the directors. 
Past Presidents, Harry C. Larter, Lee 
Reichman, G. H. Niemeyer, H. P. Dickin- 
son, H. A. Reichman, Frank T. Sloan, Wal- 
ter Kahn, and Leo Wormser. In addition 
there were present as guests, these past 
presidents: David Kaiser, J. Warren Al- 
ford, John W. Sherwood, Alpheus L. 
Brown, and William I. Rosenfeld. 

When all had been seated around the beau- 
tifully decorated table, President Unter- 
meyer expressed a few words of cordial 
welcome and then followed a menu such as 
only the cuisine of this club can produce. 
During the dinner, toasts were drunk to the 
various past presidents, present and absent, 
as well as a silent toast to those who de- 
parted, and the enjoyment grew as the guests 
told stories, swapped anecdotes and chaffed 
each other unmercifully. 

Taking up the serious matters to be con- 
sidered, President Untermeyer announced 
the committees for 1927 and his reason for 
appointing them. They are as follows: 

Beefsteak Committee: Chas. Marx, 
Chairman; F. H. Osterwald, C. H. Conant, 
C. J: Straele, and W. F. Lehrfeld. 
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Outing Committee: T. Edgar Willson, 
Chairman; John W. Sherwood, Sigmund 
Cohn, F. A. Croselmire, F. C. Backus, Matt 
Stratton, Irving Heidell, Lester Russell, Irv- 
ing Goldsmith, C. W. Sommers, and Albert 
E. Levy. 

Banquet Committee: Herbert A. Reich- 
man, Chairman; G. H. Niemeyer, Harry C. 
Larter, Arthur Lorsch, Leo Wormser, A. L. 
Brown, W. H. Joers, Robert Loch, E. H. 
Dean. 

And from then on the question of policy 
of the club for the coming year was dis- 
cussed, particularly in regard to the beef- 
steak, the outing and the coming banquet 
next year, including the arrangements there- 
of and the prices to be charged for each. 

President Untermeyer made a slight inno- 
vation this year in holding the personnel 





MELVILLE UNTERMEYER, WHO ACTED AS HOST 
TO OFFICERS AND PAST PRESIDENTS OF 
THE JEWELERS’ 24-KARAT CLUB 


of the guests down distinctly to the officers 
and past presidents, so that no outsiders 
were present whatsoever, and also in con- 
fining the time distinctly to a discussion of 
club affairs. Every member present was 
asked his opinion on the various questions 
considered, the past presidents being called 
on in the order of seniority, and then the 
remaining officers. 

It was the unanimous opinion of all 
present that despite the high record set by 
the 25th annual banquet and the unusual 
efforts to make this silver anniversary far 
stand out above all others, the standard 
established by this must be adhered to in 
the future, and there must be no retrogres- 
sion on the part of the club, it being left 
to Chairman Reichman and his associates on 
the banquet committee to produce an equally 
attractive affair next year. For this rea- 
son, it was the opinion that there should 
be no change in the cost of the tickets. 

Various expressions as to the outing and 
beefsteak were given, it being practically 
left with these committees to report finally 
to the club on what they deemed most 
advisable, 

The discussion brought out a large num- 
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ber of very fine speeches, witty remarks and 
repartee that made the occasion most enjoy- 
able and held the interest of all who at- 
tended from beginning to the end, and 
showed among the officers and past presi- 
dents of the 24 Karat Club, there are poten- 
tial and embryonic orators of a character 
that has not heretofore been suspected. 








CHANGING A LOSS TO A GAIN 


Omaha Jeweler Whose Show Window Was 
Robbed Gets Good Advertising 
Out of the Event 


Omana, Neb., Feb. 17.—When a burglar 
threw a.brick through the show window of 
the T. L. Combs Co., jewelry store in 
Omaha a few days ago and made away with 
some considerable jewelry on display there, 
Tinley L. Combs, the proprietor quickly 
turned the misfortune into an advertising 
idea. He immediately patched up the win- 
dow temporarily, displayed the: brick in the 
window and over it placed a big handsome 
sign reading: 

“EVEN THE BURGLAR THAT THREW 
THIS BRICK APPRECIATES THE SUPERIOR 
QUALITY OF OUR MERCHANDISE.” j 

“SURE, HE GOT SOME OF IT. BUT DON’? 
BE WORRIED. WE HAVE PLENTY MORE 
OF THE SAME HIGH QUALITY.” 


All around this sign Mr. Combs made’ an 
elaborate and elegant display of wrist 
watches, brooches, diamonds and_ other 
dainty things in the jewelry line, just to 
prove that he had plenty more of the highly 
coveted goods in reserve. The sign attracted 
a lot of attention, and even drew comment 
from the daily newspapers. 

Of course Mr. Combs is versed in the 
advertising and publicity business. He is a 
former president of the American National 
Retail Jewelers Association, and has for 
years served on the special publicity com- 
mittee of the national body which is putting 
over the national program of joint advertis- 
ing for the jewelry trade. 

Tinley Combs is one of the fellows who 
has taken his jewelry business seriously all 
his life, the merchandising, advertising, and 
the production end. He is one of those born 
jewelers who was a jeweler because he just 
couldn’t help it. Since he founded the busi- 
ness in 1888, he has prided himself on the 
superior workmanship turned out in the 
store, in the repair and manufacturing de- 
partment. Even as a boy he solicited house- 
to-house repair business, and even took 
orders for jewelry to be built, and executed 
these orders with his own hands, delivering 
finished products that still, to this day, are 
highly prized and said to be a credit to the 
man who made them almost 40 years ago. 

Today Mr. Combs is training his two sons, 
Morlyn and Elton in merchandising, design- 
ing and decorating. They have both gone 
to eastern schools and factories for the pur- 
pose of learning the details of the jewelry 
business from the ground up so that they 
will be in position to perpetuate the Combs 
business on the plane it has always main- 


tained. 











Dr. W. C. Patterson, owner of the Square 
Deal Patterson Jewelry Store, 73 Fox St, 
Aurora, IIl., has moved to the new Aurora 
National Bank building. 
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CO-OPERATIVE BUREAU 


Report Issued by President Harry C. Larter 
Reviews Work During 
1926 


A few of the most important and interest- 
ing cases handled in 1926 by the Jewelers 
Co-Operative Bureau and a brief resume 
of the work accomplished by this organ- 
ization during the past year is outlined in a 
report just issued by Harry C. Larter, presi- 
dent of the Bureau. The report points out 
that in 1926 the Bureau, through Captain 
“Matt” Stratton, recovered merchandise 
worth $100,489, bringing the total value of 
recoveries for its 1] years of existence up 
to $1,100,000. The report sent to members 
by President Larter reads as follows: 


REPORT OF PRESIDENT LARTER 


The result of the work of the Jewelers Co- 
operative Bureau during 1926, the 11th year of its 
existence, has been as satisfactory and interesting 
as at any previous time, and a report about which 
is well worth your careful reading. i 

While not all of the many cases requiring the 
attention of Captain Stratton, our investigator, has 
resulted in the recovery of stolen, or lost mer- 
chandise by members of our trade in Greater 
New York, it is gratifying to note that through 
the efforts of our Bureau, and with the splendid co- 
operation of the Police Department of Greater 
New York, Captain Stratton has recovered for re- 
tailers, manufacturers and wholesalers, or their 
customers, in (45) different cases, merchandise the 
value of which is estimated to amount to $100,- 
489.19, making a grand total of well over $1,- 
100,000. 

The important point to always remember is that 
in very many instances concerns in our trade were 
having merchandise stolen from them unknowingly, 
and through Captain Stratton’s expert knowledge of 
trademarks and scratch marks, he has been able to 
determine where the merchandise that had been 
pawned or sold second-hand came from, and thus 
was not only able to recover the goods, but also 
to stop in many instances a continuance of such 
leaks. 

Of the many cases investigated and satisfactory 
results secured, we can give but a brief outline of 
six, and naturally have refrained from mentioning 
names in any instance. 


THE TRUSTED BUTLER 


Captain Stratton was asked by the Police De- 
partment to identify a diamond bar pin sold by an 
unknown man for $60. The pin bore the scratch 
mark of one of our members, a well known, large 
retail jeweler. The owner was abroad and his 
secretary cabled the circumstances and received a 
reply not to bother about it as the piece was only 
worth $350. However, a description of the man 
was given by the owner, and it was learned from 
the jeweler that this person had received for de- 
livery recently a quantity of jewelry valued at 
several thousands of dollars just before the family 
had sailed for the other side. Another cable to 
the owner brought the startling information that the 
family had never received the jewelry, and they 
presumed it was still in the custody of the retail 
jeweler. The detectives and our agent learned that 
the former butler was closely acquainted with a 
young woman, and after using various subterfuges, 
and with considerable difficulty, they were told 
that the butler had taken a position on the Levia- 
than, 

The ship was due to land in two hours in Eu- 
rope, and through the courtesy of Chief Inspector 
Coughlan a cable was sent by Captain Hartley of 
the Leviathan, and the man was located on ship- 
board with all the jewelry in his possession, and 
was placed under arrest. The family in Europe 
identified their property on the other side, and it 
was restored to them without any cost, and the 
thief was sent to prison. 


PAWNING SALESMAN 


Our investigator was advised that a well known 
jewelry salesman had been pawning merchandise 
of considerable value, and we conducted an ex- 
tensive investigation which revealed the fact that 
a. large quantity of the goods represented samples 
given him by a manufacturer from which to take 
orders. The whereabouts of this salesman were un- 
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known for a time. However, he was fortunately 
located and arrested through the agency of our 
Bureau, and a restitution was made to the owners of 
this property at a cost to them $1,132.69, which 
was far less than the wholesale value. 


RECOVERY OF MERCHANDISE WITHOUT COST TO 
MEMBERS 


Several of our members reported that they had 
given on memorandum to a prominent citizen of New 
York State, a number of platinum-diamond bracelets, 
the total value of which was $13,850. This mer- 
chandise was promptly located as being pawned 
in various pawn shops in Greater New York, and 
pursuing our usual methods, the property was re- 
stored to the owner without any further cost other 
than their membership dues in the Bureau. 


A CARELESS MAID 


During the course of our daily investigations, 
we learned that an unknown person had sold a 
platinum and diamond bracelet for $100 and we ap- 
praised this piece as being worth between $5,000 
and $6,000. Captain Stratton recognized the 
scratch marks on the piece, called upon the mem- 
ber, who is a large retail jeweler, and was informed 
that this bracelet was valued at $6,250, and it with 
two others costing $2,800 and $3,450 were sent on 
memorandum to a wealthy customer at a distance 
from New York city. At Captain Stratton’s sug- 
gestion the customer was communicated with over 
the telephone, and it was revealed that they had 
been given to a maid to be returned to the jewel- 
er by registered mail, and instead she had sent 
them via parcel post. We traced them and found 
that they were stolen in the mails, and the other 
two bracelets were located pawned in New York. 
Recovery was made of these three pieces amounting 
to $12,450 through the knowledge of the jeweler’s 
scratch marks. 


LOCATING A “FENCE” 


In connection with the confession of a hold-up 
man recently sentenced to 40 years, the address 
of a “fence” in Brooklyn was revealed. Captain 
Stratton was called in to identify, if possible, a 
diamond ring in the possession of the thief. The 
stone was recognized by an imperfection, and while 
it was reset in a ring it was found to be one that 
was taken in another hold-up done by the same 
confessed thief, and with this information the 
“fence”? was arrested, indicted, and is now await- 
ing trial. 


A FORTUNATE ARREST 


Captain Stratton in his rounds among the retail 
jewelers in the fashionable retail district secured 
information and the description of a woman who 
had been for years stealing jewelry from various 
establishments. He passed out a complete description 
among the various stores, and from this information, 
and through the alertness of a house detective em- 
ployed in one of the large retail establishments, this 
womar was arrested and is now out on bail await- 
ing trial. Most of the property amounting to 
several thousand dollars was found in her posses- 
sion at the time of her arrest, and will ulti- 
mately be restored to their owners. 


TO SUM UP 


Some of our members have not required the 
service of our Bureau during the past year, and 
we heartily congratulate them. However, there 
is almost a daily loss of some kind or another of 
merchandise stolen, ‘not always, by the habitual 
criminal, but more often by persons who can in no 
way be classed as members of the ‘‘underworld.” 
It is, therefore, of the utmost importance to our 
trade that the very fine contact and co-operation 
we have with the Police Department of Greater 
New York be continued and supported as it has 
been in the past. We, therefore, submit this re- 
port, and are confident that you will appreciate 
what we are doing and realize the importance of 
your continuance as a member of our Bureau. 
Please bear in mind that the work of the Co- 
operative Bureau is in its own peculiar individual 
field, and does not conflict or interfere with similar 
work carried on by other trade organizations in 
the apprehension of thieves, and convicting them, 
and the recovery of merchandise that is stolen. 
Therefore, the Bureau is as essential to the jewelry 
industry of Greater New York as any of our other 
fine crime-fighting organizations. 


Respectfully and confidently submitted, 
THE TEWELERS’ CO-OPERATIVE BUREAU. 


Harry C. Larter, 
President. 
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DETROIT STORE ROBBED 


Three Armed Bandits Hold Up Jeweler 
and Escape with Loot Valued 
at $6,000 


Detroit, Mich., Feb. 14.—Three armed 
men robbed the jewelry store of William F. 
Zorno at 14404 Charlevoix Ave., this after- 
noon and made their escape with $6,000 
worth of jewelry. Mr. Zorno was alone in 
the store, his clerk a young woman 19 years 
old, having gone downtown on a _ business 
errand. 

Two robbers entered the store first, and 
one asked to be shown a ring. When Mr. 
Zorno brought out a tray of rings, he 
found himself looking into the barrel of 
a pistol. One of the robbers then demanded 
of Mr. Zorno the keys to the store. They 
were handed over and the front door then 
was locked. Following this they took the 
keys to a compartment of the safe, and pro- 
ceeded to bind Mr. Zorno hand and foot 
with adhesive tape, winding up by stuffing 
a handkerchief into the jeweler’s mouth. 

Mr. Zorno then was forced to lie down 
at the rear of the store and the two robbers 
proceeded to ransack the plaee, heaping the 
loot in the center of the floor. While the 
robbery was in progress, a third man came 
to the front door and was admitted. 

Once a neighboring storekeeper came to 
the door, and tried to enter, rattling the 
knob several times. 

“T thought it was the clerk,” Zorno said 
later, “from the way the men hid behind 
the counter with their revolvers drawn. I 
thought sure they would shoot if she en- 
tered. But the man who tried to enter got 
tired of rattling the latch and went away.” 

When the robbers had gathered up the 
loot, they asked Zorno for a bag. Failing 
to obtain this, one of the robbers removed 
his overcoat and the loot was placed in it, 
the coat being tied in the shape of a bundle. 

Following this one of the men went out 
of a side door and drove an automobile into, 
the alley. The other two got in and all 
drove away. 

A few minutes later the clerk returned 
from her errand and had to let herself in 
with her own key. As she entered Mr. 
Zorno had just succeeded in slipping out of 
his bonds. 

The Zorno store has been robbed on two 
other occasions in the past year. On Dec. 
28 the clerk was held up while alone in 
the store and robbed of diamonds valued 
at $650. On ariother occasion a thief broke 
into the store during the night and ran- 
sacked the show cases and window. 








The charge of operating without a retail 
transient merchant’s license in Chambers- 
burg, Pa., made against J. B. Gordon, 
jewelry auctioneer, was withdrawn, Feb. 16, 
before Magistrate Stover upon payment of 
costs for Gordon in $8.75. It was explained 
by borough officials that under an agree- 
ment of counsel, the case was withdrawn and 
Gordon ceased operations there. Monday he 
paid $200 for a license and as this fee goes 
to the borough treasury, it was not deemed 
desirable to add another $200 in the form of 
a fine. There was no auction on the night 
of Feb. 15 at the Shinneman store on N. 
Main St., where Gordon had been engaged. 








23, 1927 


Februar; 





Established 1860 


THE JEWELERS’ CIRCULAR 














OFFICE: 
511 Fifth Avenue 
NEW YORK 











| 
EICHBERG & CO. 
DIAMONDS 











CUTTING WORKS: 
155-157 Summit Street 


NEWARK, N. J. 


























IMPORTERS OF 


DIAMONDS 








Him. S. Hriges & Co. 


ESTABLISHED 1878 
INCORPORATED 1911 


FRANK JEANNE, President 20 West 47th Street 
c. L. BLEECKER, Vice-President 
cpanel NEW YORK 
FREDERICK W. RAUCH 
New York 
Button Pearls 

































Loose Pearls for Additions 
BlacK Pearls 
Fancy Cut Diamonds and Precious Stones 


Pearl Ropes 


522 Fifth Ave. 
Pearl NecKlaces 




















February 23, 1927 


LEOPOLD STERN HONORED 





Dean of Diamond Trade Guest of Officers of 
The Jewelers’ Security Alliance at 
Testimonial Luncheon 


Leopold Stern, head of the firm of Stern 
Bros. & Co, New York, and generally 
known as the “dean” of the diamond trade 
and diamond-cutting industry of this coun- 
try, was signally honored last Wednesday 
afternoon, when he was a guest at a testi- 
monial luncheon tendered to him by the 
officers and executive committee of the 
Jewelers’ Security Alliance. The luncheon, 
which was held at the rooms of the Drug 
and Chemical Club, 85 John St., New York. 
was also attended by officials of the Pinker- 
ton National Detective Agency and the mem- 
bers of the press and was intended to com- 
memorate ‘the great work Mr. Stern had 
done for the association through his service 
of 25 years on the executive committee, 
from which position he recently resigned and 
was succeeded by his son, Nathan J. Stern. 

The luncheon, which was held in one of 
the private dining rooms of the club, was 
a most delightful affair in every way, and 
though generally of an informal character, 
was marked by witty speeches and remarks 
and innumerable delightful features that will 
cause it long to be remembered by those who 
attended. Harry C. Larter, the new presi- 
dent of the Alliance, presided, and among 
those present were: A. L. Brown, the retir- 
ing president and present director; H. H. 
Butts, first vice-president; Conrad J. Broth- 
erly, 2nd vice-president ; Leo Wormser, 3rd 
vice-president; Bernard Karsch, treasurer, 
and James H. Noyes, secretary, and the fol- 
lowing members of the executive committee : 
Henry Abbott, Frank T. Sloan, Nathan J. 
Stern, H. H. Dillingham and Prentice 
Luckey. Representing the Pinkerton Na- 
tional Detective Agency were H. S. Mosher 
and D. C. Thornhill, while the other guests 
included T. Edgar Willson, of THE JEWEL- 
ers’ CircuLaR, and W. Wagner. 

The guests promptly assembled at 1 
o'clock, and the fun began as soon as they 
were assembled in the dining room. For, on 
being told to find their places, they discov- 
ered that instead of the regular name card, 
each place contained a representation of a 
detective’s badge in silver plate, with the 
name of the diner embossed thereon. At 
the place of Mr. Stern appeared a gold badge 
of a captain of detectives with his name. 

After a delightful menu of the kind for 
which this club is famous, President Larter 
rapped for order, and in calling attention to 
the work of the Alliance and the fact that 
its officers were crime detectors and pre- 
ventors, addressed them as “fellow detec- 
tives,” as follows: 


APDRESS OF H. C. LARTER 


FELLOW DETECTIVES:—Which includes the 
officers and members of the Executive Committee 
of the Jewelers’ Security Alliance, and our co- 
laborers in our work, and our guests, you are 
now permitted for at least once in their life to 
wear an appropriate badge of their office, and I 
would suggest that you keep it always handy as 
some serious situation may arise when a flash 
of your detective badge in the dark may protect 
you under some trying circumstances. 

It has been my good fortune and pleasure to 
stop every now and then in the walks of a busy 
life and help to present to someone worthy of it 
a large, full blown American Beauty Rose of 
appreciation for deeds well done by someone who 
is still active in our midst,—rather than to wait 
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until that person has passed to his final reward 
and then send a hot-house full of flowers, and I 
have had a very keen sense of pleasure in partici- 
pating in such delightful occasions. 

And so today we are gathered around this lunch- 
eon board to show our appreciation and to pay 
homage to a man who has faithfully served as a 
member of our Executive Committee for a quarter 
of a century. 

Twenty-five years, even looking forward in our 
time of life, when the years roll around all too 
quickly, is a long period to contemplate, but when 
we look back it does not seem near so long, and 
I wonder how many here can recall some of the 
things that occurred in the first six weeks twenty- 
five years ago, or the year 1902. 

Just to refresh your memory, the late President 
Roosevelt and’ Secretary Cortelyou rushed to 
Groton, Conn., because of the serious illness of 
young Teddy. Jim Jeffries, then the heavy weight 
champicn of the world, again signed articles with 
Bob Fitzsimmons for another fight. The first 
United States sub-marine was successfully launched 
at Elizabeth, N. J. Both the Waterbury, Conn., 
and Paterson, N. J., fires occurred—the first 
entailing a loss of five millions of dollars, and 
the second ten millions of dollars. 

And, events in our trade at that time are well 
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worth your remembering, for in January, 1902, oc- 
curred the deaths of two of the great men in our 
industry—one probably the. greatest retail jewel- 
er, and the other the head of a leading gold 
jewelry manufacturer, for Aaron Carter, of Carter, 
Howe Co., died on January 31, 1902, to be followed 
in a few days later by the death of Charles 
M. Tiffany, both founders of wonderfully fine busi- 
ness institutions, and which are existing today. 

Twenty-five years ago, our guest, Leopold Stern, 
whom we honor today was active in many ways, 
and I wonder if he recalls that in February. 1902, 
he was one of the organizers of the Maiden Lane 
Safe Deposit Vaults, and at that time also he 
was chairman for the jewelry trade to solicit con- 
tributions for the McKinley Memorial. What were 
the facts existing 25 years ago when Mr. Stern 
first was a member of the executive committee 
of ‘the organization we here represent—The 
Jewelers’ Security Alliance. Mr. Stern was our 
first Vice-President in 1901 and 1902, and became 
a member of the executive committee in January, 
1902, and at that time we had 2,856 members, 
and up to 1912 we only had “Class A”? members 
as during the 10 years from 1902 to 1912 we were 
instrumental in having arrested 31 safe burglars, 
26 of whom were convicted, and many sentenced 
to long terms,of imprisonment. In 1912 ‘‘Class 
B” was introduced covering four additional kinds 
of crimes that the jewelers of the country were 
experiencing, and since 1912, 1,550 thieves and 
robbers of all kinds have been sentenced and im- 
prisoned for attacks upon members of the Jewelers’ 
Security Alliance. A truly wonderful record of 
achievement in carrying out the work for which 
this society was organized. 
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In 1902, besides Mr. Stern, we had then as mem- 
bers of the executive committee Messrs. A. B. C.— 
Abbctt, Butts and Champenois, the latter you re- 
call retired last year. 

As Mr. Stern retires, he can with great satisfac- 
tion to himself treasure the thought that he has 
seen the membership of the J. S. A. grow, from 
the time when he first became active in it, from a 
membership of 1,732 to the present -time, January 
1, 1927, of over 5,000, and I am stire he will urge 
us to continue our work against those who prey 
upon our trade by keeping “‘everlastingly after 
them.” 

Turning to Mr. Stern Mr. Larter said, as 
he produced a handsome combination clock 
and barometer : 

We are delighted to have you with us today 
because it affords us an opportunity to express 
to you personally our appreciation of the fine 
work that you have done for this organization for 
so many years. and we feel that you have served 
us so faithfully, so long and so well that we 
would like to have you have something tangible 
to daily remind you of the fine work you have done 
and how much it is appreciated by your fellow 
members of the organization, and we, the officers 
and members of the executive committee, desire to 
present to you this dual gift, because it serves two 
purposes, and in presenting it to you we extend 
the sincere wish—first, that you may live to see 
the hands of this clock go around many thou- 
sands of times, and none of them too fast; and 
second, that this barometer, part of this desk clock, 
may always indicate fair weather for you, and 
your family, all the rest of your life, which we 
sincerely hope may be a very long, healthy and 
happy one. 

The clock and barometer presented to Mr. 
Stern was a beautiful piece of its kind and 


engraved with the following inscription: 


“Presented to Mr. Leopold Stern in Honor 
of Twenty-five Years of Service as a member 
of the Executive Committee—Jewelers’ Se- 
curity Alliance, 1927.” 

In response to the president’s address and 
presentation, Mr. Stern made a most grace- 
ful and witty speech in which he showed 
those characteristics of leadership and men- 
tal acumen which have so marked his career 
on the board. He complimented the asso- 
ciation on its selection of Mr. Larter as 
president, complimented the latter on his 
oratorical ability, while deprecating his own 
ability to make a fitting response thereto. 
Mr. Stern indicated that speaking came hard 
to him, and he found it difficult to express 
in words that which would aptly indicate 
his appreciation of the association. He 
could onfy talk in the “language of the 
heart,” which he hoped they would under- 
stand, and it is needless to say that they did. 
Laughingly he referred to his resignation 
and said had he known that he would have 
been called upon to answer at an occasion 
of this kind, he might not have resigned. 

Speaking seriously, Mr. Stern told of the 
pleasure he had enjoyed from his long asso- 
ciation with the directors of the organiza- 
tion and how deeply he appreciated their 
loyal work and co-operation in all things that 
tended to strengthen the society, and he 
hoped that the efforts that they had made in 
the past to make this a real working or- 
ganization for the protection of the trade- 
at-large would be continued in the future. 

He was profoundly moved by their evi- 
dence of good-will as expressed in the beauti- 
ful gift made to him, and he said it would 
be cherished by him throughout his life and 
he hoped by his successors. 

After the applause which followed Mr. 
Stern’s speech had subsided, Mr. Larter 
called upon T. Edgar Willson for a few re- 
marks, and the latter, after paying a per- 
sonal tribute to the guest of honor, read a 
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verse, dedicated to Leopold Stern by the 
“Bard of Maiden Lane,” as follows: 


To Leopold Stern 
For more than fifty years the name of 
“Stern” 
Has been enrolled high in our trade; 
And in that time you never ceased to earn 
The admiration of the friends you made 
In all the walks of life. For yours has been 
A huge success; and with this was com- 
bined 
A leadersh’p in trade affairs ‘mong men, 
Who all did benefit thereby. Your mind 
Acute, far-seeing, laid the stone 
On which the cutting industry has grown. 


Through all the years you worked to build 
your house ; 
Your public spirit we have always known. 
We found you ever ready to espouse 
The cause of justice and make it your own. 
And with wise counsel and (when needed) 
funds 
To fight our trade’s great battle, you would 
lend 
Or give your time, your efforts, without stint 
And lead or serve as best became the end. 


For five and twenty years you gave your best 
To help the J. S. A. in its great fight. 
And now the time has come when you 
should rest, 
We can but feel that this is only right. 
For all you’ve done, we thank you from our 


heart ; 
You’ve been a source of strength, of help 
and power, 
And though the time has come when we must 
part, 


We want to take occasion at this hour 
To wish to you a long and happy life 
Of peace and comfort, and one free from 
strife. 


Frank Sloan then spoke feelingly of the 
appreciation of the junior members of the 
society of the work that Mr. Stern had 
done. He said that he had noted that Mr. 
Stern seldom opened an argument or a dis- 
cussion, but he usually closed them. By his 
profound knowledge and his good advice, by 
his tact and his ability, he was usually in 
a position to settle discussions and difficul- 
ties into which the board might find itself, 
by sound argument or proper compromise. 
Mr. Sloan closed by reading a little anecdote 
which emphasized the fact that though Mr. 
Stern’s successor had been elected, the posi- 
tion he occupied could not be filled. 

Other tributes to Mr. Stern were paid by 
Messrs. H. H. Dillingham, Henry Abbott, 
Prentice Luckey and others, the latter tell- 
ing some incidents indicating how well Mr. 
Stern was able to bring people “back to 
earth” in a few words. 

Mr. Larter brought the exercises to a con- 
clusion with a few brief words and the meet- 
ing adjourned. 








Purchases of Foreign Clocks and Watches 
Increase During 1926 But Exports of 
American Products Decline 
Wasuincrton, D. C., Feb. 19.—The United 
States bought more foreign clocks and 
watches during 1926, while sales of Ameri- 
can-made clocks and watches to other coun- 


tries declined somewhat during the year, ac- 
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cording to a report made public today by the 
Department of Commerce. Imports of 
clocks, watches and other timepieces in- 
creased in value last year to $14,984,891 
from $12,859,341 in the preceding year. Ex- 
ports totaled $3,227,718, as compared to 
$3,796,521 in 1925. 

Prominent among the gains in American 
purchases of foreign timepieces last year 
were larger receipts of chronometers, clocks 
and parts, and of watches and watch move- 
ments. Imports of the instruments included 
in the first-named group totaled $1,044,064, 
as compared to $785,967 in 1925. Imports 
of watches and watch movements had a 
value of $10,416,582, as compared to $7,269,- 
706 in the preceding year. Imports of cases, 
dials and parts of watches declined during 
the year to $1,415,919 from the 1925 total of 
$3,060,663. Imports of jewels for watches, 
clocks, meters or compasses shared in the 
general increase in imports of the class of 
articles and totaled $1,781,810, as compared 
with $1,471,157 in 1925. Imports of record- 
ers, meters, regulators and similar instru- 
ments increased in value to $326,516 from 
the 1925 total of $271,848. 

A smaller foreign demand for American 
alarm clocks was responsible in part for the 
decline in the export trade in timepieces. 
Export shipments totaled only $694,528 in 
1926, as compared with $818,050 in the pre- 
ceding year, 








Paris Jewelers Win Suit Brought to Recover 
Some Austrian Crown Jewels Which 
the Firm Had Purchased 


Paris, Feb. 4.—Yet another chapter is 
added to the interesting, even fascinating 
records of the losses, sales and recovering 
of various crown jewels, in the exciting 
years of the Great War and the Armistice. 
It will be remembered that when Emperor 
Charles of Austria and his wife, Empress 
Zita, fled into Switzerland, they carried some 
of the marvellous crown jewels of Austria 
with them. Being in need of money, the 
ex-emperor commissioned one of his suite 
to sell the gems. The ex-empress was not 
satisfied with the result of this operation 
and certain prosecutions have been the re- 
sult. 

Litigation between the ex-empress and 
the firm of Jacques and Joseph Bienenfeld 
of Paris has just terminated with the ac- 
quittal of the latter. The firm bought some 
of the Austrian crown jewels, and ex-em- 
press Zita, supported by her brothers, 
Princes Sixte and Xavier of Bourbon- 
Parma, brought an action against them, on 
the ground that the jewels had been sold 
without the knowledge of the ex-emperor 
and under fraudulent conditions. Archduke 
Max, the brother of the late emperor and 
the head of the House of Hapsburg refused 
to take part in this action. 

In the first instance the firm was ac- 
quitted, and now after hearing a large num- 
ber of witnesses, the higher court has con- 
firmed the sentence of the lower, awarding 
one franc of damages to each of the part- 
ners in the firm and condemning the ex- 
Empress Zita to the payment of costs. 








Alex J. Pollock, formerly of St. Louis, 
has engaged in business at 15 N. E. 2nd 
St., Miami, Fla. 
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Reading Jewelers’ Guild Entertains Four 
Members of Trade at a Dinner 


Reapinc, Pa. Feb. 17—The Reading 
Jewelers’ Guild observed Veteran Jewelers’ 
Night last evening with a banquet in the 
Gold Room of the Daniel Boone Hotel, at 
which time four veteran artisans were guests 
of honor. They were Charles G. Wilson, 
Samuel Dunkle, Mark A. Keeport and Julius 
Cohen, who recounted tales of earlier days 
in the jewelry business in this city. 

Mr. Wilson, whose business was estab- 
iished in Reading in 1880, told interesting 
reminiscences of the days when employes in 
the jewelry business were paid $1.50 a week 
and were dismissed from their work at 9 
o'clock in the evening. He had such a job 
in his youth, he stated. Mr. Dunkle, who 
established his business in 1882, remarked 
that John F. Beyerle, G. A. Schlechter and 
Frank M. Tyack are three of the oldest 
active retail jewelers in the State. Mr. 
Tyack, who began business in 1872 earlier 
than any of the other veterans, was present 
as an active member of the organization. 
He stated that when he opened his shop 
there were only four other jewelry stores on 
Penn St. 

G. A. Schlechter, another old-time jeweler 
who is still in business, recalled that the late 
Giles J. Wilson, father of Charles G. Wilson, 
fitted Don Pedro, emperor of Brazil, with 
glasses at the Centennial Exposition in 
Philadelphia in 1876, 51 years ago, and that 
it was T, A. Wilson, a brother of the Read- 
ing man, who invented the ‘Arundel tinted 
glasses. 

Mr. Keeport said that when he began busi- 
ness on N. 9th St. in 1892, there was only 
one other jeweler on the street and he was 
so far out that he really lived “in the 
country.” 

A. B. Elliott delivered an address on “Mis- 
leading Advertising,” and former President 
Paul S. Roth remarked that his father, the 
late George Roth, was one of the organizers 
of the Reading Jewelers’ Guild, which was 
founded in 1917. 

Past President John F. Beyerle, in his 
speech on “Promptness,” stated that when 
he learned his trade with Jonathan Mengle, 
about 50 years ago, there were few jewelry 
stores on Penn St. Julius Cohen, the jewel- 
er, also made a few remarks. 

The veterans were made honorary mem- 
bers of the Guild. President Norman B, 
Keeport welcomed the members and G. A. 
Schlechter offered grace. The officers of 
the organization are: President, Norman 
B. Keeport; vice-president, Daniel H. Man- 
miller; secretary and treasurer, Paul D. 
Harbach; directors, Arthur Schwemmer, A. 
B.. Elliott and Howard J. Miltenberger. 

Those present included: James W. Kal- 
bach, James H. Armitage, Frank M. Tyack, 
Robert M. Tyack, Paul A. Hiester, of the 
T."W. Cohen Co.; G. A. Schlechter, and 
Daniel Manmiller, of the Berks Jewelry 
Co.; Arthur Schwemmer, Norman B. 
Kepeort, Paul SS. Roth, John O. 
Moser, Jr.; Paul D. Harbach, A. B. Elliott, 
Paul J. Ganster, Howard J. Miltenberger, 
William Sontag, Samuel Levitz, John F. 
Beyerle, Samuel Dunkle, Julius Cohen, Mark 
Keyport, Charles G. Wilson, Ray Gowell, 
and E. J. Calman, of Newark, N. J. 
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DEATH OF PAUL DETTLING 





Pioneer Buffalo, N. Y., Jeweler Passes On 
After a Week’s Illness 

Burrato, N. Y., Feb. 16.—Paul Dettling, 
one of Buffalo’s pioneer jewelers, died at 
the home of his son, Emil Dettling, ,11 
Colonial Ave., Lancaster, N. Y., on Feb. 14, 
after a week’s illness. He was in his 
84th year. 

As founder of the present-day firm of Paul 
Dettling & Son, 12 Central Ave., Lancaster, 
Mr. Dettling’s career .as a retail jeweler 
covered a span of 44 years, the last four 
years in Lancaster. He retired from active 








THE LATE PAUL DETTLING 


business in favor of his son, Emil, about 
Jan. 1, 1926, although he spent much of his 
time afterwards in the store. 

Born in La Chat de Font, Switzerland, 
on Oct. 1, 1843, Paul Dettling was raised 
in a horological atmosphere. His birthplace 
enjoyed the reputation at that time of being 
a large watch manufacturing center and it 
was natural that he should have adopted 
watchmaking as his vocation. His training 
completed, he came to America in 1863 and 
became a resident of Buffalo. He repaired 
watches at his home for a time but his eye- 
sight failed him and for several years he 


occupied himself as a lake seaman on boats 


which plied the Great Lakes. 

It was not until 1882 that he established 
his own jewelry business in a small store on 
Michigan Ave., between Eagle and Clinton 
Sts. After a year or two in that location 
he moved to 214 Broadway. Ten months 
later he moved to 518 Clinton St., and four 
years later to 658 Clinton St. He remained 
in the latter location from 1888 until 1922, 
when he moved to Lancaster. The firm be- 
came known as Paul Dettling & Son in 1907, 
when Emil was taken into the business after 
serving his apprenticeship at the bench under 
his father. 

Mr. Dettling’s health began to fail last 
autumn, although he continued to make fre- 
quent visits to the store. It was not until a 
week before his death that he was forced to 
go to bed. Hardening of the arteries, with 
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other complications, were the cause of his 
demise. 

Mr. Dettling took an active interest in 
fraternal affairs, being a member of 
Northern Star Lodge, I. O. O. F. No. 458, 
Washington Lodge, K. of P., No. 325, Lake 
Erie Encampment and the Fraternal Order 
of Eagles, Nest No. 120. He was at one 
time an active member of the Buffalo Retail 
Jewelers’ Association, as well as of the 
New York State Retail Jewelers’ Associa- 
tion. 

He is survived by his two sons, Emil of 
Lancaster and Frank of Buffalo. 

The funeral, under I. O. O. F. auspices, 
was held from the family’ residence, 11 
Colonial Ave., this afternoon. Interment 
was at Pine Hill Cemetery. 








DEATH OF JOHN MacPHERSON 





Allentown, Pa., Jeweler Succumbs After a 
Lingering Illness 


ALLENTOWN, Pa., Feb. 17.—John Mac- 
Pherson, who conducted a jewelry store in 
the old American hotel building for 12 years, 
died early Wednesday morning at Down- 
ingtown, Pa., at the home of his sister, Mrs. 
Donald Page, at the age of 62 years. He 
had been in declining health for several 
years, which last July became so acute that 
he was forced to discontinue his business. 
He fought courageously to recover his health 
in order to resume business this coming 
Summer. 

Mr. MacPherson disposed of his jewelry 
store in Mauch Chunk to Clarence S. Weiler, 
in 1914, and opened a new jewelry store at 
Allentown, which was a successful under- 
taking. He was known for his integrity and 
upright dealing, and by his enterprise and 
ability established a large clientele of patrons. 

He was a member of the Knights of 
the Golden Eagle, Mauch Chunk, also the 
Marion Hose Co., to which he was deeply 
attached and with which organization he 
never failed to parade. 

His widow, Mrs. Lulu) MacPherson, 
daughter Martha, Mauch Chunk, and son 
Herbert, Allentown, survive; also his 
mother, Martha Ann MacPherson, and the 
following brothers and sisters: William 
MacPherson, Mrs. J. McCarnes, Mrs. R. 
Hershey, Downingtown; George and Frank, 
of Philadelphia. 

The funeral will be held Saturday with 
services at the home of Mrs. Page, in 
Downingtown, at 1.30 p. mM. Interment will 
be at Port Kennedy Cemetery. 








Tn connection with the theft of the rose 
diamond from the Chateau de Chantilly, an 
interesting proceeding was undertaken at 
Compiegne, recently, when a model of the 
celebrated Rose Diamond was taken first in 
wax, after which it ‘was cast in alabaster 
plaster. The diamond, presented by the Bey 
of Tunis to the Duke of Aumale, that was 
also among the gems stolen and that is 
worth over a million francs was also 
modelled. The 685 gems stolen in the col- 
lection were formally recognized by the 
authorities in charge of the collection, by 
the thieves and examined by experts in gems, 
to make sure that other stones had not 
been substituted. After this work was con- 
cluded the gems were retained at Compiegne 
to be produced at the trial. 
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French Minister of Puolic Instruction Urges 
Closer Union of Industry 
and Art 


Paris, Feb. 9.—The French Minister of 
Public Instruction in France, M. Herriot, 
has just addressed a circular to the direc- 
tors of the Beaux Arts (Fine Arts), and 
technical schools, in which he says the Ex- 
hibition of Decorative Arts, held in Paris, 
enabled an official form to be given to the 
collaboration that has always existed be- 
tween art and technique. The exhibition, he 
says, was dominated by a close alliance of 
the two, shown by the placing side by side 
of triumphs of art and of technique, and by 
the co-operation of the different types of 
school. 

This collaboration, says the Minister, is 
a living reality, today, and it is indispen- 
sable to the progress of our art and of our 
industry. There are nations that prevail by 
force of mass productions and by their 
numbers. “Our nation,” said the Minister, 
“prevails by the quality of our products, it 
reigns by perfection, not in elegant super- 
fluity, but by true beauty, that is to say, in 
the harmony of form and purpose.” 

Special subventions are being given for 
the establishment of general drawing classes, 
for industrial drawing and sketching of 
models, useful for manufacturers. Classes 
of applied art for industry in general and 
more particularly for the regions where es- 
pecial types of industry are carried on, are 
also to be supported. Spinning and weav- 
ing, leather work, silver and gold, or 
jewelry, require a close collaboration of the 
artist and the technical man. The designer 
and inventor must know something of the 
means by which their ideas will be executed, 
while the technician often lacks imagination 
and taste, he added. Their collaboration 
produces beauty of idea and finish in work. 

The Minister calls upon all concerned in 
education to advance the cause of the union 


.of industry and art. 








Woman Window Smasher Obtains Jewelry 
Valued at $1500 from Akron, O., 
Store 


Axron, O., Feb. 14.—A woman who early 
Sunday threw a stone into the display win- 
dow of the George S. Dales Co.’s jewelry 
and gift store, S. Main St., escaped with 
diamond rings, watches and other jewelry 
valued at $1,500. The stone was wrapped 
in a piece of cloth. A pedestrian saw her 
break the window, grab the jewels and then 
run. The witness notified police, but the 
woman could not be found. 

The theft follows several similar ones here 
recently. The smasher may have been a 
man in disguise, police say. They think it 
the same person who staged the other rob- 
beries of this nature. 

The smasher began activities here last 
month by breaking a jewelry store window 
in the downtown section and fleeing unob- 
served with diamond rings valued at $1,250. 
Last Sunday morning the smasher broke a 
display case at another downtown store and 
took jewelry valued at $500. 


Phillip Schoonover, 558 Post St., Elmira, 
N. Y., for the past eight years associated 


with his brother, David H., E. Water St., 
jeweler, died in Elmira on Saturday, Feb. 12. 
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torical and the mythological background. Of invaluable help in 


identifying periods. E. H. TITMUS, Petersburg, Va. 
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National Jewelers Publicity Association Meeting 





Executive Committee Scheduled to Hold Annual Meeting at Waldorf-Astoria 
Hotel, New York, March 10—Treasurer’s Report 
Submitted to Subscribers 
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Death of Arthur H. Kasten 

RICHMOND, Va., Feb. 16.—Arthur ‘H. Kas- 
ten, who died this week at his home at 2825 
W. Grace St. this week, had been a trusted 
employe of John F. Kohler & Sons, jewel- 
ers, 209 E. Broad St., for 20 years, being a 
salesman in the store throughout this period. 
He was widely and favorably known to the 














Newark, N. J., Feb. 18—The annual ex- 
ecutive committee meeting of the National 
Jewelers Publicity Association has been 
called for Thursday, March 10, to be held 
at the Old Colony Club rooms of the Wal- 
dorf-Astoria Hotel, New York, according 
to announcement just made by P. J. Coffey, 
chairman of the association. 

The business of the meeting will be con- 
fined to annual reports from the officers and 
the several committees. The work of the 
past year will be reviewed and plans for 
raising the balance of the Publicity fund 
discussed. A full report of the meeting will 
be issued to the trade press. 





President Coffey last Tuesday mailed to 
each subscriber to the publicity fund a 
letter as to the fund and the proposition to 
increase it, and also enclosing a report of 
the treasurer, Conrad J. Brotherly. His 
letter reads: 


Newark, N. J., Feb. 15, 1927. 


To the Subscriber— 

Repeated demands have been received from the 
subscribers to the $4,000,000 Publicity Fund that 
the Association comply with its promise made dur- 
ing the campaign, that the list of subscribers and 
amounts be published. This has resulted in the 
matter being given further consideration and a 
vote of the members of the Executive Committee 
taken, showing a large majority in favor of this 
being done. 

To comply with the instructions of the Execu- 
tive Committee that ‘‘due notice be given to each 
subscriber prior to the publishing of the list in the 
Trade papers,” this notice is sent you. All sub- 
scriptions received up to and including March 12, 
will be included in the release to the Trade 
papers under the heading—‘‘Honorary List of 
Initial Subscribers to the Publicity Fund.” 

It has been gratifying to note the favorable re- 
action to the publicity schedule run last fall, by 
the voluntary increases in a large number of sub- 
scriptions from those who were skeptical of its 
success, and who have now shown their approval 
by increasing their subscription to an amount 
consistent with their standing in the trade—an 
incentive for others to follow. 

The minimum of $800,000 for the four-year 
campaign was secured last August. Many phases 
of publicity that would result in increased business 
for our industry, nevertheless, cannot be undertaken 
until more funds are available. Two-hundred thou- 
sand dollars ($200,000) a year will just about do 
a fair job in magazine advertising, and the other 
phases of this important work that the industry is 
persistently demanding, must wait their turn until a 
furnid upward to a million dollars a year is provided. 
It is the hope of your Committee that the trade 
will provide the necessary funds that the work 
can be carried to a successful conclusion and the 
needs of the industry fully met. 

We are pleased to enclose with this letter, 
financial report for the year 1926, which speaks vol- 
umes for the pioneers who were the first to respond 
to the urgent call for funds to maintain and pre- 
serve our industry, and who deserve the credit for 
making possible the publicity campaign. 

Sincerely yours. 
NATIONAL JEWELERS PUBLICITY ASSO. 
CIATION. 
P. J. Correy, 
Chairman. 


The following report of Treasurer Conrad 
Brotherly has been sent out to all subscrib- 
ers in advance of the annual meeting of the 
executive committee. It is shown in the 
next two columns. 


SHOWING RECEIPTS 


AND DISBURSEMENTS FOR 


YEAR OF 1926 


REPORT OF THE TREASURER 
RECEIPTS 
Jan. 1, 1926 Balance— 

CMI carceatis ote ueoed $ 2,552.90 

OCUMEINOD © xs Ko 0.5cb-0cie swe 20,000.00 
$ 22,552.90 
Subscription Payments ........6.6.0.. 194,484.38 
PHONO MREINONED) cic ck e Nidiae.s soins ae nae se 3,203.53 
Interest on Investments .............. 3,496.39 
OME POONER ons .co55 Oe do tiene die eek eae 234.77 
Moka het ew eres nad Keccaneeneheds 480.00 
SS Re oe ee er ere 7.43 
PININE oe faerin nis’ ovetnntecsereineie e@alena wk. ar8 232.17 


$224,691.57 


DIsBURSEMENTS 
TIAGO ois 5 st bs stinks saeeas $141,300.01 
WOGe, FE 8k. oa cherie noes 22,957.69 
Collection Commissions .............. 25,603.27 
DN a kclg sg o.cs occ haw diacacgeans 1,957.59 
Furniture & Fixtures .............. 90.55 
Comvetition: Tixpemie ...c. 6 0c ssccese “259.18 
UNION, ioc art sin ie hd sa cla aad o Wie we 568.29 
Committee Meetings ................ 565.79 
PERO Siddha sxe d eningclawe vcace eed 216.85 
CRE SE os crass ead iq wate 11,829.86 
J Speen SORTER Be 2,450.00 
Printing : Sthtgmety 6kck cei csececkcs 264.04 
Eupeces & -Pasee! FOGG occ cs sce wssiscc 21.69 
Telephone & Telegrams .............. 271.93 
a gee Se re NE ee 71.27 
Bank Collection & Exchange ........ 129.97 
REMAIN: fabs artis wnat aa elacinacass 15.00 
Office Expense (Miscellaneous)........ 401.87 
CEMGTICD sc ancwiewie.cewceceansasene eure 7.42 
Compt ENGOMEE sc <i ccacscdvccedens 35.98 
ORGINE TINO Foe cltinanecnnneeees as 630.41 
Legal Expense (Collection) .......... 454.94 
Advertising Committee Expense ...... 284.99 
ONMNOE— z c cwaicscaninsnuns Sedasastamens 8.50 

$210,397.09 
Balance Dec. 31, 1926— 
CRN tech ne usa acess $ 4,294.48 
SOCTTIUNEN 6. 50's bbs tare omens 10,000.00 14,294.48 


$224,691.57 


SUMMARY OF RECEIPTS AND DISBURSEMENTS FOR YEAR 1926 


RECEIPTS 
Jan, 2, 1926 Coat Balance oii cccisess $ 22,552.90 
1926 Subscription Payments ........ 165,490.88 
Income from all other sources........ 8,224.57 


$196,268.35 


ASSETS 
ASSETS 
IIR aos ba tre ate a aioe cmeare eee. ack $ 4,294.48 
SHPRMNEN once geiciseiccldbackeecesscwn 10,000.00 
Do Ue. a rere 45.18 
PCOGUSIN TIGCPIVEIO oc disc cesiiveccaes’s 473.40 
RE NII bck paarasecseceuas 637.50 
Purnia & FIGs ook cccccccsics 2,813.13 


$ 18,263.69 


ANALYSIS OF SUBSCRIPTIONS (AS 


AND LIABILITIES STATEMENT AS 


DISBURSEMENTS 

5906 A GUbatMNE 45 5.kos sesccnden cose $141,300.01 
1926 Collection Commission .......... 22,050.79 
SRG PCIe es sas ca ancsieaaes cn. Lee 

Office Expense—Salaries, Rent and other 
GRIGRIED 36 hk hos ccc ce we cdeaeaeneus 18,578.53 
$183,886.92 
Dec. 31, 1926 Cash Balance ........ 12,381.43 


$196,262.35 


OF JANUARY 1, 1927 


LIABILITIES 
798.41 
17,465.28 


Payable 


ee ee a ee ey 


Accounts 
Surplus 


$ 18,263.69 
OF DECEMBER 31, 1926) CAMPAIGN 


YEARS 1926-27-28-29 





Tctal Note Suspense 

Total Amt. Total Cash Payments Bankruptcy Net Balance 
of Payments on on and out of Subscriptions 

Year Subscriptions Subscriptions Subscriptions Business Transfers Unpaid 
| rr $205,975.77 $190,180.62 $100.00 $1,620.00 $1,799.95 $ 12,295.20 
eer aciwks 203,836.01 28,324.88 387.50 1,715.00 173,408.63 
GGG” scien 203,340.55 50.84 75.00 1,685.00 201,529.71 
ee 201,019.74 47.50 75.00 1,685.00 199,212.24 
BOSD eased 1,887.00 1,887.00 
Totals. .$816,059.07 $218,603.84 $637.50 $6,705.00 $1,779.95 $588,332.78 


Attached to the report is a certification of 
the figures by F. C. Snyder, C.P.A., who 
audited the account of the Association last 
January for the finance committee. The ac- 
countant especially commends the bookkeep- 
ing system of the Association as one which 
he considers as being exceptionally good 
and says the records are well kept and 
that he also found them kept in proper 
order. 








local trade. His death followed a brief ill- 
ness of pneumonia. 

Besides a widow, Mrs. Lula Schaaf Kas- 
ten, he is survived by one daughter, Miss 
Elsie Marion Kasten; two brothers, Oswald 
R. and J. Fred Kasten; and one sister, Miss 
Lena B. Kasten. 

Funeral services were held at St. John’s 
Evangelical Lutheran Church. 

















CSAPPHIRES EMERALDS? 





















= ALL SIZES. EMERALD CUT and SQUARE CUL 


S 2 A R CALIBRE Upward to 5 carats for single stone rings 
FANCY SHAPES cut to order from the rough 


SAPPHIRES hoo RUBIES AND FANCY cUuT DIAMONDS 


EN RY GRE one ter 


527 FIFTH AVE. NEW YORK of Precious 
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NEW YORK 
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In order that I might devote my entire time to my 
Manufacturing Optical Business, I am offering 


FOR SALE 


either as a whole or a part interest in my jewelry and 
retail optical business. 
This business has been established for 25 ‘years and 


EIGHTEENTH-CENTURY ENGRAVER AT WORK 
FROM MARIETTE, PIERRES GRAVEES 


ENGRAVED GEMS OF 


THE CLASSICAL STYLE 
by 


GIsELA M. A. RicutTer, Litt. D. 


For the dealer and collector of antique gems and seals, this hand- 
book is of the utmost importance. It contains a short account of the 
engraver’s technique, a list, with descriptions, of the stones which lend 
themselves to the engraver’s art, a list of the famous gem engravers 
from the fifth century B. C. to recent times, and data on the 
detection of forgeries. The second half of the book is a_ fully il- 
lustrated catalogue of the gems in the Museum’s collection, with 
detailed descriptions, which give, whenever possible, both the his- 
torical and the mythological background. Of invaluable help in 
identifying periods. 

Bound in paper, $5.00. in boards. $6.00. Postage 10 cents. 








is the largest and most up-to-date in the city. 

The Allied Chemical & Dye Corp. of New York City 
has just closed a deal to establish a 125 million dollar 
plant within seven miles of Petersburg which will add 
greatly to the business of this city. 

An excellent opportunity for a retail jewelry and both 
wholesale and retail optical business. 


E. H. TITMUS, Petersburg, Va. 








Prisms: Their Use and Equivalents 











A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St, New York 
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National Jewelers Publicity Association Meeting 





Executive Committee Scheduled to Hold Annual Meeting at Waldorf-Astoria 
Hotel, New York, March 10—Treasurer’s Report 
Submitted to Subscribers 
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Death of Arthur H. Kasten 

RICHMOND, Va., Feb. 16.—Arthur 'H. Kas- 
ten, who died this week at his home at 2825 
W. Grace St. this week, had been a trusted 
employe of John F. Kohler & Sons, jewel- 
ers, 209 E. Broad St., for 20 years, being a 
salesman in the store throughout this period. 
He was widely and favorably known to the 














Newark, N. J., Feb. 18—The annual ex- 
ecutive committee meeting of the National 
Jewelers Publicity Association has _ been 
called for Thursday, March 10, to be held 
at the Old Colony Club rooms of the Wal- 
dorf-Astoria Hotel, New York, according 
to announcement just made by P. J. Coffey, 
chairman of the association. 

The business of the meeting will be con- 
fined to annual reports from the officers and 
the several committees. The work of the 
past year will be reviewed and plans for 
raising the balance of the Publicity fund 
discussed. A full report of the meeting will 
be issued to the trade press. 





President Coffey last Tuesday mailed to 
each subscriber to the publicity fund a 
letter as to the fund and the proposition to 
increase it, and also enclosing a report of 
the treasurer, Conrad J. Brotherly. His 
letter reads: 


Newark, N. 1927. 


To the Subscriber— 

Repeated demands have been received from the 
subscribers to the $4,000,000 Publicity Fund that 
the Association comply with its promise made dur- 
ing the campaign, that the list of subscribers and 
amounts be published. This has resulted in the 
matter being given further consideration and a 
vote of the members of the Executive Committee 
taken, showing a large majority in favor of this 
being done. 

To comply with the instructions of the Execu- 
tive Committee that ‘‘due notice be given to each 
subscriber prior to the publishing of the list in the 
Trade papers,” this notice is sent you. All sub- 
scriptions received up to and including March 12, 
will be included in the release to the Trade 
papers under the heading—‘‘Honorary List of 
Initial Subscribers to the Publicity Fund.” 

It has been gratifying to note the favorable re- 
action to the publicity schedule run last fall, by 
the voluntary increases in a large number of sub- 
scriptions from those who were skeptical of its 
success, and who have now shown their approval 
by increasing their subscription to an amount 
consistent with their standing in the trade—an 
incentive for others to follow. 

The minimum of $800,000 for the four-year 
campaign was secured last August. Many phases 
of publicity that would result in increased business 
for our industry, nevertheless, cannot be undertaken 
until more funds are available. Two-hundred thou- 
sand dollars ($200,000) a year will just about do 
a fair job in magazine advertising, and the other 
phases of this important work that the industry is 
persistently demanding, must wait their turn until a 
fund upward to a million dollars a year is provided. 
It is the hope of your Committee that the trade 
will provide the necessary funds that the work 
can be carried to a successful conclusion and the 
needs of the industry fully met. 

We are pleased to enclose with this letter, 
financial report for the year 1926, which speaks vol- 
umes for the pioneers who were the first to respond 
to the urgent call for funds to maintain and pre- 
serve our industry, and who deserve the credit for 
making possible the publicity campaign. 

Sincerely yours. 
NATIONAL JEWELERS PUBLICITY ASSO. 
CIATION, 


J., Feb. 15, 


P. J. Correry, 
Chairman. 
The following report of Treasurer Conrad 
Brotherly has been sent out to all subscrib- 
ers in advance of the annual meeting of the 
executive committee. It is shown in the 
next two columns. 


THE TREASURER SHOWING RECEIPTS 


AND DISBURSEMENTS FOR 


YEAR OF 1926 


REPORT OF 
RECEIPTS 
Jan. 1, 1926 Balance— 
OME, iat cous e0Se view $ 2,552.90 
ECUMEEION: ca Veriicassen 20,000.00 
$ 22,552.90 
Subscription Payments .............. 194,484.38 
PY fe eee Ee ee 3,203.53 
Interest on Investments .............. 3,496.39 
ee eee Cee ere 234.77 
MNCS hairs Weahclparaaiala clas Wiemnie ewe seas 480.00 
NEES Scan oho 8 ok ca eeu eden 7.43 
Ce A eee re ae ee 232.17 
$224,691.57 


DIsBURSEMENTS 

BORE ia ona ca oe es eee $141,300.01 
Me DI a ois Seed bike dwsanaes 22,957.69 
Collection Commissions .............. 25,603.27 
NI sare a eis ks eid of cteia merece 1,957.59 
Furniture. &. Fixtures ... 2... .cscees 90.55 
Convention Expense .......66ccceces. "259.18 
WO gto is cian oi oos Kednanenees 568.29 
Committee Meetings ................ 565.79 
TONGUE hadi ecwiccawecercceess age 216.85 
ee On er Se 11,829.86 
CP Nao 8 fia es in ere mainekndone 2,450.00 
Priting G SUOGey < <icceescccaees 264.04 
Express & Parcel Post) iccccciicsccccs 21.69 
Telephone & Telegrams .............. 271.93 
COP PO aio oso as Cadiedwaeeersctenens 71.27 
Bank Collection & Exchange ........ 129.97 
DEUTER icictes aca dkaias tana sex dda 15.00 
Office Expense (Miscellaneous)........ 401.87 
RUE cou teases Raa edasceemen 7.42 
CA ONO ona. o ae c's oes iedaiers 35.98 
OU UEE  MNONEE Fh cccnenveadacecwawamats 630.41 
Legal Expense (Collection) .......... 454.94 
Advertising Committee Expense ...... 284.99 
MOG so dcnicacicaseeedesounzeseens 8.50 
$210,397.09 

Balance Dec. 31, 1926— 

Ce Se Avaw Sitecaee see $ 4,294.48 

SOGTIGM ye ic sccacewna we 10,000.00 14,294.48 


$224,691.57 


SUMMARY OF RECEIPTS AND DISBURSEMENTS FOR YEAR 1926 


RECEIPTS 
Fam 1 1986 Cae TINO i i ciccc ccd $ 22,552.90 
1926 Subscription Payments ........ 165,490.88 
Income from all other sources........ 8,224.57 


$196,268.35 


DISBURSEMENTS 
59GG 7 ARG is ok Sa ecb ekexe $141,300.01 
1926 Collection Commission .......... 22,050.79 
19GG  POMOON, Gh okisasccntcacaces tccace LS 


Office Expense—Salaries, Rent and other 


CURIMES oie Sins cenncceutedacaners 18,578.53 
$183,886.92 
Dec. 31, 1926 Cash Balance ........ 12,381.43 


$196,268.35 


ASSETS AND LIABILITIES STATEMENT AS OF JANUARY 1, 1927 
ASSETS LIABILITIES 

i raiescctee wes ctnd ae cata wae mnewee sald $ 429448 Accounts Payalle’ «0.0 ccc cccsesanaes $ 798.41 
UMN oe nr a 10,000.00 SIs uaccnardala se Rierecip manne actos tana 17,465.28 
PNG TIPIOB Ea oi 6.55. 0.00:6 60:00 0 cme 45.18 
Po a 473.40 
TOE. ER | oo ois pw aes occ eannas 637.50 
Purniture & Fixcttives «2c... cccccscs 2,813.13 

$ 18,263.69 $ 18,263.69 


ANALYSIS OF 


SUBSCRIPTIONS (AS 


OF DECEMBER 31, 1926) CAMPAIGN 


YEARS 1926-27-28-29 











Tctal Note Suspense 

Total Amt. Total Cash Payments Bankruptcy Net Balance 
of Payments on on and out of Subscriptions 

Year Subscriptions Subscriptions Subscriptions Business Transfers Unpaid 
PING? nsitiees $205,975.77 $190,180.62 $100.00 $1,620.00 $1,799.95 $ 12,295.20 
1GBe pace 203,836.01 28,324.88 387.50 1,715.00 173,408.63 
NGG! aciceca 203,340.55 50.84 75.00 1,685.00 201,529.71 
i ae 201,019.74 47.50 75.00 1,685.00 199,212.24 
TOGO! i. Sco 1,887.00 1,887.00 
Totals. .$816,059.07 $218,603.84 $637.50 $6,705.00 $1,779.95 $588,332.78 


Attached to the report is a certification of 
the figures by F. C. Snyder, C.P.A., who 
audited the account of the Association last 
January for the finance committee. The ac- 
countant especially commends the bookkeep- 
ing system of the Association as one which 
he considers as being exceptionally good 
and says the records are well kept and 
that he also found them kept in proper 
order. 








local trade. His death followed a brief ill- 
ness of pneumonia. 

Besides a widow, Mrs. Lula Schaaf Kas- 
ten, he is survived by one daughter, Miss 
Elsie Marion Kasten; two brothers, Oswald 
R. and J. Fred Kasten; and one sister, Miss 
Lena B. Kasten. 

Funeral services were held at St. John’s 
Evangelical Lutheran ‘Church. 
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GLYCINE y 
IMPERIAL ) WHAT ARE THEY , 


GOERING e 


ELAINE The Four Watch Lines of Absolute 
Standardization Sold by Reliable Jobbers 
for many years—Backed by Reliable 


Importers. 


If you have not already handled these lines, get acquainted. Put 
in GLYCINE, IMPERIAL, GOERING and ELAINE watches, 
thereby placing your Watch Department in a 


STAYING RELIABLE STANDARD 


and business increasing condition. 
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Bayer, Vretzfelder & Mills Co, Inc 


_ IMPORTERS OF WATCHES FOR THE JOBBERS or 
IS MAIDEN LANE NEW YORK 
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ATTEMPTED ROBBERY FAILS 





Vigilance of Philadelphia Police Prevent 
Looting of John D. Enright Store 
—Suspects Arrested 


PHILADELPHIA, Pa., Feb. 19.—An attempt 
to rob the retail jewelry store of John D. 
Enright at 3000 Kensington Ave., in the 
northeastern section of the city was 
thwarted by a policeman who emptied his 
revolver twice at three men and apparently 
wounded one of them. That the men had 
planned to burglarize the Enright store, the 
largest in that district, was shown by the 
fact that they were surprised in their sec- 
ond attempt to enter the store the same night. 

Policeman Stankiewicz of the Front and 
Westmoreland Sts., station, was passing 
near the store about 2 o’clock in the morn- 
ing when he saw four men walking about 
in front of the store, apparently seeking a 
good place to break in. The policeman 
attempted to get close to the men but was 
discovered by one of them and they fled 
in a waiting automobile. Stankiewicz de- 
cided the men might return and secreted 
himself in a park opposite the store. He 
had been there less than a half hour when 
the automobile returned and was halted on 
the F St. side of the store. The policeman 
waited until he saw two of the men start 
to “jimmy” the side door, then hurried 
over and with his gun drawn ordered, 
“hands up.” Instead of obeying the men 
ran for their car and Stankiewicz fired 
several shots. One of them hit one of 
the men who fell to the sidewalk just as 
he reached the automobile. Two of his 
companions reached out and pulled him 
into the car which then sped away while 
the officer continued to fire. 

Examination of the store door revealed 
marks of a “jimmy” just above the lock and 
had the thieves not been interrupted they 
would have forced the lock in a few mo- 
ments. Blood spots on the sidewalk bore 
out the policeman’s story of having hit one 
of the thieves and all the hospitals were 
watched but in vain as were all physicians’ 
offices in the city. Several bullets pierced 
the door the men were trying to break in. 

Coincident with the attempt on the En- 
right store two men were arrested at a 
hotel here on a tip from the New York 
police that they had planned a big jewelry 
store robbery in this city. The arrests 
were made the day after the Enright affair 
and the detectives worked at first on the 
theory that their prisoners might be two 
of the four men concerned in that raid. 
The policeman who shot one of the men 
who tried to force the Enright store was 
unable however to identify either of the 
prisoners. 

The Enright affair happened on Monday 
morning. Late that afternoon Captain 
Woods, chief of detectives here, received 
word from the New York police that four 
notorious jewelry burglars had just left 
New York for this city where it was un- 
derstood they were to “pull off” a big 
Jewelry “trick.” Detectives at once “cov- 
ered all hotels here and at one on Chest- 
nut St. the detectives learned that two 
men answering descriptions of the New 
Yorkers had registered there but were out 
at the time. The policemen searched the 
room assigned to the men and in their 
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luggage discovered an automatic pistol and 
a revolver, masks, heavy caps and scarfs. 
In one bag several pearls were found in a 
side pocket and the police believe them 
to have been part of a New York jewelry 
robbery. 

After the detectives had left the hotel 
the men returned and in some way learned 
their baggage had been searched. They 
left at once but were arrested in the Penn- 
sylvania station as they were boarding a 
train for New York. In the pockets of 
one was found two pearls that matched 
those found in the grip. They refused to 
say anything about the pearls. 

Arraigned before a magistrate they were 
held in $1,500 bail each for a further hear- 
ing later this week. The New York police 
have been told of the finding of the pearls. 








Boston Jewelers’ Band Is Being Revived 


and New Members Are Wanted 


Boston, Mass., Feb. 18—AIl aboard the 
band wagon! The Boston Jewelers’ Band, 
which passed into musical history early in 
the World War, is to be revived. 

Already in the front seats are E. W. Ril- 
lins, organizer and manager; George Holz- 
worth, Clarence Schnetzer, Arthur W. Allen, 
Carl Wilson, Thomas Wilson, Jules Silva, 
Arthur Dorr, W. C. Gurdy and George R. 
Sellers. 

At an organization meeting today the fol- 
lowing were elected: President, E. W. Rol- 
lins, of Nelson H. Brown Co.; secretary- 
treasurer, C. E. Fletcher; directors, George 
Holsworth, Clarence Schnetzer, Carl Wilson. 

Volunteers are wanted, so that the band 
may quickly resume the position it once held 
as one of the best musical aggregations in 
the State, rivaling the noted Waltham Watch 
Band. Let. George E. Fletcher know at 
E. B. Horn Co., Washington St., this city. 

To obtain the standard quota more reed, 
brass and wood wind instruments are needed. 

The band, organized in March, 1908, with 

‘ headquarters in the Letter Carriers’ Band 
Room, played in the Preparednes Parade in 
Boston, during the war. It led the Third 
Division. Parade work was its specialty, 
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jobs for various large organizations. Notably 
it had a contract with the city for July 4 
concerts for five years at Forest Hills. 








SENT TO PRISON 


Ralph Ross, New York Jeweler Gets In- 
determinate Term for Violation of 
Section 1293B of the Penal Law 


Ralph Ross, the New York jeweler who 
recently pleaded guilty to violating Section 
1293B of the Penal Law, was brought before 
Judge Levine in the Court of General Ses- 
sions last Friday and sentenced to the peni- 
tentiary. Under the law Ross must serve 
an indeterminate term of not less than six 
months and not more than three years. In 
due time the Parole Board will fix a definite 
term, 

Before Ross was sentenced Leonard A. 
Snitken, his lawyer, made a desperate fight 
for a suspended sentence or a fine. Judge 
Levine, however, was determined and finally 
sent the prisoner to the penitentiary. Mr. 
Sniken then made an effort to have the court 
fix a definite term of sentence, but this Judge 
Levine also refused to do, stating that he 
would leave it with the Parole Board. 

Ross was originally arrested and held for 
Special Sessions on the charge of making 
a false financial statement in which he rep- 
resented that his net worth was $25,000; 
when he went into bankruptcy in May, 1924, 
his liabilities were $50,000 and his assets 
were nominal. 

Upon the motion of his counsel, his case 
was transferred to the Court of General 
Sessions, which gave him the right to a 
trial by a jury, and this caused a delay of 
the proceedings for a considerable time. The 
Fighting Fund of the National Jewelers 
Board of Trade was used in the prosecution 
of this case. 











“Ts your husband’s jewelry business pros- 
pering?” the young bride was asked. 

“Indeed it is,” was the confident reply. 
“He must be making lots of money, for he 
told me last night they had had to appoint 


although it performed perfectly at concerta receiver to assist him.” 











THE BOSTON JEWELERS’ BAND 
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, 
“BUY FROM THE CUTTERS” ‘ 








minmeee 


GEMS 








EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


AMERICAN GEM €> PEARL Co. 


Miners : Cutters : Importers 


SIX WEST FORTY-EIGHTH STREET 


| NEW YORK 
LONDON PARIS 
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EVERYTHING IN THE STONE LINE 








Part of the jeweler’s success de- 
pends on him being able to get just 
what is called for without delay. 

All of our success depends on 
having what is wanted in Precious and 
Semi-Precious stones ready for the 
jeweler’s immediate call. Prompt 
service always. 


GE a 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 


11 John Street New York 











THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear — scart-pina, 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed. 


a WIRES e 


for unpierced ears. 


SAFETY CATCH 
for Brooches, etc. 
Can be applied to any 
work where pin tongues 

are aa) 


Closed. “<= © 
agg = Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.¥, 





CRUCIBLES {ise 


J. & H. BERGE new You Gin 











PARTNER WANTED 


Will consider partnership with a high- 
grade salesman. Well known and well esta 
lished Swiss watch house featuring trade- 
marked watches. _ 
Excellent opportunity for right party. bes 
reply give complete experience which wi 
held in confidence. ler 
Address, “C., 6475” care Jewelers’ Circular. 
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Statistics of the Clock and Watch Trades 











Department of Commerce Makes Public Production Figures Collected for 
Biennial Census from Manufacturers of Clocks, Watches, 
and Time Recorders 














WasHIncToN, D. C., February 19.—The 
Department of Commerce announces that, 
according to data collected at the biennial 
census of manufactures taken in 1926, the 
establishments engaged primarily in the 
manufacture of clocks, watches, and parts 
reported, for 1925, a total production valued 
at $81,789,729, an increase of 4.5 per cent as 
compared with $78,289,759 for 1923, the last 
preceding census year. The total for 1925 
was made up as follows: Clocks, 10,967,628, 
valued at $22,476,975; clock movements for 
sale as such, 591,728, valued at $1,098,173; 
time-recording devices, 40,381, valued at 
$2,745,579; watch movements, 2,199,334 
valued at $22,980,888; watch cases, 4,451,276, 
valued at $14,033,991; “clock watches,” 
9,213,138, valued at $10,141,593; clock and 
watch materials and parts for sale as such, 
$2,471,285; miscellaneous products, includ- 
ing receipts for custom work and repairing, 
$5,841,245. 

Of the 128 establishments reporting for 
1925, 47 were located in New York, 18 in 
Illinois, 15 in Connecticut, 12 in Massachu- 
setts, 9 in New Jersey, 9 in Ohio, 6 in 
Pennsylvania, and the remaining 12 in 8 
other States. In 1923 the industry was 
represented by 137 establishments, the de- 
crease to 128 in 1925 being the net result of 
a loss of 40 establishments and a gain of 
31. Of the 40 establishments lost to the 
industry, 5 reported commodities other than 
clocks, watches, and parts as their principai 
products and were therefore transferred to 
the appropriate industries, 22 had gone out 
of business prior to the beginning of 1925, 
9 were not engaged in manufacturing, 1 
was idle during the entire year, and three 
reported products valued at less than $5,000. 
(No data are tabulated at the biennial 
census for establishments with products 
under $5,000 in value.) 

The statistics for 1925 and 1923 are sum- 
marized in Tables 1 and 2, herewith. The 
figures for 1925 are preliminary and subject 
to such corrections as may be found neces- 
sary upon further examination of the re- 
turns. 


TABLE 2.—PRODUCTS, BY KIND, NUMBER 
AND VALUE, 1925 AND 1923 





° 1925 1923 

MO UENO es Bh as $81,789,729 $78,289,759 
Clocks, watches and parts, 

TORRY VOIGO? 666.0 co ese $75,948,484 $72,866,444 
Clocks— 

Number of establishments 37 32 

PUNE ars purr oa Se ks 6a 10,967,628 10,407,905 

eine eae takeww es $22,476,975 $21,254,152 
Clock movements— 

Number of establishments 8 5 

PORE i cbskine a casuiew ss 591,728 436,783 

Rea Mow baa navern tare alee $1,098,173 $672,571 


Time-recording devices, in- 
cluding watchmen’s clocks— 


Number of establishments 12 9 
Ve eer 40,381 27,797 
WEEMG is waceelncicesme seven $2,745,579 $2,840,967 


Clock materials and parts, 
including cases— 
Number of establishments 15 14 


WEIN -5 aan: oy atace aie owe $567,360 $1,168,868 
Watch movements— 

Number of establishments 10 16 

IOUS 5c nit Waaotieaes 2,199,334 1,980,636 

IREMIE oo asene Sopa Sis te as $22,980,888 $20,904,113 
Watch cases— 

Number of establishments 45 52 

oe: i ee 4,451,276 4,289,317 

WRN? gbscirb se cw da wees $14,033,991 $15,123,360 
Clock watches— 

Number of establishments 6 5 
WRN i530 se scnse seq 9,213,138 9,041,887 

WML, 5 25icke-s 0 wis, 0k 50 $10,141,593 $8,456,287 
Watch materials and parts— 

Number of establishments 25 24 

WEEE? acces codename $1,903,925 $2,446,126 
Custom work and repairing $859,527 $791,341 
All other products......... $4,981,718 $4,631,974 

—= 








VALUABLE WATCHES MISSING 
Timepieces Worth $25,000 Taken from Room 
of Cincinnati Salesman in Milwaukee 
Hotel 


MILWAUKEE, Wis., Feb. 17.—Two daring 
robbers, taking advantage of a watch sales- 
man’s 10-minute absence from his hotel 
room, made off with 500 watches last night. 
Many of them were diamond studded, with 
the total value between $25,000 and $35,000. 

The police of Chicago and many neigh- 
boring cities were watching for the whole- 
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TABLE 1.—SUMMARY FOR THE INDUSTRY: 1925 AND 1923 


Per cent of 


59 


sale timepiece thieves, who obtained the loot 
in a raid on the rooms of Robert Herrmann 
of Cincinnati, salesman for the Gruen 
Watch Co., when he went to the lobby to 
mail letters. 

The robbers apparently took an electric 
train to Racine and then continued on to 
Chicago by taxicab. Cabmen at Racine said 
two strangers alighted from a train there 
and hired one of their number for $30 to 
make the run to Chicago. He was being 
sought today for information concerning his 
passenger suspects. 

Herrmann came to Milwaukee several days 
ago after calling on jewelers at Fort Wayne, 
Columbus and Cleveland. Police believe 
the robbers had trailed him to Milwaukee. 





Cincinnati, O., Feb. 17.—The robbery of 
Robert Herrmann, one of the traveling rep- 
resentatives of the Gruen Watch Co. at Mil- 
waukee, is the first that has occurred within 
50 years’ experience by the Gruen company. 
It is the first time within half a century’s 
time that a Gruen salesman has been robbed 
of a large number of watches. 

Herrmann was in telephone communica- 
tion with Gruen officials early Thursday. 
The Gruen company is a member of the 
Jewelers’ Safety Fund Society, an organiza- 
tion which retains the Pinkerton Detective 
Agency to investigate robberies. The value 
of the loot was set at $25,000. 





Cuicaco, Feb. 17.—Pinkerton detectives 
and the Chicago police were notified last 
Wednesday night that an automobile con- 
taining two men were headed for this city, 
and that they are wanted in Milwaukee for 
the robbing of Robert Herrmann, representa- 
tive for the Gruen Watch Co., of Cincin- 
nati ,O. 

Mr. Herrmann arrived at the Wisconsin 
Hotel at Milwaukee, with a grip containing 
about 500 watches valued at approximately 
$25,000. He left these in his room and at 
10:00 p. m. left the room to go to the hotel 
desk for stamps. Mr. Herrmann states that 
he locked his room door and that he found 
it wide open and the suit case gone from the 
top of his trunk when he returned. 

A good description of the robbers was ob- 
tained from an elevator girl who carried 
them from the upper floor to the lobby. The 
girl said she distinctly remembered the pe- 
culiar suit case the one man carried. Police 
also learned that almost immediately after 
the robbery two men answering the descrip- 
tion of the robbers had rented a taxicab 
from one of the Milwaukee companies for 
$30 to be taken to Chicago. 








1925 1923 hanes It was thought by Racine police that the 

MeMmnDer “Or GbtADNIGNTIONtS G. ... 06.606. cc ewes cccsecses 128 137 —6.6 pair had discharged their driver there and 

Wage earners (average number) b............00ee00e8 25,841 25,651 0.7 rented another car, for two men answering 

RY PEER 23h. 3 og sk 5S bee 4 Hoss EE ROS Dec. 26,989 Nov. 27,083 eae their description were learned to have taken 
EMME 275 nips vps aetcivwe senna. Jan. ~— Jan. “— 2 “private” car to go to Chicago. 


ECON (GP (UMN OMUIR 6 ciccscss cc esasawsnenaGenes 








dcx a ks eas kha sawnoxasneakaus $30,743,051 $29,542,894 “4.1 
Cost of materials (including fuel, electric power, and 
ROE aoe St cb aneisd Ads Wut ee aweteveeTe $21,698,988 $24,885,640 —12.8 Market Prices for Silver Bars 
RMN SOE ANMCIAG IE So Sodas 5 uo: eciecse nn oen see 4eRO% $81,789,729 $78,289,759 4.5 k : : 
Value added by manufacture d.........0.0e0eeeeeeeee $60,090,741 $53,404,119 12.5 The following are the quotations for sil- 
ce ae, OU Se SN 28 aN Cee reser rere ers rae 25,287 21,561 17.3 ver bars in London and New York as re- 
a The sum of the numbers of establishments shown under the several heads in Table 2 is greater ported for the past week : 
than the total number of establishments classified in the industry as given in Table 1, for the reason Selling Price 
that in many cases a single establishment manufactures more than one class of products. London U.S. Gov't New York 
‘ ; : Date Official Assay Bars Official 
b Not including salaried employees. ; 
Fen 1S. ...35.. Ze 49% 56% 
c The amount of manufacturers’ profits can not be calculated from the census figures, for the reason ‘“@ 46....... 2634 59% 57 
that no data are collected in regard to a number of items of expense, such as interest on investment, “ 497....... 26% 601% 57% 
rent, depreciation, taxes, insurance, and advertising. i 90 A. ee 60% 57% 
al. SE Fi 60% 584 


d Value of products less cost of materials. 
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A 14-K White 
7 
gold-filled watch 
<WATCH CASE> . ah 
case bearing The 
Jas. Boss trade 
mark which has 
been used continu- 
ously on fine gold- 
co, 4K filled watch cases 
XD FIL since 185}. 














TYLE, long wear, complete 
protection—you offer these es- 
sential qualities when you recom- 
mend Keystone Watch Cases. 
Style makes them easy to sell. 
Long wear and complete protection 
for fine watch movements insure 
the lasting satisfaction of your cus- 
tomers. 
A good watch movement deserves 


a Keystone Case. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 
Riverside, New Jersey 


KEYSTONE 


Watch 
CASES 
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1926 a Great Gem Year 








Importations of Precious Stones in Twelve Months Jumps to $80,651,281, of 
Which Diamonds Alone Amounted to $64,432,709—Decrease in Pearls 
Noted But Importations of Other Jewels Show Big Increase— 

Yearly Figures for Jewelry, Watch and Other Imports 
Also Show Increases 














———— 
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WasHincron, D. C., Feb. 19.—The total 
jmports of precious stones, pearls and imi- 
tations increased last year by $5,380,000, the 
total reported being $80,651,281, as com- 
pared with 1925 imports valued at $75,270,- 
956. The feature of 1926 imports was the 
gain in purchases of rough diamonds and 
semi-precious stones. 

Imports of rough diamonds nearly doubled 
in quantity, amounting to 236,953 carats, 
valued at $13,070,767, as compared to 171,- 
84? carats, valued at $9,492 328, imported in 
the preceding year. Imports of cut dia- 
monds increased considerably, amounting to 
555,363 carats, valued at $51,361,942, against 
1925 imports of 513,783, valued at $49,620,- 
666. A decline in imports from Belgium 
and France was offset by larger takings 
from the Netherlands and the United King- 
dom. 

Imports of other precious stones and imi- 
tations exceeded by a wide margin the im- 
ports in 1925, the amounts showing in the 
subjoined table. Semi-precious stone 1!m- 
ports gained nearly 20 per cent., reaching a 
value of $3,877,459, as compared to $4,951,- 
462 in the preceding year. 

Imports of pearls last year declined 20 
per cent., showing a value of only $5,357,446, 
against $6,721,898. Imports from France 
dropped off sharply, purchases from that 
country being valued at $2,994,981, as com- 
pared to $5,020,676 in 1925. Imports from 
British India also decreased, but imports 
from the United Kingdom were much larger 
than in the preceding year, having a value 
of $2,144,464, as compared to $1,391,431. 

Imports in the precious metals, jewelry 
and plated ware group increased approxi- 
mately one-fifth over 1925, with a total 
value of $24,072,113, as compared to $20,- 
484.195. Imports of platinum gained some- 
what both in quantity and value, amounting 
to 114,968 troy ounces, valued at $11,803,- 
609, as compared to 1925 imports of 106,478 
ounces, valued at $11,300,559. Imports of 
platinum metals, such as iridium, osmium, 
palladium and rhodium, showed variations 
in the table below. 

Jewelry imports gained more than 40 per 
cent. in quantity and 30 per cent. in value 
in 1926 as compared to 1925. Imported 
pieces numbered 5,971,220, against 4,125,761 
in the preceding year, valued respectively 
at $1,540,070 and $1,182,619. Imports of 
metal articles for personal adornment, which 
is classified separately, practically doubled 
in value, imports for 1926 having a value 
of $1,595,761, as compared to $818,110 in 
1925. There was also a large increase in 
imports of other gold and silver manufac- 
tures, including plated articles. 

An increase of nearly 60 per cent. in im- 
ports of watches and watch cases featured 
imports of timepieces. The number imported 
totaled 3,957,592, as compared with 1925 





imports of 2,499,312. Last year’s imports 
had a value of $10,416,582, as compared to 
$7,269,706 in 1925. The large imports of 
watches and movements, however, was ac- 
companied by a decline of more than 100 per 
cent. in watch cases, dials and parts. Such 
imports last year had a value of only $1,- 
415,917, as compared to $3,060,663 in the 
preceding year. Imports of clocks gained 
considerably, having a value of $1,781,810, 
as compared to $1,471,157 in 1925. 

In optical goods, imports of spectacles and 
eyeglasses show a large increase, being val- 
ued at $168,472, as compared to $123,713 in 
1925. Imports of opera and field glasses not 
hitherto classified separately, numbered 294,- 
956, with a value of $425,534. 








VALUABLE WATCHES STOLEN 
Wallet Containing Diamonds Valued at 
$20,000 Lost or Stolen from New York 
Salesman in Reading, Pa. 

READING, Pa., Feb. 19.—A leather wallet 
containing diamonds worth about $20,000 
was lost on the street Tuesday morning by 
Louis Witsenhausen, a salesman for Joel S. 
Koch & Co., New York, police disclosed, and 
they are without the slightest clue as to its 
whereabouts. 

Mr. Witsenhausen told Captain of De- 
tectives Huber that he had the wallet when 
he left his hotel in the centre of the city at 
9 o’clock in the morning. 

He stopped at several jewelry stores where 
he had been a regular visitor for the last 18 
years, according to the proprietors. At none 
of these did he display the gems. About 
noon, when he stopped at the store of Arthur 
Schwemmer, 214 N. 9th St., he reached in 
his pocket for the gems and found they were 
missing. He immediately retraced his steps, 
he said, inquiring at all places he had visited 
for the wallet. At none of the stores had it 
been seen. 

The diamonds are insured and a detective 
representing the insurance company took over 
the investigation. 

PHILADELPHIA, Feb, 21.—A_ reward of 
$3,000 was offered here by W. E. G. Miller, 
Lloyd’s representative, for the return of the 
wallet containing unset diamonds valued at 
about $20,000 lost by or stolen from L. Wit- 
senhausen, a salesman for Joel S. Koch Co., 
New York. 








E. H. Titmus, Petersburg, Va., is offering 
for sale his jewelry and retail optical busi- 
ness. The business has been established for 
25 years. This is being done in order that 
he may devote his entire time to his manu- 
facturing optical business which has steadily 
increased since its organization seven years 


ago. 
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Injunction Granted at Albany Against 
Methods of Promoting Sale of Shares in 
Emerald Concern of Columbia 


Atpany, N. Y., Feb. 19.—As a result of 
a decision just handed down by Supreme 
Court Justice Staley in this city, Attorney 
General Ottinger wins a big victory against 
George Graham Rice, stock promoter, and 
the Wall Street Iconoclast, in his fight to 
stop the methods used by Rice and _ this 
journal in selling stock of the Colombia 
Emerald Development Corp., a concern 
claiming to mine emeralds in South Amer- 
ica. The defendants are now under a double 
injunction restraining them from continuing 
the sale of this stock under the representa- 
tions they have been using. 

The Attorney General’s proceedings were 
under the Martin Anti-Stock Fraud Law, 
and the decision of Judge Staley is sweep- 
ing and drastic. It requires Rice to make 
the fullest disclosures of the financial affairs 
of the corporation to every prospective pur- 
chaser of the stock, which, until enjoined 
by Attorney General Ottinger as a decep- 
tive promotion under the Martin act, was 
selling at $17 a share. At the same time 
the ruling restrains the Iconoclast from pub- 
lishing what the Attorney General contends 
are fraudulent and deceptive advertisements 
about the value of the stock. These in- 
cluded statements, according to Mr. Ot- 
tinger, that it had a real value of between 
$50 and $75 a share and that the mines 
awned by the Colombia corporation were 
valued at $100,000,000 and were capable of 
producing an annual income for investors 
of between $2,000,000 and $5,000,000. 

Moreover, under the injunction against 
him and Frank J. Silva, associated with 
him in the promotion of the scheme, he can- 
not sell a single share of the stock or nego- 
tiate or advertise its sale without “fully and 
truthfully stating in writing for the benefit 
of purchasers or prospective purchasers an 
itemized account of the actual profits and 
actual losses during the period of actual 
operation of the corporation, the actual 
amount of the total product of the mine, the 
amount of emeralds sold:and the prices re- 
ceived for them, together with actual cost 
of production and transportation to the mar- 
ket where sold.” 

According to the evidence submitted by 
the State to the court, the literature pre- 
pared to assist the sale of the stock repre- 
senting that “emeralds had been taken from 
these mines weighing from 28 to 80 carats, 
worth from $100 to $500 a carat, and some 
of the more perfect stones more than $1,000 
a carat.” Deputy Attorney General Keyes 
Winter, who investigated the enterprise, de- 
clared that the total value of the output of 
the mines for two years did not exceed $13,- 
000, and that many of the emeralds obtained 
were not crystals or gemstones and were 
worthless. The corporation and its proper- 
ties, he declared, were purchased for $7,800 
at a bankruptcy sale. 








The Duval Jewelry Co. has issued invita- 
tions to the opening of the new jewelry 
palace in the Lynch building, Jacksonville, 
Fla., on Feb. 27, from 4 to 10:30 p. mM. A. O. 
Jenkins is president of the concern. 
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A NEW BRANCH OFFICE AND 
SHOWROOM AT 50 WEST 47th ST. 


















































NEW YORK 
DOWNTOWN UPTOWN 
UR business has grown so rapidly that we have modation to those who honor the new branch with 
been literally forced to open an uptown branch their visits. 


to satisfactorily serve all our customers. 


Mahler’s genial presence will assure every accom- 


A full showing of the fcllowing famous lines: 


INTERNATIONAL—HOLMES & EDWARDS—COMMUNITY PLATE 
1847 ROGERS—NEW HAVEN CLOCKS 


Everything in Sterling Silver and Silver Plated Hollowware and Flatware 
Oh, ves! The new branch opened February 23rd 
The phone number? Brvant 2520 


YEBLON & MAHLER 


15 MAIDEN LANE and (with pride!) 50 W. 47th STREET 
Both in New York City, of course 


@ You are invited to come—and bring your cus- 
@ The new showroom will be as completely stocked tomers too. We'll be glad to help you show them 
as the one at 15 Maiden Lane. Mr. George B. the stock of silverware, clocks, toiletware, etc. 

















Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 
Price $1.50 


THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 
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HOLD LUNCHEON MEETING 


Members of New England Manufacturing 
Jewelers’ and Silversmiths’ Association 
Hear Address on “Better Packing 
Methods for Merchandising 
Jewelry” 

ProviveNce, R. L., Feb. 19.—‘Better pack- 
ing methods for merchandising jewelry” was 
the topic of the luncheon meeting of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association in the Foyer of 
the Providence-Biltmore Hotel on Thursday 
noon, when nearly 75 members from this city 
and the Attleboros gathered to listen to the 
suggestions offered by A. L. Garniss of the 
Dennison Mfg. Co. The popularity of these 
luncheon meetings is fully attested by the 
number of manufacturing jewelers who have 
regularly attended them. Many of the mem- 
bers are accompanied by such of the depart- 
ment heads of their factories as would be 
particularly interested in the special subject 

for discussion. 

Following an excellent dinner the meeting 
was called to order by Stephen H. Garner 
(Leach & Garner Co.), of Attleboro, vice- 
president of the Association, who expressed 
his pleasure at the goodly number present 
and extended the felicitations of the presi- 
dent, Archibald Silverman, who is absent 
on a trip to California. He then introduced 
as the chairman for the day Morgan Rogers 
(Parks Bros. & Rogers, Inc.), of this city. 

Without any lengthy remarks the chair- 
man called upon Mr. Garniss as speaker of 
the occasion. Mr. Garniss said the day has 
gone by when the idea prevailed that jewelry 
can be sold in boxes only at holidays. He 
said that the present is an age that looks for 
colors and colorful effects, that looks for 
individuality. This he said has been recog- 
nized by many lines of business, particularly 
the confectioners and the cosmetic manufac- 
turers and dealers. They have spent thou- 
sands in meeting this growing demand and 
have already reaped bountiful harvests in 
return. 

By packaging is meant the “put-up,” and 
there are two fundamentals that are neces- 
sary to make this successful. The first is 
“appeal” and the second is “attention.” By 
making the package and its contents of such 
a character that they appeal to the purchas- 
ing public you are certain to attract atten- 
tion, and when you have attention you create 
a desire and this is the essential basis of the 
success of packaging. The result of the 
present methods of packaging has been to 
throw such goods into a gift proposition and 
thus stimulate business. 

He stated that from reports his firm re- 
ceived from all parts of the country the retail 
jewelers are ready to welcome the attractive 
merchandising of jewelry. Heretofore the 
manufacturers have held to the old-fashioned 
method of displaying their products on flat 
cards and shipping them in bulk. “Let us 
for a minutes,” he said, “consider the bene- 
fits of packaging merchandise over bulk 
merchandise. When displayed on cards the 
jewelry is placed into trays with similar 
goods on cards from other manufacturers 
and immediately each manufacturer’s goods 
loses its identity, its individuality. Goods 
having merit, quality and value are oft-times 
mixed with goods of inferior merit, quality 
and value, thus further detracting from their 
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individuality, whereby the merit is thrown 
away and everything in the tray is upon an 
equal basis. 

“Now consider a set of jewelry, a watch, 
or other articles nicely displayed in a nice 
small case and see what happens. It is 
given a place of prominence in the show case 
where it more attractively catches the atten- 
tion of the customer. When a display win- 
(low is to be dressed, what is taken? Why, 
the cased jewelry and so such goods are 
given conspicuous advertisement. Some 
manufacturers object to packaging, claiming 
that it increases the price of merchandising 
his products. Well, the only answer I have 
to that is that the manufacturer with noth- 
ing to commend his goods but price must 
revolutionize his methods if he expects to 
succeed in these modern merchandising 
days.” 

Vice-President Garner called attention to 
the annual Winter banquet of the -Associa- 
tion which is to be held in the ballroom of 
the Biltmore Hotel on Saturday evening, 
March 19, and said that already a number 
of the members had made requests for reser- 
vations and that the committee in charge of 
the affair is planning to have it excel in 
every way those of previous years. 

Notice was also given that the association 
has taken a suite of rooms—209 and 210— 
at the Biltmore Hotel as headquarters and 
that during the current week Manager 
Woodward Booth would remove from the 
Wilcox building, 48 Weybosset St., where 
they have been located for many years. It 
is the intention of having the new quarters 
all settled by March 1. One room will be 
devoted to the secretary and the association 
while the other will be for the accommoda- 
tion of jewelry buyers who may be in the 
city. Manager Booth, however, is emphatic 
in his statement that the association will 
not undertake to arrange any appointments 
between manufacturers and buyers, but will 
give all information and assistance possible. 








Carl F. Skinner, Boston. Mass., Assigns for 
the Benefit of Creditors 

Boston, Mass., Feb. 19.—Carl F. Skinner, 
300 Boylston St., has made an assignment 
for benefit of creditors. The affairs have 
been placed in the hands of Phipps, Durgin & 
Cook, attorneys, and Reginald W. Heath, of 
Bigelow, Kennard Co. The liabilities are 
placed at $560,000 and the assets at about 
$350,000. 

The Boston creditors of this concern held 
a meeting recently at which they were in- 
formed that Carl Skinner, member of the 
firm, was at present under a doctor’s care, 
and had been sent out of town, but not far 
from Boston. It is reported that Mr. Skin- 
ner is in poor condition and that the business 
is being conducted by the assignee and an 
old employe of the firm. 

A physical inventory taken after Feb. 1, 
1927, at cost places the current assets at 
286,517, but with the addition of other items 
such as furniture, fixtures, real estate and 
estimated value of pledged merchandise the 
total assets are $490,197. The liabilities in- 
clude an overdraft on the New England 
Trust Co., $982; accounts payable, $75,902, 
and notes payable (trade notes), $266,747. 
There are also other debts including money 
borrowed from banks and friends, taxes due, 
mortgages on real estate and liabilities on 


63 


pledged merchandise, bringing the grand 
total of the liabilities up to approximately 
$563,000. 
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SAMPLE CASES STOLEN 








New York Salesman Leaves Car Parked at 
Curb in Philadelphia and Returns to 
Find Jewelry Worth Over $5,000 
Missing 
PHILADELPHIA, Pa., Feb. 22.—Police have 
been unable to find any trace of the two 
sample cases containing jewelry valued at 
between $5,000 and $6,000 stolen from the 
automobile of Irving Schuster, salesman for 
his father, M. J. Schuster, with an office in 

Maiden Lane, New York. 

The cases were taken from the car while 
Mr. Schuster was calling on a retailer in 
the block between 40th and 41st Sts. on 
Lancaster Ave. The key had been turned 
in the car door and believing it locked, Mr. 
Schuster left the machine to make his call. 
His automobile was parked in front of the 
jewelry store as he has always done as a 
measure of precaution. He was gone only 
a few moments but when he returned found 
the two cases gone. 

One of the cases bore the initials “M G S” 
and the other, “M JS". The robbery took 
place about 10 o'clock in the forenoon when 
trafic was not unusually heavy in the vicin- 
ity but no one in that part of the street 
appeared to have seen any suspicious charac- 
ters near the car. The police believe it is 
another case of a jewelry salesman being 
trailed by thieves until they had a favorable 
opportunity to work. Mr. Schuster had 
called on several other jewelers before going 
to Lancaster Ave. 





Irving Schuster, salesman for his father 
M. J. Schuster, wholesale jeweler, 9 Maiden 
Lane, New York, returned from Philadel- 
phia a few days ago after his automobile 
had been robbed of two cases of rings worth 
between $5,000 and $6,000. The thieves in 
their haste left behind three other small cases 
containing jewelry worth $6,700. The con- 
cern’s loss is fully covered by insurance. 

Mr. Schuster had been working in Phila- 
delphia for two days and was calling on a 
Lancaster Ave. jeweler located in the out- 
skirts of the city when the robbery occurred. 
The New York jeweler’s son drove his car 
up to the curb in front of the jewelry store 
he planned visiting. He inserted the key in 
the door lock and after turning it withdrew 
it, presuming that the door was locked. He 
entered the store, but finding that the jeweler 
was out, returned immediately to the machine 
and discovered it had been robbed. Mr. 
Schuster later recalled several peculiar in- 
stances while in Philadelphia. One evening 
while attending a show he left his car 
parked near the theatre. After the show he 
discovered that the small light on the instru- 
ment board was turned on. It is now believed 
that crooks may have followed Mr. Schuster 
around Philadelphia and when the oppor- 
tunity presented itself made an impression 
of the door lock, from which they probably 
made a key, which they later used to open 
the car. 








S. G. Smith will engage in the jewelry 
business at Belle Fourche, S. Dak. 
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ATTEMPTED HOLD UP FAILS 


Who Visited Washington, D. C., 

Jewelry Store Captured After Pistol 
Battle 

Wasuincton, D. C., Feb. 21.—While the 
sidewalks were thronged with theater crowds 
and government clerks, Saturday afternoon, 
a daring attempt was made by Roy Richard 
Ruland, aged 35, to rob the jewelry store 
of Charles E. Tribby, located at 615 15th St., 
a few doors from Keith’s Theater. Ruland 
exchanged pistol shots with Mr. Tribby, pro- 
prietor, and fled. 

The robber was captured a block away, 
between 14th and 15th Sts., by Policeman 
W. G. Lynn. As Lynn caught hold of the 
man, Harry Fischer, a new employe of the 
jewelry store, who had been pursuing Ruland 
with screams of “stop thief,’ arrived and 
struck Ruland. Fischer’s head was injured 
in the fracas and he was hurried to the hos- 
pital, this being the only injury received in 
the attempted robbery. 

Ruland entered the jewelry store just as 
the matinee crowds began to leave Keith’s 
Theater. Archie D. Engel, optician, 2 
woman customer, and G. P. Gwin, advertis- 
ing man for the Washington Post, were the 
only persons on the first floor of the store 
when the robber entered. 

Without speaking he walked behind a 
counter and started to step into the display 
window, in which jewelry valued at more 
than $100,000 was on display. Engel, be- 
lieving the man to be an employe of a burglar 
alarm company there for the purpose of test- 
ing the alarm, did not say anything to him. 
As the man was about to step inside the 
window he slipped and fell heavily. This ex- 
cited Mr. Engel’s suspicions and he started 
toward him. When Engel arose from his 
chair, Ruland drew a pistol on him and said: 

“Don’t move or I’ll shoot.” 

Engel, Gwin and the customer crouched 
behind a counter, while Ruland turned his 
back and started again toward the window. 

By this time, Mr. Tribby, who had been 
on the second floor of the store when he 
heard the sound of Ruland’s body falling, 
had come down the steps. He saw Ruland 
pointing the gun at the three persons behind 
the counter on the first floor. 

Dropping to his hands and knees, Mr. 
Tribby crawled behind a counter to the mid- 
dle of the store, where his pistol was hid- 
den. He aimed at Ruland and fired. The 
bullet went wild and struck the glass door. 
Ruland then drew his own gun when he saw 
Tribby and fired. His bullet also went wild 
and crashed through the glass window in 
the rear of the store. 

After firing one shot Ruland turned and 
fled from the store. Fischer, who had been 
working on the second floor with Mr. Tribby, 
ran after him shouting. Policeman Lynn, 
without realizing what had happened, was 
standing near the store and joined in the 
pursuit. He said he did not hear the shots. 

As he grabbed Ruland Fisher said he 
thought the hold-up man was going to reach 
for his gun so he struck him with his fist. 
Police state that Ruland appeared to be 
under the influence of liquor or a drug and 
was unable to explain why he had attempted 
the robbery. 

Street car and automobile traffic was tied 
up an hour on 15th St. More than a thou- 


Man 


THE JEWELERWN’ 


sand persons gathered on the sidewalk and 
in the street in front of the jewelry store 
when they learned what had taken place. 

Mr. Tribby states that although he has 
been unable to make a careful check of the 
jewelry in the window he does not believe 
anything has been stolen. No jewelry was 
found on Ruland when he was searched at 
the police station. A diamond ring valued 
at $1,150 was found on the floor near the 
window where Ruland fell. 

Ruland, who is a salesman for a manufac- 
turing company, with a branch office in 
Washington, has lived in the city about three 
months. His home place is not known, but 
he admitted having traveled over the east 
during the past year as a salesman. 

Several of Ruland’s acquaintances visited 
him in his cell, and he finally broke down 
and stated he has not yet realized what hap- 
pened. He still appears to be in a daze. 

Where he bought the gun or why he at- 
tempted to hold-up the store, Ruland de- 
clared he did not know. He stated he did 
not remember firing on Mr. Tribhy. 








MEETS SUDDEN DEATH 


John C. Heuter. Cleveland, 0., Drops Dead 
From Heart Disease 


CLEVELAND, O., Feb. 18.—One of the best 
known retail jewelers of Cleveland, John 
C. Heuter of 5372 St. Clair Ave., dropped 
dead early Monday morning Feb. 14. Death 
was due to heart disease. Mr. Heuter’s 
body was found by his watchmaker James 
Iredale when he came to work. He had 





HEUTER 


THE LATE JOHN C. 


opened the back door and had fallen inside. 

Mr. Iredale, thinking that perhaps there 
was foul play, immediately notified police 
who arrived in a few moments on the 
scene. An examination of the body and 
surroundings showed no signs of violence 
and death was pronounced due to heart dis- 
ease from which Mr. Heuter was known 
to be a sufferer. 

The Jeweler’s family consisting of Mrs. 
Heuter and two daughters Helen and 
Lorette were unaware of the tragedy until 
the police arrived, as Mr. Heuttr left home 
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which was above the store, a hali hour pre. 
vious, apparently in the best of health to 
open the store as was his usual custom, 
Mr. Heuter, who was 52 years of age 
was born on the premises and had a large 
establishment consisting of an up to date 
jewelry store, with an optical department 


and a large music department as well. He 
bought the business when a young man 
from his father who had operated it for 


many years, and to day the business js ap- 
proximately 50 years old and has been jy 
the same location. Mr. Heuter, Sr. died 
13 months ago. The store did a very large 
business and Mr. Heuter was extremely 
popular as was shown over 5,000 
people viewed his remains at the funeral 
home, 

Seven languages were spoken in the store 
between Mr. Heuter and_ his 
trade in the vicinity of the store being 
very cosmopolitan. On the evening of Mr. 
Heuter’s demise a-+message was broad- 
casted by Mrs. MHeuter over - station 
W.T.A.M. in an effort to locate W. Bre- 
genzer who was formerly connected with 
the store in order to him 
handling the business. 
Florida and came back to 
mediately. 

In addition to the widow and two daugh- 
ters Mr. Heuter is survived by his brother 
A. T. Heuter who conducts a retail jewelry 
store on Superior Ave. : 

The funeral was held on Wednesday 
afternoon and was attended by a number 
of the trade. A resolution of sympathy 
was sent to the family by the Twenty-Four 
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Karat Club of Cleveland and Northern 
Ohio. 
HERMAN BRUNER DEAD 


Former Head of Watch Importing Concem 
Passes Away at Far Rockaway. N. Y.. 
After a Long Illness 


Herman Bruner, formerly president and 
treasurer of the Bruner Watch Co., New 
York, when that concern was located at 93 
Nassau St., died Sunday afternoon at Far 
Rockaway, after an illness of a vear. The 
funeral services were held from his late 
residence, 1209 Seneca St., Far Rockaway, 
vesterday, and the remains were interred at 
Mt. Carmel Cemetery. 

Mr. Bruner, who was 48 years old, was a 
native of Russian Poland and came to the 
United States about 24 ago. For 
some time he was engaged in other lines, 
but entered the watch business about 1918, 
and for eight years was the head of the 
Bruner watch business. He traveled con- 
siderably, was well known and was very 
active in charitable and religious work. 

Deceased was prominent in many organi- 
zations and was an officer in the Young 
Men’s Hebrew As§ociation of Far Rock- 
away: the Machzike Talmud Torah ot 
Borough Park: the Infants’ Summer Home 
of Far Rockaway, and was one of the 
founders of the Zion Israel Hospital 0! 
Brooklyn. He was prominent in Masonry, 
heing a member of Shakespeare Lodge. F: 
& A. M.: of the Scottish Rite, and of Mecca 
Temple, of the Nobles of the Mystic Shrine. 

Mr. Bruner is survived by his widow, 
Rose, and four children. 
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Test Case Under New York Platinum Law 





Leg 


ality of Conviction of Manufacturer Who Sold Bracelet Marked “Plat 
Top 14K.” Submitted to Appellate Division of the Supreme Court 














| amen 
meneame 


The test case under the Platinum Law 
as to its application to articles made of 
white gold and platinum, is now on appeal 
to the Appellate Division of the New York 
Supreme Court ( First department), briefs 
having been submitted to that tribunal on 
Wednesday afternoon, without argument on 
the part of either the defendants or District 
Attorney. This case, it will be recalled, 
crew out of the prosecution of Abram and 
Max Suderov, manufacturers of jewelry, 
of New York, who sold to Thomas F, 
Morgan of the Bureau of Weights and 
Measures, a flexible bracelet for the sum of 
$20, which was marked and stamped “plat 
top 18K.” The article was made of white 
gold with a platinum covering, the platinum 
content amounting to slightly less than one 
per cent, the palladium content about one- 
quarter of one per cent and the gold and 
other metals about 9834 per cent. 

The complaint was made by the Bureau 
of Weights and Measures in co-operation 
with the National Jewelers Board of Trade. 
It was claimed that the Platinum Law had 
been violated, inasmuch as the word “plati- 
num” had been used in the stamp and that 
all the metal appearing or purporting to be 
platinum did not assay pure platinum or 
platinum metals. It was contended that the 
white gold appeared or purported to be 
platinum. 

The defendants were held for trial in the 
Magistrate’s Court and the case came before 
the Court of Special Sessions. Here, after 
a trial and argument in which briefs were 
submitted by both counsel and district at- 
torney and also a brief amicus curiae on 
behalf of the National Jewelers Board of 
Trade. The defendants were convicted, by 
a vote of two to one of the judges of that 
court. This being a test case, the sentence 
was suspended. 

An appeal was finally taken to the 
Supreme Court by Jasie & Solomon, as at- 
torney for the defendant, who contended 
that the statute under which the defendants 
were convicted had no application to the 
conceded facts in this case, inasmuch as 
there were two marks on the article, one of 
gold and one of platinum and the platinum 
mark only applied to the platinum content 
and the gold to the gold content; also that 
there was no fraud in the transaction as the 
article was not sold as platinum but was 
sold for eaxtcly what it is, a gold ar- 
ticle with a platinum covering; that no 
claim was made that the article was passed 
off as platinum, nor that any deception was 
practiced. 

The defendant urged that if the time 
comes when an article composed of plati- 
num and gold and stamped with two marks 
1S considered dangerous, the legislature has 
te power to regulate such manufacture and 
sale but it has not done so; and until such 
time, the court should not attempt to usurp 
this legislative function in this decision. 

The contention of the District Attorney 


in his brief, was that the conviction was 
proper in every way in accord with the in- 
terpretation of the stamping laws on gold 
and silver as expounded by the decisions of 
the court in the past; that the bracelet con- 
sisted of a metal uniform in color and it 
contained the word “platinum”; that the 
purchaser after observing the marks could 
not tell whether the bracelet was made of 
platinum or white gold as there was nothing 
to distinguish the part that was gold or the 
part that was platinum. 

He pointed out that the statute required 
that an article marked “platinum” or an 
abbreviation be 925/1,000ths parts pure 
platinum or platinum metals (as far as the 
metal that appeared or purported to be plati- 
num was concerned) and in this case, only 
about one per cent of the metal was plati- 
num and the balance white gold; that the 
word “platinum” was used simply as a catch 
phrase and held out to the innocent pur- 
chaser to create the idea he was getting a 
platinum article. 

The District Attorney contended that 
the statutes covering the marking of 
precious metals do not permit the use of 


any qualifying words to be used in connec-’ 


tion with the stamps or marks authorized; 
that to permit such use would defeat the 
purpose and intention of the legislature. 

On this appeal also a brief was submitted 
on behalf of the National Jewelers Board 
of Trade and the Jewelry Crafts Associa- 
tion amici curiae. This brief, which was 
submitted by Greenbaum, Wolff & Ernst, 
analyzed carefully the wording of the 
law and the admitted facts, claiming that 
in this case every provision of Section 445 
was established and the guilt proven. 

The brief discussed the various points 
raised on behalf of the defendants and em- 
phasized the importance of this case to the 
jewelry industry, saying that as a result of 
prosecutions under the gold and silver laws, 
the karat mark and sterling mark have a 
definite significance that means protection 
to the purchaser and that an affirmance of 
the conviction in this case will go a long 
way to assuring equal protection to the pur- 
chaser of platinum jewelry. 

William Solomon of Jasie & Solomon ap- 
peared for the defendants, Deputy Assistant 
District Attorney Edward B. McQuire for 
District Attorney Joab H. Banson and Mor- 
ris L. Ernst and Newman Levy of Green- 
baum, Wolff & Ernst for the National Jew- 
elers Board of Trade and the Jewelry 
Crafts Association. 








Louis Loeb, accompanied by Mrs. Loeb, 
is in Knoxville, Tenn., on a visit to relatives. 
Mr. Loeb formerly lived there. He makes 
at least one trip home annually, but finds it 
necessary to select a time of the year when 
business is not quite so rushing, for his duties 
with the Marx Jewelry Co., Washington, 
D. C., are quite arduous. 
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REWARDED FOR SERVICE 


Head of Greenleaf & Crosby Co., Jackson- 
ville, Fla., Presented with Gold Medal 
After Fifty Years with the Company 





JACKSONVILLE, Fla., Feb. 17.—Honoring 
Charles M. Fuller, president of the Green- 
leaf & Crosby Co., who has completed 50 
years of continuous service with the organi- 
zation, officers and employes of the firm re- 
cently presented him with a solid gold 
medallion at the store of the company on 
West Bay St. The presentation of the 
medallion to Mr. Fuller was made by Drum- 
mond Paul, treasurer of the company, who 
assured the president of the firm of the re- 
spect of the employes and their appreciation 
of his service. 

On the face of the medallion is a bas- 
relief of the head of the president of the 
firm, together with his name and the dates, 
1877-1927. On the reverse side is the in- 
scription, “Presented to C. M. Fuller, presi- 
dent of Greenleaf & Crosby Co., in grateful 
recognition of his efficient service for fifty 
consecutive years.” 

Mr. Fuller started to work with the firm 
as an errand-boy when he was 13 years of 
age. He later became a salesman and when 
the St. Augustine branch was established in 
1883 he was given charge of the new store, 
remaining there 29 years. 

He was taken into membership in the 
firm in 1895, upon the death of Damon 
Greenleaf, founder of the company, and the 
subsequent reorganization of the firm by 
James F. Laney and Joseph H. Crosby. Mr. 
Crosby remained president of the organiza- 
tion until 1921, when Mr. Fuller was named 
president. 

The Greenleaf & Crosby Co. is one of the 
best known jewelry concerns in the country. 
It is now building a magnificent 12-story 
home at Laura and Forsyth Sts., at the cost 
of about three-quarters of a million dollars. 
The firm expects to occupy its new quarters 
about May 1. It will have one of the most 
modern jewelry stores in the world. 








John G. Raine, Pioneer Colorado Jeweler 
Passes Away 


Denver, Colo., Feb. 18—John George 
Raine, who opened a jewelry store in Cripple 
Creek, .Colo., in 1881, maintaining it at that 
place until the mining business slumped and 
then moved to Denver, later moving to Gree- 
ley, where he remained, died at his Greeley 
home, Feb. 16, aged 69. 

Mr. Raine was a native of Barnard Castle, 
England. He was an Elk and a member of 
the Trinity Episcopal Church at Greeley. His 
favorite church was St. John’s Episcopal 
Cathedral at Denver, and it was from that 
church the funeral was held. 

His widow and one son survive him. 








Hulse Bros., jeweler at Middletown, 
N. Y., displayed a short time ago a three- 
inch bronze Lincoln medal which was 
offered for the best essay on the life of 
Lincoln to be written by a pupil of Ursuline 
Academy. The medal, which is furnished by 
the Illinois Watch Co., bears a striking 
likeness of Lincoln in relief. The obverse 
carries a wreath with space for engraving 
the name of the winner. 
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PHILADELPHIA, Pa., Feb. 20.—Outside the 
Bellevue-Stratford ‘Hotel last night the 
worst blizzard of the present Winter was 
raging, rain, snow and sleet mingling as they 
were whipped by a 50-mile wind into the 
faces of those unlucky enough to be out. 





PRESIDENT AND 
TOASTMASTER 


BARTLEY J. DOYLE, 


Inside the hotel, especially in the big ball- 
room, there was the contrast of warmth, 
comfort, handsomely adorned tables and the 
good-fellowship always associated with the 
annual banquets of the Jewelers’ Club of 
Philadelphia. More than 300 members and 
guests braved the storm to be present and 
were repaid amply, for there seemed to be 
no question that evening when it was all 
over that the 3lst annual dinner was the best 
of the series. 

Having struck a high note at its annual 
gatherings for these many years, the Jewel- 
ers’ Club has found it well to stick to its 
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Saturday Evening, February 19, 1927 


at the 
Bellevur-StrattordD Hotel 





early patterns when it comes to banquets. 
Ihe affair is run always on lines intended 
to be dignified enough to be worthy of the 
organization’s high standing in the business 
world and yet to provide an evening filled 
with the best form of entertainment, gastro- 
nomic, mental, humorous and_ relaxing. 
Such was the tradition adhered to at the 
31st annual event. A fine menu, a lively en- 
tertainment by talent from the professional 
ranks, spiced with the work of the club's 
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THE BEAUTIFUL SOUVENIR MENU 


own talent, notable speakers, and above all, 
the good-fellowship which permeated every- 
thing. 

In spite of the dismal day and worse eve- 
ning outside, there was no falling off in the 
customary attendance. New York, Balti- 
more, Wilmington, Newark, Washington 
and other cities were represented in the 
gathering. L. P. White and “Bob” Coates 
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were busy long before the hour set, 


seeing 
Ham- 
Bodenheimer, 
Griscom, Louis F. 
of the board 
seeing to it 


that everything was O. K. “Charlie” 
bly, L. W. Gibbons, Henry 
George W. Read, “Ben” 
Muller and Arthur Hagstoz, 
of governors, were also busy 





AND 


BODENHEIMER, VICE-PRESIDENT 
RECEPTION COMMITTEE 


HENRY 
CHAIRMAN 


that everything was in readiness and that 
everybody was acquainted. There were 
inany informal gatherings in guest rooms of 
the hotel preceding the banquet, and to say 
that everybody had a good time all through 
the evening is putting it mildly. 

Of course the “old-timers” were there. 
“Fred” Yockel, “Andy” Toole and William 
M. Armstrong, with others of the club's 
own entertainment forces, did nobly, but 
there was general regret voiced when it was 
announced that Mr. Yockel would not sing 
his old, old favorite, “The Yiddisher Cow- 


hoy.” However, sadness over this was soon 











February 23, 1927 


dispelled as song succeeded song and mirth 
followed mirth. As usual, Bartley J. Doyle 
presided at the head table with his custom- 
ary ability as toastmaster. 

‘At the sound of the bugle, the members 
and guests trooped into the ballroom, deco- 
rated as usual at club affairs, with the Stars 
and Stripes, and stood while the familiar 
trains of “There’s Music in the Air” came 
from behind the stage curtain, a custom ad- 
hered to at all club dinners. Then the faces 
of the three members who have passed on 
during the year were flashed on the screen 
ond the diners stood in silent tribute for a 
moment. Next came the picture of Wash- 
ington, patron saint of the club, and then 
the flag. Then all sat and the onslaught on 
the menu was begun with vim, while the 
hum of merry conversation and_badinage, 














BRIG. GEN. ALBERT C,. DALTON, THE FIRST 
SPEAKER 


trade and personal, filled the room. The 
menu was: 
Venu 
Fruit Oriental 
Salted Almonds Salted Nuts 
Celery Olives 
Cup Clear Green Turtle Au Xeres 
Planked Shad with Roé 
New Potatoes Persillade 
Breast of Guinea Franklin 
Sweet Potatoes Smyrna 
Grilled Tomato—Stratford 
Terrapin, Philadelphia Style 
Lettuce Salad 
Assorted Cheese 
‘Toasted Crackers 
Plombiere Aux Marons 
Fancy Cakes 
Cafe 


Cigarettes Cigars 


With the first course came the start of a 
rattling good entertainment by professionals, 
which included the White Sisters in some 
lively dancing; “Hot Sands,” the enlarged 
scales of which on the screen, with the heads 
of some 20 gentlemen of color serving as 
noted, proved too tempting to the diners, 
who, with visions of Coney Island and the 
“African Dodger,” opened a barrage of rolls 
that proved that most of those present 
would never qualify as baseball pitchers. 
A Hawaiian number and several good song 
numbers were included in the entertaining 
program. 

Between courses there was the usual in- 


THE JEWELERS’ CIRCULAR 
formal “visiting” from table to table as 


business and social friends met one another 
and chatted and introduced their guests. As 
usual, Table A, where sat Fred Yockel, 
Ralph D. Seaman, Andrew Toole, L. P. 
White, R. L. Coates, Henry Bodenheimer 
and his squad of guests, and Charles L. 
Clegg and “Jerry” Enright, among others, 
was the liveliest table of them all and kept 





L. P. WHITE, CHAIRMAN BOARD OF GOVERNORS 
AND MASTER OF CEREMONIES 


fun up right to the minute before the speak- 
ing began. 

After the professional entertainers had 
finished, ‘Lou’? White, as master of cere- 
monies, took the stage and introduced the 
club’s own entertainers. [First came “Bill” 
Armstrong, of New York and Philadelphia, 
who sang the same song he did at the first 
banquet of the club 31 years ago and in as 
melodious a voice as he did then, to long 
and loud applause. “Andy” Toole, intro- 
duced as the “Harry Lauder of Philadel- 
phia,” gave a Scotch ditty in Lauder style, 
and Thomas Alsopp sang another Scotch se- 
lection, “A Wee Doch and Dorris,” which 
won him a “big hand.” ‘Fred Yockel gave 
a new one, “Spring Has Gone, Winter 
Draws On,” which to some extent reflected 
upon the truth of the accepted nursery ver- 
sion of “Little Red Riding Hood.” Riley 
Wilson’s recitation was well received. 

The entertainment over, the more serious 
program began with the introduction of the 
guest of honor, Brigadier-General A. C. 
Dalton, president of the Emergency Fleet 
Corporation. Anyone who did not think 
much of a soldier talking about mercantile 
marine matters was disabused quickly, for 
General Dalton, whose record in several 
wars is of the highest, stirred the diners 
with one of the finest and interesting, as well 
as patriotic, addresses ever heard at a Jewel- 
ers’ Club dinner, and the club has in its time 
had some mighty fine speakers. 

GENERAL DALTON’S ADDRESS 


The General sketched briefly the condi- 
tions that brought the Emergency Merchant 
Fleet into being during the World War. 
“At one time,” he said, “America had her 
flag at the masts of merchant vessels in 
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every port in the world and on every sea. 
Steam changed all that and lost us our pre. 
eminence in commercial navigation. When 
the World War came, it brought us the 
task of building a new merchant marine. 
Now the Fleet Corporation is operating 347 
ships and we are fighting to retain our grip 
on the shipping of the world. An instance 
of the necessity of this fleet was seen dur- 
ing the British coal strike, when the bottoms 
of our own and other maritime nations were 
swung from transporting other goods into 
carrying coal. Then it was the Fleet Cor- 
poration vessels that filled the gap and car- 
ried the other merchandise necessary to 
commerce.” 

General Dalton then appealed to the mem- 
bers’ as business men to back up the new 
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JOHN D. MAHONEY, WHO TALKED ON 
“FREEDOM” 


American merchant marine by impressing 
upon their representatives in Congress its 
need and the fact that it is their duty to 
aid it in every way. He pointed out that 
directly and indirectly it was to the interest 
of every American business man, jeweler 
or otherwise for America to have her own 
merchant fleet and‘not be dependent upon 
the shipping of other and competing nations. 
“We must have a modern merchant marine 
to meet the trade challenge of other na- 
tions,” he said. ‘“We need new vessels, we 
need the best ships in the world.” 

He pointed out the plan of the Fleet Cor- 
poration to arouse community interest in 
the shipping program and instanced the al- 
location of one line to Boston as an exam- 
ple of what community effort would do. 
He urged Philadelphia business men to do 
the same thing and promised, if they did, the 
allocation of a line to this port. 

“History shows us,” said General Dalton, 
“that every nation has progressed in pro- 
portion to her sea power and her merchant 
marine. The fleet now operated by the Cor- 
poration is your fleet and its destiny is in 
your hands. It is the duty of every Ameri- 
can to get behind his ships. Every dollar 
paid to a foreign ship for American freight 
goes to foreign profit. Every dollar paid to 
an American ship for the same purpose 
comes back to America. We must find new 
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markets and we must have the ships to reach 
those markets. This shipping program is a 
purely American enterprise and it is the 
duty of every American business man to get 
behind this program.” 


ADDRESS OF JOHN D. MAHONEY 


An entertaining but at the same time 
serious note was struck by the next speaker, 
John ‘Dennis Mahoney, principal of the West 
Philadelphia high school, whose topic was, 
“Freedom Then and Now.” Mr. Mahoney, 
a favorite after-dinner speaker in Philadel- 
phia, analyzed the meaning of freedom and 
pointed out there was no such thing as ab- 
solute freedom and neither was there abso- 
lute equality among men, now or at any time 
in history. 

Freedom in his view was the liberty to 
make the most of oneself and one’s oppor- 
tunities, provided in so doing the “other 
fellow’s” freedom and opportunities were not 
infringed upon. He cited many instances, 





G. W. READ, MEMBER OF THE BOARD OF 


GOVERNORS 
serious and humorous, as to how these 
things worked out. 
The officers of the club are: President, 
Bartley J. Doyle; vice-president, Henry 


Bodenheimer ; secretary, Charles H. Ham- 
bly; treasurer, Robert L. Coates. Board of 
governors—Louis P. White, Arthur Hag- 
stoz, George W. Read, Benjamin F, Gris- 
com and Louis F. Muller. 

The reception committee, of which Henry 
Bodenheimer is vice-chairman, include: 


James E. Alexander, De Forest L. Bach- 
man, John D. Battin, Charles E. Berry, 


Arthur C. Braun, Edward H. Eckfeldt, 
Newton B. Eltinge, Mark Gattle, Lewis W. 
Gibbons, David E. Hilsee, Fred E. Hyatt, 
Fred R. Keller, Frank Kind, Harry C. Lar- 
ter, William Linker, Harry Oliver, John D. 
Pettingill, John W. Sherwood, J. E. Simon- 
son, Herbert E. Slater, E. Paul Staunton, 
E. Cooper Stone, Edward L. Weil, F. H. 
Wilkinson, Frank L. Wood and Franz 
Zirnkilton. 

It was to the work of the officers and par- 
ticularly the Board of Governors and its 
chairman that the success of the banquet 
was due. 


THE JEWELERS’ 


Echoes of the Banquet 


William C. Bode, a veteran of the retail jewelry 
business here, chaperoned his two sons, William and 
Fred C., and saw to it they enjoyed themselves. 

* * * 


The tambourines distributed 
entertainment numbers aroused reminiscences of 
boyhood aspirations to be ‘minstrels’? among most 
of the diners, but the resulting efforts to play them 
resulted in a chorus of “‘rotten’’ as a comment upon 
these attempts. 


during one of the 


* + * 


L. W. Gibbons, 


facturing jewelers, had as 


of Fulmer & Gibbons, 
guests R. M. 


manu- 
Tyack, 





ROBERT L. TREASURER 


COATES, 


of Reading, Pa.; Wilson A. 
Vernon, N. Y., and C. L. 
George Bierschenk also represented 
Gibbons personnel. 


Streeter, of Mount 
Heine, of Chicago. 
the Fulmer & 


* * , 

R. L. Lanphier, president of the Sangamo Electric 
Co., of Springfield, Ill.,,.was among the guests and 
talked freely about the electric clocks his company 
is making and selling rapidly to jewelers. 

* 7 * 


Julius Weyl, president of Edward Stern & Co., 
represented the master printers of Philadelphia, 
and was one of the entertaining guests at Table F. 

* * * 

At Table B New York was represented ably by 
Charles Braunstein, who also had under his wing 
Charles Murray, Alfred Turner, ‘‘Archie’’ Cohen 
of gold bag fame, and several others. No need 
of saying that end of the table was a lively one 
all through the evening. 

* * 

Ralph Seaman sat at the end of Table A next 
to the orchestra, but apparently. did not mind get- 
ting his music at first hand. He missed, however, 
the presence of President L. Davis, of the Penn- 
sylvania Retail Jewelers’ Association, who was un- 
avoidably detained. 

* * * 

H. O. Hurlburt & Sons were liberally repre- 
sented at Table C, guests of the firm including a 
large medical element in the persons of Drs. John 


Remig, Wadsworth, Fred Baldi and Thomas Brad- 
ley, as well as Joseph Catherine, John Jacoby, 
Charles Banks, well known Wilmington retailer; 


Joseph Macaulic and Dr. Lull. Other members and 
attaches of the firm present included Frank Hurl- 
burt, George W. Hurlburt, G. Warren Leopold, 
Max Goldstein, David Gersch, F. E. Ogden, R. S. 
Frain and Frank Reany. 
* * * 

Paul Stern, of Louis Stern, Inc., was kept busy 
all evening greeting his numerous friends in and 
out of Philadelphia. 


* * 
Max E. Gordon, 
since he joined. 


brother and 


There were many inquiries for 
who missed his first club dinner 
He was in Minneapolis visiting his 
could not return in time. 

* * * 


The firm of S. Kind & Sons was ably repre- 
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sented by Frank Kind, Louis J. Remy David 
Holmes and William P. Kemmerer. Aj] poy J 
busy acknowledging greetings of old { vibe 
out the evening. 

From New York came over especially 
atfair, Wilson A. Streeter, a forme; : 
of Bailey, Banks & Biddle, 
friends in the jewelry 


for the 
Vice-president 
greeted numeroys 
business he re 


who 


Harry C. Larter, of Larter & Co.. 
New Yorker who admitted having 
at the dinner. 


Was another 
an enjoyable time 


¥ - s 
Joseph Davison represented Joseph 


Sons, of this city, in his customary 


* * % 


Davison & 
atfable manner, 


Joseph B. Bechtel, head of J. B. Bechtel & Co 
Inc., was on hand as usual, and with him was Fr 
Clark Bechtel, both enjoying the proceedings. , 


* * * 


J. E. Caldwell & Co. were represented by John 
H. Rankin 2d, and John T. White. iene 


George W. Read, veteran of the road and of the 
club, wore his tri-colored ribbon as a member of 
the reception committee with his usual grace, He 
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MULLER, MEMBER OF THE BOARD OF 
GOVERNORS 


knew everybody present and everybody knew him. 
so a good time was had by all. 
” * * 

Arthur L. Terwillger, of the Phillip H. Stern 
Co., Hartford, Conn., enjoyed the affair and an- 
nounced that hereafter he would try to “make” the 
Jewelers’ Club dinner every year if possible. 

* * * 
William H. Wright, 


who classified the 
’ 


From Washington came 
manager for Galt & Bro., 
evening as a “fairly large one.’ 

= * _ 

Newark was ably represented by John L. Taylor, 
and Providence by Fred Thurber. 

* * * 

Baltimore had at least two notable delegates in 
the persons of James J. Glenn, vice-president and 
treasurer of the Hennigan & Bates Co., and H. ©. 
Milliken, of the same concern. 

* * * 

Another New York attendant was Frank Vogel, 
who had a good time at Table E. He is eastern 
representative of Jacques Kreisler. 

* * * 
George Kleitz was there from Wilmington, which 


i i sity i first 
he proudly announced is the ‘‘first city in the firs 
had_ historical 


State.” No one disputed him as he 
evidence to prove it. 
* * 2 
Tra Landes was on hand from Allentown. a 
; ; eee andes 
of his neighbors at Table D insisted Mr. me : 
kept a sharp eye on the entertainers to see! an} 
from Allentown were among them. 
* * * 
, oe . | al r 
A New York visitor at Table D was Arthu 


iriends through. 





id J. 
kept 
ugh. 


the 
ident 
“Tous 


Other 
time 


n & 


ner, 
Co., 
s F, 


John 


the 
- of 
He 
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Kaplan, who f und the entertainment much to his 
an, 


liking. * * * 

Thallman, as usual, represented the 
is Sickles. 

* * * 

Bailey, Banks & Biddle had two of its officers 
resent in the persons of David E. Hilsee, president 
a the company, and Andrew Alexander, Jr., both 
of whom expressed themselves as enjoying a de- 
lightful evening. 


William G 
house of Lou 


* * - 

Abe Sickles and “Ed” Sickles were on hand, ac- 
companied by their respective sons, Willard and 
Leon. They also had as a guest Edward Levy, of 
the jewelry department of Lit Bros. c 
store. Both members of the firm received many 
congratulations over the fact the company soon 
will move into its handsome new store, only a 
couple of doors from their present location. 

* * % 

B. F. Griscom is reported to have rushed to 

“Jack” Greason, of New York, whom he had 


meet ; oe 

not seen since leaving him in Boston a week or 
ago. 

so ag fe ate 

Another delegation from Wilmington included 


M. F. Davis, Elwood A. Davis, Joseph Montgomery 

and J. Wales Davis. 

- * * 
Tewelers’ club banquets are no novelty to Charles 

H. Hambly, but he enjoyed it all just the same, 

and greeted many friends. 

Diesinger was on hand and 


Of course “Charlie” 
A with Henry Boden- 


naturally he was at Table 


heimer et al. 
* * * 


One of the most greeted diners of the evening 
was Newt. Eltinge, a former president of the club. 
Two others that enjoyed the evening at Table E 
were Charles R. Jung and Robert H. Klitz, of Jung 
& Klitz, New York, the firm Mr. Eltinge represents. 

* * * 

As usual Henry Bodenheimer, of New York and 
Philadelphia, was host to a large party. With him 
at Table A, which was notable for its quietness, 
were: Judson Mealey, of Baltimore; Jeremiah En- 
right, William Pinkstone, Charles L. Clegg, of 
the Smith & Hoover Co.; John Schoeller, Jr., 
Charles Diesinger, Joseph J. Montgomery, Charles 
M. Loeffler, John White, Harry Goodwin, George 
Fort and Frank Bierfreund, all of Philadelphia. 

* * * 

There were many inquiries for John D. Enright, 
of Kensington and Germantown, but it was _ ex- 
plained he was unable to be present and had dele- 
gated his brother, Jeremiah, manager of the 
Kensington Ave. store, to represent him. 

* * * 

The Keystone Watch Case Co.’s delegation was 
headed by Fred Hyatt, who spent the evening en- 
joyably at Table B. 


The diners were assembled as follows: 


Guest Taste—J. Clare. Crawford, Melville Un- 
termeyer, John Dennis Mahoney, Bartley J. Doyle, 
Brig.-Gen, A. C. Dalton, J. N. Patton, W. Calver 
Moore, J. Clark Moore, Jr. 

Taste A—Walter Bayly, Judson Mealey, George 
Fort, Harry Goodwin, John D. Enright, Jerry 
Enright, Joseph T. Montgomery, Charles Diesinger, 


Thos. J. Maegher, David M. Smyth, J. Wales 
Davis, V. M. Bailey, E. J. Hertz, R. L. Coates, 
Fred. Straub, George Spoerhase, George C. Black- 
burn, Riley Wilson, Charles E. Berry, William 


M. Armstrong, William Gebertsbauer, James M. 
Conroy, William C. Green, William II. Fowlie, 
George Wardle, F. E. Bierfreund, William Lem- 
kuhl, William Finkstone, Charles I. Clegg, Henry 
Bodenheimer, John T. White, Charles M. Loeffler, 
John Schoeller, Jr., E. H. Morris, Henry Bassett, 
Charles R. Bruce Dumont, A. T.. Daniels, 


Ross, 


W. H. Dumont, L. P. White, John II. Saylor, 
A. G. Shafer, W. KE. Uffenheimer, James T. 
Cortelyou, Fred. ©. Yockel, Andrew Toole, Fred. 
C. George, F. E. Powers, J. Parke Hood, Ben. 


Starkey, Ralph M. Seaman. 

Taste B—C. 11. Schlacks, H. L. Randall, J. F. 
Eisley, B. Willis Moyer, F. W. Trewin, F. E. 
Goode, Robert B. Berry, William TH. Lucas, Henry 
Boettcher J. Parke Steen, Elwood P. Slack, F. M. 
Carroll, Victor B. Welamb, Harry E. Quay, Harry 
Walters, J. Fred Daris, L. F. Muller. Joshua R. 
Morgan, Charles Schaffhauser, C. A. Fisher, J. E. 
Housworth, J. E. Housworth, Jr., Harold Lawson, 
Charles Murray, Alfred Turner, Harry Katz, Fred. 
E. Hyatt, F. H. Kain, M. F. Davis, A. W. Moyer, 


department, 
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B. F. Wentz, William Joyce, Isaac. Becker, E. 
Spaeth, George E. Cantrell, M. E. Shorey, F. H. 
Jarden, F. R. Bowers, John Moffit, Frank P. 
Wills, Benj. Grabowsky, Abe Strouse, Charles I. 
Sauers, A. J. Martin, S. W. Oplinger, Horace C. 
Novioch, Frank S. Johnston, N. Brewster Morse, 
Charles Braunstein, Edward L. Stern, William 
Ward, Archie Cohen. 

TABLE C—Charles M. Banks, G. Warren Peopold, 
R. T. Chapman, Isadore Puinte, Harry E. Murdick, 
Joseph B. Bechtel, F. Clark Bechtel, John A. Mal- 
colm, Max Goldstein, T. S. Tomlin, Frank Hurl 
burt, Clarence Sheet, F. E. Ogden, R. Hepp, Art. 
Hadley, E. Deane Stowe, Elmer Horn, Charles A. 
Mealy, Sidney W. Strauss, E. C. Mayo, Albert 
Sigmund, W. L. Stone, Frank A. F. Siddall, John 
A. Wortz, Frederick W. Rauch, J. M. Kelsey, 
Russell Williams, George W. Hurlburt, Dr. J. H. 
Remig, Dr. W. S. Wadsworth, Dr. Fred. S. Baldi, 
John Jacoby, Jr., J. W. Catherine, Dr. T. B. 
Bradley, Dr. Weston D. Bayley, J. M. Clawson, 
David Gersch, Ralph Trowbridge. Frank Reany, 
Dr. Co J. W. McAuvic, 


Lull, R. S. Frain, 





CHARLES H. HAMBLY, SECRETARY 
William Lyon, Robert E. Wilkes, Elwood A. Davis, 
H. H. Moulton, William E. Pearse, Austin Homer, 
J. A. MacFarland, Herbert C. Wendler. A. D 
Leveridge, Joseph Davidson, Emil Sundenheimer. 
TasLE D—John Jacobs, Dr. J. L. McAteer, L. F. 
Stites, W. E. Steiger, C. H. McKaig, H. C. 


Aurnhammer, Jr., F. C. Thaler, G. W. Shafer, 
H. G. Eliott, J. M. Johnstone, C. A. Weilbacher, 
C. J. Strahle, C. C. Raab, Willard J. Sickles, 


Abraham Sickles, P. H. Savory, Edward Sickles, 
Edw. I. Levy, A. Leon Sickles, C. W. Dreppard, 
F. A. Johnson, H. J. Bronks, John Hall, W. R. 
Atkinson, F. R. Deprez, William M. Bode, Herbert 
H. Bode, J. H. Hepp, William G. McDougall, 
George N. Joyce, Jr., R. V. Addis, William Fritts, 
Calvin Fritts, David Kaiser, M. Tishman, George 
A. Jochum, John Cappy, Thomas G. Jones, William 
J. Harber, William D. Reeder, Fred. R. Keller, 
Sherman G. Landers, Paul M. Stern, George Klietz, 
Arthur Kaplan, Ira Landes, Frank Huder, Frank 
Finney, C. R. Trowbridge, E. W. Jacocks, Hal. 
R. Haerr, John Earl, Fred J. Cooper, Fred. C. 
Bode. 

Taste E—Charles R. Jung, Louis J. Remy, 
William P. Kammerer, John H. Rankin, 2nd, John 
Diskin, Joseph Fulcoley, Edward Kuebler, Charles 
F. Allspach, William Pearsall, Warry Schlarb, 
Frank C. Pequignot, E. Cooper Stone, Jay S. 
Jones, Jr., Fred Thurber, John Spencer, Jr., Harry 
R. Blackman, Fred. Skinner, Frank Vogel, TH. C. 
larter, William H. Wright, Arthur L. Terwilliger, 


Warren R. Larter, William Merrill Read, James 
J. Glenn, George W. Read, Robert Hi. Niitz, 
Samuel J. Boyd, Newton B. Eltinge, David H. 
Holmes, E. H. Eckfeldt, Jr... A. H. Biggs, C. 


Howard Millikin, E. H. Eckfeldt, W. O. Harrison, 
John R. Greason, H. L. Farrow, Robert E. Walsh, 


Benj. F. Griscom, Harry A. Bliss, David F. 
Walton, E. E. Allsopp, Sol. Munluck, Thomas 
Allsopp. George Bierschenk, Charles O. Heine, 


Robert Tyack, William Gibbons, Lewis W. Gibbons, 
Wilson A. Streeter, Frank Kind, 
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TaBLE F-—Howard H. Hetherington, E. T. T. 
Williams, Harry F. Bridge, Robert C. Lanphier, 
Caleb M. Wiker, Julius S. Weyl, Lawrence E. 


Jones, Raymond E. Parker, Charles J. Chapman. 
George A. Rumsey, Stanley Glasgow, Charles H. 
Hambly, E. Detjen, Henry C. Karr, F. H. Wilkin- 
son, J. Albert Moore, A. S. Wright, T. W. Dixon, 
Andrew Alexander, Jr., Charles D. Schaufele, 
George A. Meell, David E. Hilsee, Rene J. Allen, 
Wolstan H. Dixie, Warren L. Pancoast, George F. 
Hoffman, Bernhard J. Landgrebe, Hubert Horan, 
Frank Kolb, Harold C. Heerman, Charles R. 
Heerman, Roy Martin Boyd, Dr. William Duffield 
Robinson, James Barrett, Michael G. Price, James 


B. Borden, Joseph H. Reilly, John N. Taylor, 
George H. Dyson, Isaac Wartell, Archibald 
Rutherford, L. P. Rutherford, George E. Brizmer, 


W. G. Rutherford, Julius Windner, Millard W. 
Jacobi, William G. Thalmann, Warren E. Cole, Jr., 
Moses L. Sickles, Arthur C. Heise. 








Business of Kloville Bros., New York to Be 
Liquidated Under a Deed of Trust 

In accordance with arrangements made re- 
cently at a meeting trustees have taken over 
the assets of Kloville Bros., 170 Broadway, 
under a deed of trust. The trustees will pro- 
ceed to liquidate the estate. They consist of 
Stephane Marchand, Emil Tas, Emil Koenig, 
Max Mire and Louis Whitelaw. 

At the present time the trustees are nego- 
tiating with the insurance company for an 
adjustment of the loss sustained some time 
ago by the Kloville concern. Last October 
Jack Kloville, a member of the firm, was 
the victim of a trunk “switching” scheme in 
which the thieves were reported to have got- 
ten precious stones worth $100,000. The 
victim’s rifled trunk was found in a room 
in a Toledo, O., hotel. 

To all creditors of the concern is being 
sent a release and consent to the deed of 
trust, which the creditors are asked to sign 
and return to S. Howard Imbrey, 110 Wil- 
liam St., counsel for the trustees. 

As soon as the trustees decide to pro- 
ceed with the liquidation creditors will be 
notified, and if they desire to bid on any of 
the merchandise they will be given that op- 
portunity. 

Creditors who seek information should 
communicate with Mr. Imbrey, representing 
the trustees. Goldman & Frier are acting 
as counsel for Kloville Bros. 








Death of Charles W. Jackson 


Newark, N. J., Feb. 19—Charles W. 
Jackson, vice-president and general manager 
of the John J. Jackson Co., sterling silver 
manufacturers, died Wednesday at his home, 
21 Elwood Pl. The Gold and Silver Roll- 
ing Mill was founded by his father, John J. 
Jackson, in 1882, at the corner of Mechanic 
and Mulberry Sts. Several years later the 
establishment was moved to 156-160 Astor 
St., where it is now located. 

Mr. Jackson was born in Paterson 46 
vears ago. He is survived by his widow, 
Adelaide Clark Jackson, and four children, 
Bertram, Margaret, Charles and DeWitt. 
The funeral was held yesterday afternoon, 
interment at East Ridgewood Ceme- 
Delawanna. 
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\ large number of manufacturing jewel- 
ers and factory heads attended the annual 
meeting and smoker of Palestine Temple, 
Ancient Arabic Order of Nobles of the 
Mystic Shrine at Rhodes-on-the-Pawtuxet, 
at Providence, R.I., a short time ago. 
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Finds No Silver That Is “Non-Tarnishing”’ 








But Preliminary Report to Bureau of Standards Tells of Alloys More 
Resistant to Sulphur Tarnish Than Is Ordinary Sterling Silver— 
Effective Binary and Ternary Alloys Described 

















WasHINGTON, D. C., Feb. 19.—The inves- 
tigation conducted jointly by the Bureau of 
Standards and Bureau of Mines into the 
possibility of rendering silver more resistant 
to tarnishing has shown that none of the 
alloys made and tested can be described as 
“non-tarnishing” but many of them are dis- 
tinctly more resistant to laboratory sulphur- 
tarnish tests than ordinary sterling silver, 
states Louis Jordan, of the Bureau of Stand- 
ards, in a preliminary report which antici- 
pates publication at a later date of a de- 
tailed report on the investigation which 
constitutes one phase of the technical re- 
search undertaken at the direction of the 
Senate Commission on Gold and Silver In- 
quiry, with a view to increasing the uses of 
silver. 

The preliminary survey which led to the 
study of tarnish resistance was undertaken 
by the Bureau of Mines, while the prepara- 
tion of a rather wide variety of silver al- 
lovs and the determination of their behavior 
under accelerated tarnish tests in the lab- 
oratory was conducted by the two bureaus 
in co-operation, Louis Jordan and L. H. 
Grenell having charge of the work at the 
3ureau of Standards. 

“In this work alloys containing silver and 
one other metal (binary alloys) as well as 
alloys of silver and two other metals (ter- 
nary alloys) were tested,” states Mr. Jor- 
dan in the first official report on the inves- 
tigation. “Of the binary alloys, those of 
silver with cadmium or zinc were seen to 
he the most resistant to tarnish. These al- 
loys were likewise readily rolled to sheets 
but were of the lowest tensile strength of 
all the workable binary alloys. 

“Antimony and tin were found to be 
rather effective in strengthening silver in 
binary combinations and at the same time 
showed some tendency to increase tarnish 
resistance, although not to the same extent 
as cadmium or zinc. 

“The addition of either antimony or tin, 
or both, to a silver-zine alloy, the sum of 
all alloying metals not exceeding 7.5 per 
cent in order to give an alloy of sterling 
fineness, produced workable alloys of 
marked tarnish resistance of greater strength 
than any of the tarnish-resistant binary al- 
loys. 

“Alloys of silver with 15 or 20 per cent 
of zinc or cadmium and 20 per cent of 
gold were very easily worked, possessed 
strength and hardness values more nearly 
comparable to copper-silver of sterling fine- 
ness than any of the other alloys prepared, 
and at the same time were very tarnish 
resistant. The debasement of silver by the 
addition of 15 to 20 per cent of base metal 
was more than offset in these alloys by 
the high gold content. 

“An alloy of silver with 20 per cent of 
zinc, containing just sufficient gold to make 
the intrinsic value of the alloy equal to 
that of ordinary sterling sikver (copper- 


silver) was resistant to about the same 
degree as the silver-zinc or silver cadmium 
alloys high in gold. 

“In conclusion, this work has shown that 
none of the alloys made and tested can be 
described as ‘non-tarnishing. All could 
be tarnished under sufficiently severe con- 
ditions. Many of them, however, were dis- 
tinctly more resistant to laboratory sulphur- 
tarnish tests than ordinary sterling silver.” 








Better Collection Methods Urged by National 
Association of Credit Men 


An appeal for practical, sensible and sav- 
ing policies in the collection of receivables, 
which will cut down the waste that is now 
a tax on business and save deserving debtors 
who need but good counsel in order to get 
over the rough spots of business, was made 
in a declaration adopted at a recent meet- 
ing of the credit policies and methods’ 
executive committee of the eastern division, 
National Association of Credit Men. 

“Tn no function of the credit department 
is there a finer field for improvement and 
economy than in the function of collecting 
receivables,” says the declaration, which was 
made public by J. H. Tregoe, executive man- 
ager of the association. 

“There is a too strong inclination, dis- 
cernible in many directions, to confine credit 
department activities to merely mechanical 
functions,” the declaration continues. “The 
chief purpose and value of the department is 
to conserve profits, and this is accomplished 
by prudent discrimination in the selection of 
credit risks and the collection of receivables 
at a minimum cost and shrinkage. 

“Whenever a receivable does not liquidate 
at its full value, then some profit has been 
lost; and without the exercise of hard- 
headed common sense in the collection of 
receivables the debtor may be unnecessarily 
injured. 

“It is the sense of this committee that the 
collection methods of credit departments at 
the best are susceptible of improvement, and 
that too frequently unnecessary costs are in- 
curred by failing to apply sensible methods 
in the collection of receivables. 

“When an attorney is resorted to and the 
attorney is known only to a forwarding 
agency and not to the credit department, is it 
not obvious that a lack of direct control may 
encourage abuses of accounts, causing losses 
to creditors and damage to debtors? 

“Receivables represent value conveyed to 
debtors. Receivables are, therefore, prop- 
erty, and should be treated as _ property. 
Many millions annually are sacrificed by un- 
systematic and lax methods in the collection 
of receivables. Unless we exercise the 
judgment and economy necessary to a well- 
conducted credit department, every dollar 
unnecessarily lost impeaches the intelligence 
of the department and clearly indicates that 
good methods are not used,” 
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Police Report That Man Who Stole Dia. 
monds from Pittsburgh Jeweler 
Returned to the Store 
PitrsBuRGH, Pa., Feb. 18.—Because he 
was conscience-stricken and for that reason 
returned to the store of Louis Lewedow, 
merchant in the Blackstone building, Fifth 
Ave., was the explanation given to city 
detectives by a man who was arrested in 
the Lewedow store and accused of having 
robbed Lewedow of diamonds valued at 

$3,000. 

It is stated in the report made to the 
police that the man entered the Lewedow 
store Feb. 9 and asked to be shown some 
unset diamonds. MHaubrich is alleged to 
have represented himself as a friend of a 
man at Mansfield, known to Lewedow. In 
any event the jeweler placed the stones before 
the customer and the latter selected several 
stones, asking that the jeweler put them 
away until later, when he would call and 
get them. According to the report made, 
the diamonds were placed in an envelope 
and the name of the customer signed on the 
envelope. In some manner, however, the 
diamonds were extracted, the jeweler said, 
and several days later, when he discovered 
they were not in the envelope, Lewedow 
notified the police. 

The detectives say that the man told them 
where to go and get the diamonds, he hav- 
ing pawned them for $406 with a Fourth 
Ave, loan concern. It is claimed that when 
the diamonds were placed in an envelope 
that Lewedow’s attention was attracted 
somewhere else. In any event when the man 
again appeared in the store, the engineer of 
the building and the police were summoned 
and he was placed under arrest. When the 
man’s case was taken up at Central Police 
Station, he was held for investigation. 








Paris Pawnshop Known as the 


Municipal Bank 





The Paris pawnshop is known as_ the 
Municipal Bank, today. This city institu- 
tion was created by Louis XVI, in 1777, to 
prevent the exercise of the profession of 
usurer, by the various irregular pawnbrok- 
ers, who charged excessive interest on their 
loans. 

The first Municipal Bank was _ opened 
in 1777, in the Rue de Paradis, or Paradise 
St., and today there are three similar estab- 
lishments and 12 branch offices of the insti- 
tution, which look like very fine banks in 
various parts of Paris. No one need be 
ashamed to enter this municipal building, 
as many people who have no need to apply 
to their “aunt,” the equivalent of the Eng- 
lish “uncle” for an advance, place their 
silver in the care of the institution for safe- 
keeping rather than lock it up in_ safes, 
during the Summer months, while they are 
absent from Paris. For this purpose it must 
be regularly pawned. <A great business is 
done in the pawning of jewels, the special 
department for this purpose being always 
thronged. 








Appleby & Co., wholesale jeweler of 
Montreal, Que., have assigned and Ian Ross 
has been appointed custodian. 
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Jewelry, Leather and Fancy Goods Salesmen’s Banquet 








Fifth Annual Affair Held in Waldorf Astoria Hotel Proves to Be Most 
Successful Event Ever Staged by Association—Banquet Followed 
by Entertainment and Dancing 

















Another brilliant page was written into the 
history of the Jewelry, Leather and Fancy 
Goods Salesmen’s Association last Saturday 
night when this young and progressive or- 
ganization staged its fifth annual banquet at 
the Waldorf-Astoria Hotel, New York. As 
the organization reaches each milestone in 
its existence, these banquets have become 
more important until today they are looked 
upon as one of the most important social 
events in the trades from which the associa- 
tion draws its membership. Last Saturday 
the association held the biggest and probably 
the most successful affair in its history, the 
attendance reaching over 650. 

The officers and committees in charge of 
these affairs have come to realize that after 
dinner speaking is no longer popular among 
their members, so for this reason post pran- 
dial exercises were taboo. The only re- 
marks made from the stage was a short ad- 
dress of welcome by President Ira Barzilay 
and a few formal announcements by Lester 
M. Guiterman, chairman of the entertain- 
ment committee. This arrangement made it 
possible for the entertainment to be staged 
during the serving of the banquet, with the 
result that immediately after the banqueters 
had finished the last course the performance 
was concluded and the banquet hall cleared 
ina few minutes for dancing. 

There was little or no delay in starting 
the banquet and a few moments after 7.30 
p. M., the hour set for opening the affair, 
a bugle was sounded summoning the mem- 
bers and their friends to the huge banquet 
hall in the Waldorf-Astoria. To the strains 
of a snappy march played by the famous 
Metro-Goldwyn-Mayer Movie Orchestra, 
the diners marched into the hall and lost 
no time in finding their places at the numer- 
ous tables set out in the room. As _ the 
diners, while standing at their places heard 
the last strains of the “Star Spangled Ban- 
ner” played by the orchestra, an army of 
waiters began serving the following menu: 


The Menu 
Fresh Fruit Cocktail, Fancy Goods Style 
Gomho Soup, Novelty Style 
Celery Olives 
Escalope of Bass, Mornay, a 1a Shell Goods 
Potatoes Gallette, a 14 Pearls 
Sweetbreads, Concorde, Art Goods Style 
Asparagus Tips au Gratin, a la Jewelry 
Supréme of Chicken, a 1a Teather : 
Flearts of Lettuce, Chili Dressing, a 1a notions 
Bombe of Orange and Praline Ice Cream, 
a la Silver 
Assorted Cakes Macaroons 
Coffee, Gift Style 
Philip Morris Cigarettes La Magnita Cigars 
Apollinaris 

Shortly after the dinner started President 
Barzilay mounted the stage and voiced a 
few words of welcome in which he ex- 
pressed the hope that everyone present would 
have a most enjoyable time. 

Before President Barzilay left the stage 
he presented FE. J. Dantzig as conductor of 
the orchestra, and “Bob” Miller, a well- 
known Broadway figure, as master of cere- 
monies. So that the entertainment might 


go on uninterrupted, Lester M...Guiterman, 
in charge of the banquet, read a cablegram 
of greeting from a member now on a trip in 
Europe, and several telegrams from other 
members and friends, one of the latter com- 
ing from “AI” Jolson, well-known _ black 
face comedian. 

When the orchestra was not playing 
various popular numbers it was accompany- 
ing the numerous entertainers. The first of 

















IRA BARZILAY, PRESIDENT 


the “joy dispensers” was the Broadway trio 
whose harmony pleased the audience. Bessie 
McCoy, another singer, was presented and 
also entertained with a few vocal selections. 
The “hit” of the evening was youthful Sylvia 
Froos, a prodigy and an imitator of “Al” 
Jolson. The efforts of Miss Froos, who 
incidentally appeared two years ago at the 
third annual banquet of this organization, 
was loudly applauded. The closing number 
on the entertainment program was a dance 
by a girl extremely supple and “peppy.” 
While the diners were finishing their coffee, 
Master of Ceremonies Miller sang a popular 
song. Following a brief announcement in 
which the members were informed that the 
banquet hall would be ready for dancing in 
a few minutes, the gathering retired to the 
reception room. After the banquet hall had 
been cleared, the salesmen and their friends 
returned for the dancing. 

The banqueters received several mementoes 
of the occasion, one of them being a hand- 
some year book containing the photographs 
of all the officers and advertisements of 
many members in the trades represented by 
the association. Each one of the ladies re- 
ceived a handsome silver bird suitable for a 
table decoration, while the men were each 
given a small cigar box containing three 
cigars. Tied to the box with a blue ribbon 
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was a corkscrew bearing a silver shield in- 
scribed with the name of the organization. 

The officers and Chairman Guiterman, 
aidéd.. py his committee, made every en- 
deavor to fill each minute with 60 seconds 
of enjoyment, and that they succeeded nobly 
is the unanimous opinion of every one 
present. Conspicuous among these who 
played an important part in the success of 
the evening were the only two ex-presidents 
the association possesses, namely Urie F. 
Mandle and Edward Mayer. 
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Business Troubles 





O. S. Harding, Richmond, Va., has filed 
a voluntary petition in bankruptcy. 

C. L. Sizemore, Ft. Payrie, Ala., is offer- 
ing creditors 25 cents on the dollar. 

The Ludwig Jewelry Co., Eau Claire, 
Wis., have been adjudged bankrupt. 

Smith, Metcalf & Co., Caruthersville, 
Md., has filed a voluntary petition in bank- 
ruptcy. 

An involuntary petition in bankruptcy has 
been filed against Antonio V. Caliri & Sons, 
Lawrence, Mass. 

\n involuntary petition in bankruptcy has 
been filed against the Underwood-Lesner 
Co., Winston-Salem, N. C. 

I, Leon Felty, Chicago, has filed a volun- 
tary petition in bankruptcy. The assets are 
placed at $380 and the liabilities $3,700: 

Woods Jewelry & Optical Shop, Lubbock, 
Tex., is offering 30 cents on the dollar. The 
assets amount to $4,200 and the liabilities, 
$6,700. 

Robert L. Dlouhy, Miami, Fla., is offering 
25 cents on the dollar to creditors. The 
assets are given as $9,000 and the liabilities, 
$10,000. 

Henry J. Desrochers, Manchester, N.:H., 
has assigned to Michael F. Shea. The 
assets are placed at $1,000 and the liabilities 
at $10,000. 

An involuntary petition in bankruptcy has 
been filed against Weaver Bros., Wheeling, 
\W. Va. The assets are given as $2,149 and 
appraised at $509, while the liabilities are 
placed at $11,313. 

The Hub Jewelry Co., Attleboro, Mass., is 
reported to have assigned to Walter: M. 
Kendall. The assets consist of bills receiv- 
able amounting to $98.47 and factory worth 
$390. The liabilities are given as $2,828. 

The Chalmette Jewelry Co., New Orleans, 
La., is in financial difficulties, according to 
notice sent out to creditors by F. Otway 
Denny, an attorney-at-law of that city. Mr. 
Denny’s letter states that his client, A. .R. 
Langerman, doing business under that Chal- 
mette name, is unable to meet his obliga- 
tions as they fall due, and is willing to turn 
over all his assets to his creditors for them 
to take whatever action they see fit. Mr. 
Denny has called a meeting of creditors ‘to 
be held at his office, 1214 Hibernia building, 
New Orleans, for Thursday, Feb. 24, at. 2 
P. M., to determine what action should be 
taken in the matter. 








Attracted by the sign “Nothing in this 
store over 10 cents,’ a Scot entered a Wool- 
worth Store and asked the floorwalker, 
“Whair, my guid mon, is your overcoat 
department ?”—-The Guide Post. 
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A Correction From the War Department 
WAR DEPARTMENT 
OFFICE OF THE CHIEF OF ORDNANCE 
WASHINGTON, Feb. 16, 1927. 
Editor of THE JEWELERS’ CIRCULAR: 

Sir: I am directed by the Chief of Ord- 
‘nance to call your attention to an article, 
“Army Asks Bids on Watches,” appearing 
on page 57 of THe JEWELERS’ CIRCULAR, 
dated Jan. 26, 1927, and to inform you that 
the caption is in error and misleading, since 
manufacturers of watches throughout the 
country are led to believe that the Ordnance 
Department is about to purchase a number 
of watches, and numerous requests for pro- 
posals and bids have recently been received 
in this office. 

The Ordnance Department is 
however, in revising and reissuing all specili- 
cations for material issued by this branch of 
the service to the Army, and the specilications 
published for 7-jewel watches is one of the 
recent new ones. 

The 7-jewel watch fills a need. in the 
Service for a cheap timepiece, issued to and 
used in such activities that require merely 
an indication of approximate time, not pre- 
cision. These watches, in time of war, will 
not be depended upon for other than personal 
promptness and for rough time lapse. lor 
precise work barrage timing and similar use, 
the Department issues pocket watches of 15 
or more jewels. 

It will be appreciated if this matter be 
made clear in a subsequent issue of your 


engaged, 


magazine. 
Respectfully, 
Cotin E. McRae, 
Chief Clerk. 


Jewelers Should Work to Bring Back the 
Searf Pin 
New, York, Feb. 18, 1927. 
Editor, THe JEWELERS’ CIRCULAR: 

It seems inconceivable that the scarf pin, 
as a selling item, is practically a dead issue 
today. I personally believe that the fault 
rests with the jewelry men themselves. 

During a recent trip on the road, | inter- 
viewed a number of retail jewelers on the 


subject. I inquired what the best. selling 
items for men were and the unanimous 
opinion seemed to be strap watches and 


pocket watches. Rings, of all kinds, cuff 
buttons and chains, came next in order. 
Some sold a few scarf pins during the year 
and others none at all. 

This is a serious situation for those in- 
terested in the welfare of the jewelry line, 
as there are few enough items today for 
man’s adornment. 

If we look backward about 15 years, you 
would seldom see a man with his necktie 
unadorned by a scarf pin. It might have 
been one costing $1, or an elaborate one 
costing $1,000. Most men owned from one 
to 15 pins. 

I maintain that if the manufacturers, 
wholesalers and jewelers in our trade would 
awaken, we would have a different condi- 
tion in a short time. 

First, every manufacturer should make up 


a line of snappy pins in either platinum, 
solid gold or gold filled, depending on the 
class of merchandise made by them. 

Secondly, the wholesalers and retailers 
should co-operate and carry a suitable stock. 
It would then be up to all branches of the 
trade to advertise through their mediums, 
either catalogs, weeklies, periodicals, news- 
papers, ete., so that the public would be 
well informed. Such slogans as “A scarf pin 
for Father,” on Father’s Day, or at Christ- 
mas, “Don’t forget that pin for Dad,” might 
stir up sentiment, 

Let us jump out of our shells, where we 
have been slumbering all these years. 
Awaken! Push the scarf pin across as a 
real selling item, and if that is done, I feel 
sure that many thousands of dollars’ worth 
of extra business will be added to our books 
at the end of each year. 

Yours truly, 
Irvinc B. Marks. 





Improper Description of Enamel Ware 
WALTHAM, Mass., Feb. 11, 1927. 
Editor THE JEWELER’S CIRCULAR: 

If you will refer to the February number 
of a certain magazine, you will find an 
advertisement of “Cloisonne” by a firm in 
Boston, Mass. It is of this we wish to 
speak. 

Cloisonne enamel is a term which, at a 


ereat cost to manufacturing jewelers in 
this country, has been made familiar to 


buyers of silverware, jewelry and other 
articles of this kind. It has always meant 
glass enamel on metal and has been used 
for fraternity pins, toilet sets, vanity cases 
and the like, and many high grade articles 
made of solid silver and sometimes gold. 
I do not know of the name ever having been 
used for printed matter, post cards or the 
like or in connection with any other material 
than glass enamel on metals. 

I will be glad to have the opinions of 
other enamelers and manufacturing jewelers 
as to whether this use of the word 
“Cloisonne” is either ethical or legal. 

The adoption of this name for inferior 
grade articles is like the use of the word 
“enamel” some years ago by manufacturers 
of paint and lacquer. This latter has be- 
come so widespread that we find it neces- 
sary to explain to a great many people out- 
side our trade that automobile paint, and 
the like, while called enamels, are very 
different from glass enamel. 

We are not manufacturing jewelers and 
are interested in the matter merely as users 
of high grade glass enamels for other pur- 
poses, and are calling this to your attention 
because we think there is an opportunity 
to do a service for the trade you serve. 


Yours very truly, 


Extot O'Hara. 








Granny—‘“Do you always wear such tight 
skirts? I don’t see how you could walk 
far in them.” 

Mabel—“Oh! I 
autoing.” 


have wider ones for 
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Oscar Harring Completes Fifty Years of 
Service with Attleboro, Mass., Concern 
ATTLESBORO, Mass., Feb. 19.—Fifty years 

ago today there .walked into the office of 

the manufacturing jewelry tirm of R. F. 

Simmons & Co., then located in the Freeman 

building at Falls Village, a young man who 

gave his name as Oscar Herring, and who 
said he was looking for a job. Apparently 
there was something about this young man 
that appealed to the foreman of the shop 
or else there was a special need for more 
help that morning. Anyway he was given 
the job he was looking for but it is hardly 
possible that when he sat down at the bench 

a short time later he had any idea that the 

duty or necessity for hunting for jobs had 

ended for his lifetime. 

Sut the days, weeks, months and years 
have gone by and now with a half century 
buried in the past Oscar Herring is still a 
trusted employe of the same firm and except 
for an occasional day or two of rest he has 
been continuously seen at his bench. 

There were just about a dozen employes 
in the factory when he began his labors and 
with the exception of J. L. Sweet the pres- 
ent head of the firm and one other man 
who became a part of the working force a 
very short time before him he has seen the 
entire force of one of the largest factories 
in the jewelry industry in this city make 
their appearance within the shop. He seems 
rather proud, as he has a right to be, that 
he has worked so long for a single firm. 
Speaking of his long career with the Sim- 
mons Co. he gave the information that the 
Herring family was not inclined to roam 
about very much anyway and that he was 
just keeping up the family reputation. He 
said that his father worked for the manu- 
facuring jewelry firm of E. I. Richards & 
Co. of North Attleboro for 55 years and 
that his only brother was employed with 
the manufacturing jewelry concern of O. 
M. Draper & Co., also of North Attleboro, 
for something over 50 years. 

Oscar Herring is a native of Wrentham, 
Mass.. where he lived when he began work 
with R. F. Simmons & Co., but he now lives 
in North Attleboro. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Feb. 19, 1927 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... $1,365,439.36 
Gold bars paid depositors........... 58,559.72 


Total $1,423,999.08 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 
RO: Piva cicid sé wear hon eenwnweatoes $578,141.02 
Me rerdi tei eaacaie dee eau weenie 102,975.51 
OS Becca Sinhala’ seven ene ovansianacanateters 97,210.36 
BO. A actsvsiecws a acre-wan cinagne  pves 71,682.70 
SBS iia ie nanan a eih~ Riserecoreciaets 433,774.66 
ee > eR ee ene ee 81,655.11 
ROW os calicncdneneeeee teen e $1,.365,439.36 








Burglars entered the John H. Hempel 
store, Temple, Tex., early one morning re- 
cently, and robbed the store of a consider- 
able quantity of jewelry. They broke the 
knobs from two safes but succeeded in gain- 
ing entrance to only one. 
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Where Good Taste Expresses Itself Elegantly 


MERICA is awakening to the charm and beauty of her 

Colonial past. In ever-increasing numbers we find modern 

homes being built and furnished with a view to reproducing the 
gracious charm of Colonial days and ways. 

















” 


To meet this trend in taste, the Adam Style in “Treasure 
Solid Silver was designed. It is especially effective in those din- 
ing rooms furnished in the late Colonial and Georgian Styles, be- 
ing in complete harmony with that more decorative and refined 
phase of our Colonial era, in which we find the furniture of Chip- 
pendale, Hepplewhite, Sheraton, and Adam predominant. 


Rich and aristocratic, yet delicate and graceful, the style 
evolved by the Brothers Adam as wrought in “Treasure” Silver, 
is admirably fitted to modern fine homes where good taste ex- 
presses itself elegantly in things that endure. 


ROGERS, LUNT & BOWLEN CO. 


9%. Silversmiths ~, Creators of Distinctive Tableware mor ache 
GREENFIELD ™\ MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 
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Growth of the 
Clock and Watch 
Trades 


THE census figures 

published in an- 
other column of this 
issue giving statistics 
of the clock and watch trades for 1925, as 
compared with figures of the biennial cen- 
sus of 1923, are gratifying in many ways, 
as they show a decided increase in the total 
product in the two years. The improvement 
shown is in the number and value of the 
clocks made, the clock movements, the watch 
movements and “clock watches,” though de- 
creases were shown in the value of time 
recorders, clock materials, watchcases and 
watch materials and parts. The total value 
of all the products increased from $78,289,759 
in 1923, to $81,789,729 in 1925. In clocks 
alone, the number made jumped from 10,407,- 
905 in 1923, to 10,967,628 in 1925, and the 
total value from $21,254,152 to $22,476,975. 
Of the clock movements alone, the number in- 
creased in the two years from 436,783, to 
591,728, and the value from $672,571, to 
$1,098,173. Clock materials and parts de- 
creased in the same time from $1,168,868, to 
$567,360. 

While the number of watch movement 
manufacturers decreased from 16 in 1923, to 
10 in 1925, the total number of movements 
made increased in the same time from 
1,980,636 to 2,199,334, and the product in- 
creased from $20,904,113 to $22,980,888. The 
manufacturers of clock-watches during the 
same time increased from five to six, and 
the product from 9,041,887, to 9,213,138, 
while the value of these watches increased 
from $8,456,287, to $10,141,593. 

During the same period, there was a slight 
drop in the watchcase industry, the number 
of establishments decreasing from 52 to 45, 
and though the number of cases manufac- 
tured increased slightly from 4,289,317, to 
4,451,276, the value of this product de- 
creased from $15,123,360, to $14,033,991. 

Taking in the manufacture of time rec- 
orders and watchmen’s clocks, etc., the num- 
ber of establishments increased from 9 to 12, 
the products increased from 27,797, to 
40,381, but the value of the product de- 
creased from $2,840,967, to $2,745,579. The 
manufacture of clock material, watch mate- 
rials and parts, both showed a decrease, the 
clock material statistics (which, by the way, 
included cases), dropped in the two years 
from $1,168,868, to $567,360, and the value 
of the watch materials in the same time 
dropped from $2,446,126, to $1,903,925. 

Taking the watch and clock industry, as 
2 whole, the statistics show a very slight in- 
crease in the number of wage earners 
employed, approximately 7/10 of one per 
cent, but a distinct increase in the amount 
of wages paid, namely 4.1 percent. In the 
same time, the cost of materials used de- 
creased about 12.8 percent and the value of 
the products increased about 4.5 per cent. 

A fact which these statistics tend to bring 
out that does not seem to be generally 
known, is that New York is a great center 
for the timekeeping industry; for of the 128 
establishments reporting in 1925, 47 were lo- 
cated in New York, 18 in Illinois, 15 in Con- 
necticut, 12 in Massachusetts, nine in New 
Jersey, nine in Ohio, six in Pennsylvania, 
and the remaining 12 in eight other states. 
Another fact to which they called attention, 
is the relative importance of this industry 
to the country, for with its product of nearly 


79 


$82,000,000 per annum, it is not one to be 
lightly considered in the business world. 





T is very doubtful 

that Congress will 
within the next week 
be able to act on the 
proposed National Platinum Law, introduced 
m the House, Jan. 21, by Chairman Parker 
of the Committee on Interstate and For- 
cign Commerce of the House, and it is gen- 
erally believed in official circles that the bill 
will die when this session of Congress ad- 
journs, March 4. However, the introduc- 
tion of the measure at this time has done no 
harm. On the contrary it has done good, 
as it has allowed the trade to get in a posi- 
tion to start a thorough campaign for the 
platinum law as soon as the new Congress 
assembles. We have now at least a measure 
that seems to be approved generally by every 
branch of the retail, wholesale and manu- 
facturing sections of our industry, and one 
in which the trade and public can get to- 
gether in a fight for national legislation to 
eliminate the evils that have*grown up and 
around the marking of the quality of plati- 
num jewelry. It is true that the bill does 
not contain all that some of the elements of 
our trade demanded. It is, in effect, a com- 
promise, but it is a compromise on lines that 
have harmonized the divergent views of the 
different interests in a way that, they can all 
get together in the support of national legis- 
lation on platinum marking. 

As to the need of national legislation of 
this kind, we do not feel there has ever been 
any question, in the past years, at least, in 
the jewelry trade. While we have had a 
National Stamping Law covering the marks 
of gold and silver and, to an extent, on 
plated ware, for the past 20 years, we have 
had nothing of this character, that even 
touched on the subject of platinum. But 
two States have passed legislation on this 
subject, New York and Illinois, making the 
rest of the country a free field for the sale 
of fraudulently marked platinum merchan- 
dise. Even the State legislation on the sub- 
ject has in no way been satisfactory because 
of the inclusion of all the platinum metals 
in the one group and permitting different 
combinations of these metals, irrespective of 
their market value or working qualities, to 
bear the same designation or stamp, and to 
he considered as one in the eyes of the law. 
Also, the advent of white gold since the pas- 
sage of these statutes has created a condition 
never dreamed of at that time, and prac- 
tically enlarged the platinum statutes to 
cover articles made in combination with gold 
that simulated it in appearance. This has 
worked for confusion in some cases, or in- 
justice in others, and resulted in a condi- 
tion which has betn properly subject to 
criticism, 

But the great injustice that has been 
worked by the small amount of State legis- 
lation we have had on the subject, and one 
which calls at once for national legislation, 
lies in the fact that the platinum laws now 
in existence (even were they satisfactory 
in all particulars) can only apply to the 
manufacture and sale of a platinum article 
within the States regulating the marking 
thereof. They can in no way apply to the 
manufacturer of platinum articles in other 
States, whose manufacturers are free to use 
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any combination of metal, mark it “plati- 
num” and compete in their own and other 
non-legislating States against the manufac. 
turers of New York and Illinois who are 
restricted by the platinum laws. There js 
an equally unfair competition between the 
retailers of those States without legislation 
and those having platinum laws. As a re- 
sult of this, the public of the country is 
absolutely unprotected by law against fraud 
in platinum merchandise, unless it be made 
within the two States mentioned. 

In all fairness to the public, to the re- 
tailers and to the platinum manufacturers of 
the country, national legislation of some kind 
that would tend to put all on a par and give 
equal protection, is the crying need of the 
hour. For this reason, the National Plati- 
num Law should be welcome alike by the 
jeweler and the consumer. That something 
of this kind has not been passed before this 
by Congress is most surprising to those 
who pay any attention to the subject, and 
we have no doubt that our national legisla- 
tors will be more than willing to remedy 
this difficulty as soon as the way is opened 
to pass a national platinum law. 

That the Parker bill, or a measure ex- 
actly similar to it, will be introduced both 
into the Tlouse and Senate in the next ses- 
sion of Congress is now a foregone conclu- 
sion, and every organization in the trade, as 
well as every individual, be he manufacturer 
or distributor, should help to educate his 
Congressmen and Senators to the necessity 
f passing the act at the earliest possible 
moment. It is true that the Parker bill is 
not an ideal measure in the way of prevent- 
ing every possible kind of fraud that may 
he perpetrated in the way of platinum mark- 
ing, but it ts an cnormous step forward in 
the way of protection to the trade and pub- 
lic on this question, and though it may not 
produce the 100 per cent. reform demanded 
in some quarters, it will, at least, minimize 
fraud in platinum to a remarkable degree. 
The mere passage of such a law will elimi- 
nate a large number of abuses in platinum 
marking at once, even without any necessity 
of prosecuting under it. 

The moral effect of this law will un- 
doubtedly be the same as that of the Na- 
tional Gold and Silver Stamping Law, which 
wiped out wholesale fraud in the precious 
metals as soon as the unscrupulous manu- 
facturers realized that their practices had 
heen outlawed. It will put a stop im- 
mediately to the unfair competition that now 
exists among retailers and manufacturers in 
different sections of the country and will, 
for the first time, allow the public to be 
assured that a mark on a_ platinum article 
has some quality meaning, no matter where 
that article has been made or sold. 

In other words, the tremendous advantages 
that will follow such an act should so thor- 
oughly outweigh any small defects or de- 
ficiencies which some elements in the trade 
claim to find in the legislation, as to make 
the latter an absolutely negligible factor 
We are glad to see that this is evidently the 
attitude of the jewelry trade, as a whole, as 
is evidenced by the practically unanimous en 
dorsements that have already been received 
from the organizations in the retail, whole- 
sale and manufacturing jewelry trade being 
given to the bill by others in all sections of 


the country. 
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Richard Wormser, importer of pearls, W. 
47th St., sailed for Europe last week on the 
Vollendam on his initial buying trip for his 


business. 

Sidney Kaufer & Co., importers of dia- 
monds, 170 Broadway, will move to the 12th 
floor in the building at 48 W. 48th St., in- 
stead of 10 W. 47th St., as erroneously re- 
ported in these columns recently. 

H. H. Gibson, vice-president of the Zenith 
Watch Co., Inc., 64 W. 48th St., sailed for 
Europe Feb. 17th on the De Grasse of the 
French line. He will visit the Zenith fac- 
tories at Le Locle, Switzerland. 

Aaron Sverdlik of Aaron Sverdlik & Co., 
‘mporter of pearls, precious and semi-pre- 
cious stones, 527 Il ifth Ave. returned 
from abroad recently on the Olympic after 
a five weeks’ visit to the European markets. 

Members of the sales force of Hoffman 
Bros., Inc., makers of Hoffrers watches, have 
left for their respective territories. Jack 
Hoffman and Irving Mur, is covering the 
middle west: Sam Mendelsohn, the south; 
Moe Diamond, the Pacitic Coast, and Sam 
Krefetz, New York. 

The initiation of eight new members and 
a fine show were the outstanding features 
of the largest meeting the Jewelers’ Square 
Club held in some time. The meeting took 
place at Schwartz’s Restaurant, 22 Dey St., 
and was attended by over 80 members. The 
show which was put on was composed of 
some of the entertainers of Harlem’s well 
known “Cotton Club” headed by Hawkins 
and Banks. 

Friends of M. D. Rothschild, president of 
the American Jewelers’ Protective Associa- 
tion, who with his wife is now on a tour 
of Africa and Asia, received word from 
him last week. At the time the letters were 
sent, Mr. and Mrs. Rothschild were in 
Egypt, as was shown by the fact that the 
messages contained photos of “M. D.” and 
his wife riding camels in the vicinity of the 
Great Pryamid. See illustration on page 
108. 

Michael Somach, 87 Nassau St., has ex- 
ecuted a deed of trust to Max Mire, Ignatz 
Kleinberg, Joseph Goldmuntz and Fred 
Keleko. This committee has taken over the 
assets of the firm for the purpose of liquidat- 
ing the estate. There is owing to mer- 
chandise creditors $113,086, while the con- 
tingent liabilities are placed at $71,715. The 
assets consist of merchandise which the 
creditors’ committee appraises at $50,000, and 
outstanding accounts, $5,000. 

The G. & G. Watch Co., Inc., 1452 
Broadway, was incorporated recently with a 
capital of $15,000 fully paid. The firm con- 
sists of Charles Goodman, formerly of the 
G. & G. Watch Co., 1431 Broadway, which 
concern was dissolved in January, and Abra- 
ham Goodman, a brother, who is in the 
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building business. The latter will continue 
in the building business, and the active 
management of the watch concern will be 
handled by Charles Goodman, who has been 
in the watch business for a decade. Swiss 
watches cased in American made cases will 
be handled by the firm. 

Among those to arrive in this country on 
the Mauretania last week was Henry Green, 
dealer in precious and semi-precious stones, 
527 Fifth Ave., who was accompanied by 
his wife. Mr. Green was compelled to cur- 
tail his European trip when Miss Croner, his 
office manager, broke her leg and is now 
confined to her home. While abroad, Mr. 
Green reports that he found the market high 
and good merchandise scarce. This con- 
dition, stated Mr. Green, prevails in the 
diamond as well as the sapphire, ruby and 
emerald markets. The Mauretania experi- 
enced an exceptionally rough trip on its last 
voyage. 

A large number of the members of the 
jewelry trade attended the great banquet of 
the Third Panel of Sheriff’s Jury, which 
was held Tuesday evening at the Commo- 
dore Hotel. Representatives of the jewelry 
trade, including wholesalers, retailers, im- 
porters, manufacturers and diamond brokers, 
were present in many parts of the hall. One 
table, which was composed entirely of 
iewelers, the guests of Lee Reichman and 
his brother, Herbert, included, besides these 
two, Harry C. Larter, of Larter & Sons; 
G. H. Niemeyer, of Handy & Harman; 
(Charles Marx, Frank T. Sloan, of Sloan & 
Co.: Melville Untermeyer, of Untermeyer- 
Robbins & Co.; William J. Ward, of Wil- 
liam J. Ward, Inc., and T. Edgar Willson, 
editor of THE JEWELERS’ CIRCULAR. 

The regular meeting of the Jewelers’ 24- 
Karat Club was held Wednesday afternoon 
at 3 p. M., at the rooms of the organization, 
15 Maiden Lane. President Untermeyer 
presided, and after the reading of the min- 
utes of the last meeting by Secretary Ward, 
called for reports of officers and committees. 
After Treasurer Jung had reported, Chair- 
man Reichman, of the banquet committee, 
made his report on the silver anniversary 
banquet, and this was the occasion for in- 
numerable floral bouquets to be thrown at 
the chairman and his committeemen for the 
great success of the affair. Mr. Larter ex- 
hibited the beautiful hand-colored picture of 
the banquet hall with its decorations, taken 
just before the banquet, which Chairman 
Reichman had had made and had presented 
to the board of directors a short time be- 
fore. One application for membership was 
received and referred to the board of di- 
rectors, after which Secretary Ward read a 
series of correspondence which had been re- 
ceived by the club and the meeting adjourned. 

The directors of the National Jewelers’ 
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Board of Trade held a meeting recently at 
the organization’s headquarters, 22 W. 48th 
St., at which President Coffey presided. A 
number of interesting reports were received 
from the chairmen of the Good and Wel- 
fare, the Finance, the Adjustment and the 
Arbitration committees, as well as one from 
the treasurer and another from the secre- 
tary. At the meeting, Secretary Backus pre- 
sented 21 applications for membership. It 
was also reported that one member was sus- 
pended and three members were expelled. 
In his report, the secretary also called at- 
tention to the fact that six applications had 
been made by debtors to the Adjustment 
Committee in New York, one in San Fran- 
cisco, and one in Cincinnati, soliciting the 
assistance of the Board in the adjustment of 
their affairs. It was shown in the report of 
Secretary Backus that there had been 99 
financial embarrassments in January, as 
against 118 failures in January, 1926, show- 
ing a decrease of 19. Of the 99 embarrass- 
ments, 70 were listed as retail jewelers, 17 
wholesalers, seven installment dealers, three 
repairers and two manufacturers. Copies of 
several bills recently introduced at Albany 
were also read at the meeting. One was an 
act to regulate public auctions, while an- 
other was an act to amend the general busi- 
ness law in relation to preventing and pun- 
ishing fraud in the sale of goods sold at 
public or private sales by itinerant vendors. 
Owing to the fact that these bills had been 
received just prior to the meeting, from 
the Association of Grand Jurors of New 
York County, the directors did not feel com- 
petent to approve or disapprove of them but 
went on record as heartily in sympathy with 
any movement which will tend to do away 
with trade abuses. The directors further 
requested that the Jewelers’ Vigilance Com- 
mittee interest itself in these bills and to 
co-operate with other civic bodies working 
along the same lines. The Board, it will be 
recalled, had been active in the last year in 
a movement to provide proper laws to do 
away with fake auctions, and held confer- 
ences with representatives of auctioneers as 
well as a trade dinner, but due to the appar- 
ent lack of support in the trade the matter 
was temporarily dropped. 

The newly elected officers of the Bronx 
Retail Jewelers’ Association were officially 
installed into office, Tuesday evening of last 
week, at ceremonies held in Ka’s Restaurant, 
on Southern Boulevard. The function was 
attended by approximately 110 members and 
their wives, who were first served a dinner 
and after the installation enjoyed dancing. 
Joseph Mazer, who was the toastmaster at 
the banquet of the organization held in the 
Hotel Astor, on Sunday evening, Feb. 13, 
acted as installation officer. The officers 
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installed were: President, A. Landau; vice- 
president, William Schneiderman; treasurer, 
F. Alpers; financial secretary, Murray Max; 
recording secretary, George Korsunsky, son 
of the late Meyer L. Korsunsky, who for 
several years served as president of the or- 
ganization, and sergeant-at-arms, S. Hahn. 
The trustees are: I. Ferkin, Joseph Stein and 
I. Geffen. During the evening, the huge 
birthday cake presented to the organization 
at its 10th anniversary by the Hotel Astor 
was cut and divided among the members. 
The only officer not present at the ceremony 
was F. Alpers, treasurer, who is now enjoy- 
ing a vacation in Miami, Fla. In recognition 
of the accomplishments of some of the of- 
ficers, the members presented to them a 
number of handsome gifts. To President 
Landau, the members presented an Atwater- 
Kent radio set, while Vice-president Schnei- 
derman received a beautiful Seth Thomas 
banjo clock and Japanese teakwood table. 
Murray Max, financial secretary, was the 
recipient of a writing desk and a check for 
$150. Retiring Secretary J. Levy and LI. 
Hirschhorn, treasurer of the banquet com- 
mittee, were each presented with beautiful 
table lamps. 

Isidor Tannenbaum, of the I. Tannenbaum 
Co., watch importers, 121 Canal St., left for 
Switzerland, recently, on the Majestic, on a 
business trip. 

Robert Reinhart, son of Rud Reinhart, 10 
W. 47th St., who is now a sophomore at 
Harvard, has been elected business editor of 
the Harvard Crimson. 

Lebolt & Co., retail jewelers, 534 Fifth 
Ave. have signs in their show windows 
announcing the fact that they will move to 
656 Fifth Ave. about April 1. 

Mr. and Mrs. Max Gelula, of Atlantic 
City, N. J., are now sojourning in New 
York, Providence and Boston. They expect 
to remain away about 10 days. 

It was announced last week that the manu- 
facturing plant of the O. J. Somers Co. has 
been purchased by Barmache-Dubrowin, Inc., 
who have moved to 36 W. 47th St. 

On or about March 1 Charles Bernstein 
& Co., importers of Charlton watches, will 
move from 110 Nassau St. to more com- 
modious quarters at 15 Maiden Lane. 

Stephen Varni, of the Stephen Varni Co., 
importer of precious stones, 15 Maiden 
Lane, returned from abroad recently on the 
France, after a visit to the foreign gem 
markets. 

John W. Sherwood, president of the 
Solidarity Watch Case Co., 15 Maiden Lane, 
left last Friday for his Pacific Coast trip 
and will be gone for about one month, stop- 
ping off at the principal cities en route. 

Paul Duparque, head designer for 20 years 
of Dreicer & Co., which concern is being 
liquidated, is sailing for Paris and while 
abroad will make his headquarters with 
Morgan & Co., 14 Place Vendome, Paris. 

After 70 years in the same neighborhood, 
D. Silberstein’s Sons, now at 8 and 10 Sixth 
Ave., must move, owing to the construction 
of a subway. The concern has purchased 
the David Belais building at 137 W. 14th 
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St., and expects to be located in its new 
quarters on Feb. 23. 

M. L. Lorentz, Inc., now located at 65 
Nassau St., has signed a lease for larger and 
more attractive quarters at 48 W. 48th St. 
The concern expects to move into the new 


quarters sometime between April 15 and 
May 1. 
J. F. Gutwirth, of Gutwirth Bros., 


Antwerp, was scheduled to arrive in this 
country yesterday (Tuesday) on the Aqui- 
tania. While here he will make his head- 
quarters at the New York office of Gutwirth 
Bros., 170 Broadway. 

Reginald Reichman, of Reichman Bros., 20 
W. 47th St., accompanied by his wife, sailed 
for Europe last Saturday on the France. 
Mr. Reichman has gone to visit the Euro- 
pean diamond markets and will be away 
about six weeks. 

A diamond club is being organized in this 
city for the purpose of trading in diamonds 
and headquarters have been secured in a 
suite of offices on the 10th floor of the 
Silversmith’s building, 15 Maiden Lane. In 
the near future a meeting will be called to 
explain and discuss the operation of the club. 

The Jewelry Crafts’ Association, of which 
Robert S. Tipping is secretary, will move 
about May 1 from its present quarters at 
45 W. 45th St., to a more attractive loca- 
tion on the eighth floor of the Cellini build- 
ing at 48 W. 48th St. The organization will 
have added conveniences and more attractive 
quarters. 

Emanuel F. Goldstein, of the E. F. Gold- 
stein Co., diamond importers, 95 Nassau 
St., returned to this city last Friday, after 
spending a pleasant honeymoon at Palm 
Beach and Miami. Mr. and Mrs. Gold- 
stein are expressing their thanks for the 
many kind expressions received from their 
friends in the jewelry industry. 

William Schuetz, father of George A. 
Schuetz, eastern representative for the 
Traub Mfg. Co., Detroit, Mich., died sud- 
denly last Saturday at his son’s home in 
New Rochelle, N. Y. The funeral services 
were held yesterday (Tuesday) afternoon, 
followed by burial in Lutheran Cemetery. 
Mr. Schuetz was 82 years old at the time of 
his death. 

Announcements were sent to the trade 
last week, calling attention to the fact that 
Samuel Ginsburg, formerly of the firm of 
Ginsburg & Abramson, 64 Fulton St., and 
Morris Knapoff are now associated with the 
Royal Platinumsmiths, Inc. This concern 
will be engaged in the manufacture of 
platinum jewelry mountings and has estab- 
lished new and modern quarters at 71 Nassau 
St. 

William Schneiderman, vice-president of 
the Bronx Retail Jewelers’ Association, 
Murray Max, financial secretary, and I. 
Hirschhorn, who was treasurer for the re- 
cent banquet held by the organization, accom- 
panied by their wives, are enjoying a few 
days at Atlantic City. On Washington’s 
Birthday Mr. and Mrs. Schneiderman and 
Mr. and Mrs. Hirschhorn celebrated their 
13th wedding anniversaries. 

Joseph D. Little, in charge of the Sterling 
Silver Galleries of the International Silver 
Co., 15 Maiden Lane, is still touring the 
south in the interest of his concern. Mr. 
Little is delivering several lectures on 
silverware and is also inviting residents of 
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the cities in which he stops to bring to him 
their old silverware so that he may trace its 
origin and history. He has seen hundreds 
of such pieces of silverware. He was in 
Tampa, Fla., last week. 

Isidore Friedman, son-in-law of the late S. 
Nathan, founder of the firm of S. Nathan 
& Co., Inc., 71 Nassau St., and who recently 
severed his connections with the firm after 
serving five and one half years as salesman, 
will sail for Europe next Saturday on the 
Leviathan. Mr. Friedman is going abroad 
to purchase diamonds, precious stones and 
semi-precious stones and will be gone for a 
period of two months. Upon his return he 
will open an office in this city. 

John LaMont, head of the firm of John 
LaMont & Son, dealers in precious stones, 
542 Fifth Ave. has the sympathy of his 
many friends in the trade because of the 
death of his wife, who passed away on Mon- 
day, Feb. 14. Services were held on 
Wednesday, followed by burial Friday 
morning. Mrs. LaMont suffered a stroke on 
Lincoln’s Birthday and died the following 
Monday night. At the present time Mr. La- 
Mont is confined to his home while his son 
is also compelled to remain away from the 
office owing to illness. The latter, however, 
is expected to return shortly. 

Brown, Wheelock, Harris, Vought & Co., 
Inc., announced during the past week that 
they have leased space in the building at 10 
W. 47th St., to Lassner & Bamberger, dealers 
in precious stones, and importers of pearls. 
A large portion of the sixth floor in the 
same building has also been taken over by 
the Concord Watch Co., while L. Kroll & 
Sons, Inc., wholesale jewelers, have taken 
space on the 12th floor in this building. Part 
of the 15th floor in the building at 48 W. 
48th St., has been leased by the Pioneer 
Watch Co., space on the 12th floor to the 
National Ring Co., and quarters on the 16th 
floor to Irving Kritzer. 








Notes from Ohio 





Because he did not want to see two inno- 
cent youths sent to the penitentiary, Earl 
Ray, 26, this city, under arrest for a jewelry 
shop robbery confessed, officials allege, to 
robbing the W. R. Kirk jewelry store, at 
Steubenville, O., of $4,000 worth of 
diamonds. The robbery occurred several 
weeks ago and was one of the most baffling 
in police circles in recent years. 

The Ohio Retail Jewelers’ Association 
will hold its annual convention at Cedar 
Point, July 18, 19 and 20. This announce- 
ment was made this week by E. W. 
Chamberlin, Akron jeweler, who is president 
of the State Association. Jack Moore, also 
of Akron, is secretary. At a meeting held 
this week preliminaries for the big State 
meeiing were discussed by officers of the 
association and various committees will be 
named within a short time. Outlook for 
the convention this year is most encouraging, 
officers said. The convention for the past 
several years has been held at Cedar Point. 








Hart Swalstead, old time Minot, N. 
Dak. jeweler, who has been living in 
Orlando, Fla., for some time, has purchased 
a jewelry store in one of the best locations 
in that city. 
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Frank Tanner of Westminster St. was a 
business visitor in Boston last week. 

Walter S. Lederer was among the business 
visitors in New York and vicinity the past 


week. 

Major John J. Collins ot the Ostby & 
Barton Co’s sales force was in New York 
and vicinity last week. 

Edmond C. Mayo, president of the Gorham 
Mig. Co., was in New York the past week 
on business for the corporation. 

Clarence M. Dunbar, of Cook-Dunbar- 
Smith Co., is on an extended business and 
pleasure trip through the southwest. 

The Clarion Novelty Co., 130 Orange St., 
is being conducted by Meyer Moskowitz, ac- 


cording to his statement at the city clerk’s 
office. 
Franx Kelley, with -the Manufacturing 


Jewelers’ Board of Trade, was in New York 
and Newark last week in the interests of 
the Board. 

Robert E. Mullen has filed statements with 
the city clerk’s office that he is the proprietor 
of the Jewelers’ Stone-Setting Service at 44 
Franklin St. 

The Seltzman Stonesetting Co., 23 Aborn 
St., is conducted by Meyer Seltzman, ac- 
cording to his statement filed at the city 
clerk’s office. 

Samuel M. Nicholson and Herbert J. 
Wells have been elected ‘directors of the 
Title Guarantee Co. of Rhode Island for the 
ensuing year. 

A meeting of the officers and executive 
committee of the Manufacturing Jewelers’ 
Golf Association is to be called at an early 
date to lay plans for the coming season. 

Gregory Krichbaum has returned from a 
short business trip through the middle States 
in the interests of the L. Krichbaum Co. 

Irving Lederer was a member of the com- 
mittee in charge of the big minstrel enter- 
tainment of the Tall Cedars of Lebanon at 
the Elks’ Auditorium last Friday evening. 

The rooms of William W. Ferris, 301 
Westminster St., were damaged several hun- 
dred dollars by water and smoke during a 
fire in the building early Friday morning, 

Robert I. Durfee, with Gorham Mfg. Co.., 
was a member of the delegation from Pales- 
tine Temple who attended the big conclave 
of Shriners at Shreveport, La., the past 
week. 

A patent on a safety catch for a temple 
hinge has been granted to J. P. Whitaker of 
Apponaug and John Fielding of North 
Providence, both members of the firm of 
Whitaker & Fielding. : 

At the annual meeting of the Providence 
Boys’ Club held Wednesday, Edmund C. M. 
Mayo of the Gorham Mfg. Co. was elected 
a member of the corporation. Paul A. San 
Souci was elected a director. 

Metal Craftsmen, Inc., of this city has 
filed a statement at the Secretary of State’s 
office of a capital stock increase from 500 
shares of common no-par value to $50,000 
and 1,250 shares of common stock without 
par value. 

At the annual meeting of the stockholders 
of the Narragansett Electric Lighting Co. on 
Monday last, among the directors elected 
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were: Samuel M. Nicholson, Byron S. Wat- 
son, Russell Grinnell, William A. Viall and 
Paul C. Nicholson. 

In the case of the Mueller Metal Co. 
against James J. Tucker, supplementary pro- 
ceedings were held in the civil session of 
Sixth District Court on Monday, Feb. 14, 
before Judge Rueckert, and upon hearing the 
defendant was ordered to pay the plaintiff 
$1 each week, beginning Feb. 14 and con- 


tinuing until plaintiff's judgment is fully 
satisfied. 
Ivanhoe D. Billings of V. E. Black Co. 


was one of the two debaters in the affirma- 
tive which won the decision at the February 
meeting of the Providence Chapter of the 
National Association of Cost Accountants 
last Monday evening. The question was: 
“Resolved, that the least important function 
on industrial accounting is the determination 
of costs for the setting of selling prices.” 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co., was re-elected a di- 
rector of the Rhode Island Auditorium Co. 
at the annual meeting of the stockholders 
last Wednesday. It was announced by the 
manager, Charles F. Winter, that it was 
planned to hold a series of eight exhibitions 
and shows during the months from May to 
October, among them being a jewelry ex- 
position. 

Extension courses in electroplating started 
at Brown University last Monday evening 
with a good-sized class, including many from 
shops in this city and the Attleboros, in 
charge of Earle K. Stracan, Ph.D. This 
course is similar in scope to the extension 
courses in chemistry that were offered last 
year that proved very satisfactory. The ex- 
tension courses will deal with treating with 
chemical aspects of electroplating, chemicar 
control of plating baths, testing of plating 
baths, alloys and cleaners. The new course 
consists of 15 lessons. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: Messrs. Hamburger and 
Schore, of N. Shure Co., Chicago; A. E. 
Browner of New York city; Mr. Bucklin of 
Carson, Perie & Scott, Chicago; Philip J. 
Wolman of Philip Wolman & Co., Los An- 
geles, Cal.: Mr. Lesser of Samstag & Hilder 
Bros., New York city; Mr. Schnitzer, of the 
Regina Jewelry Co., New York city; Misses 
Pazoura and Anderson, of Gimbel Bros., 
Milwaukee, Wis.; Mrs. Cowan Bailey, of 
Marshall Field & Co., Chicago. 











Harry Kip, New York representative of 
the H. F. Barrows Co., spent a part of the 
past week in town. 

J. Frank Mason, of the Mason Box Co., 
has signified his intention of not being a 


candidate for re-election to the office of 
Selectman. 

Frank M. Miller, with the Evans Case 
Co., and Miss Lillian Fitzpatrick, with the 
J. F. Sturdy’s Sons Co., were married at St. 
Mary’s Church here last Thursday morning 
in the presence of a large gathering of rela- 
tives and friends. 

The annual three-day automobile show of 
the Attleboro Lions Club was held at the 
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State Armory here the past week with satis- 
factory success. Among the members of the 
committee in charge were Edwin L. Bowen, 
Frederick Schwinn, Henry Niven and George 
L. Bliven. 

John J. Carroll, for 35 years in the employ 
of the H. F. Barrows Co., died at his home 
in Morse St. Monday morning Feb. 14 after 
only a few hours’ illness. He was a son of 
Mr. and Mrs. William Carroll and always 
lived here. He is survived by one sister and 
four brothers. 

A large gathering of members of the 
G. A. R. Dining Club, of which Charles O. 
Sweet is president, celebrated Lincoln’s 
Birthday at its dinner meeting last week, 
arranged by a committee of which Edwin F. 
Thayer was a member. Frank Mossberg 
was elected a member of the club. 

Reference in a note last week speaking of 
the H. D. Merritt Co. as out of business, 
has caused annoyance to H. D. Merritt & 
Co., makers of gold-filled chains, whose 
office and plant is now located at 95 Chesnut 
St., Providence, and at 13 Maiden Lane, 
New York, where the concern is still active. 

The employes of seven of the town’s 
manufacturing jewelry concerns have been 
enrolled on the honor list of contributors to 
the Community Field Development Fund as 
follows: J.'F. Sturdy’s Sons Co., Mason Box 
Co., Sturtevant & Whiting, Mandalian Mfg. 
Co., Riley & French, the Bishop Chain Co. 
and T. G. Frothingham Co. Papers are in 
progress in other shops but have not yet been 
completed. 











the out-of-town jewelers who 


Among 
visited the wholesale trade here last week 


were: F. A. Grvgier, Erie, Pa.: George 
Kingan, Angola, and C. D. Barnes, Silver 
Creek. 

Edward Ritter, son of Robert Ritter, for- 
mer East Side jeweler who sold out to 
I. Rosenfeld several years ago, opened a 
new jewelry store at 3159 Bailey Ave. last 
week. Mr. Ritter, Jr., worked at the bench 
under his father. 

Herbert Henrich, 236 State St., Batavia, 
left Jast week for Philadelphia, where he 
will complete a course in watchmaking and 
engraving in the Philadelphia College of 
Watchmaking. On his return to Batavia 
he wil! be associated with S. A. Blumberg, 
retail jeweler located on Main St. that city. 

Tack M. Saffer, well known in Detroit’s 
jewelry trade, has taken over the manage- 
ment of the Sallan Jewelry Co’s store at 1130 
State St., Erie, Pa., and will be assisted by 
Harry Post, who has been associated with 
the Erie jewelry trade for a number of 
vears, according to an announcement in the 
Erie Post-Dispatch. 

H. F. VanderVoort, Sr., of VanderVoort 
Bros., wholesale jewelers, accompanied by 
his wife, will leave for California about the 
middle of March on a two months’ vacation 
trip. They plan to take a steamer from 
New York for San Francisco via the Pana- 
ma Canal and return by automobile with 
some friends who are spending the Winter 
on the Paeific Coast. 











John Smedley, a watchmaker to the trade 
at 729 Sansom St., has recovered from an 
illness of several weeks with pneumonia and 
has resumed business. 

Albert Sauter, well-known retailer of 2713 
Girard Ave., has returned from an enjoyable 
vacation of several weeks which he passed 
at the Florida resorts. 

Harry Spivack, wholesale jeweler, has 
been appointed receiver in the bankruptcy 
case of Joseph Goldberg, against whom an 
involuntary petition was filed last week. 
His bond is placed at $2,000. 

Mrs. Sallie L. Cohen, executrix of the 
estate of her late husband Reuben Cohen, 
is offering for the sale the pawnshop busi- 
ness conducted for many years by Mr. Cohen 
at 17th and Bainbridge Sts., in the south 
Philadelphia section. 

The old-established store of A. F. J. Dorn 
which has been at 834 Market St. for 30 
years or more, is being moved to a new lo- 
cation in the Walt Whitman hotel several 
blocks away. It is announced that active 
control of the business will be in the hands 
of Lewis Dorn and Mrs. Elsie Dorn. 

William Kensel, well known in the local 
jeweler trade for many years as an engraver, 
died after a long illness. He was in business 
for many years at 618 Chestnut St., but a 
few years ago moved to 607 on the same 
street. He was unmarried and was promi- 
nent in Masonry, being a member of several 
organizations. 

Formal notice has been given of the disso- 
lution of the partnership of Joseph Schoene- 
man and Myer Simon, trading as M. Simon 
& Co., retail jewelers at 15 N. 13th St., the 
dissolution being by mutual consent. Mr. 
Schoeneman retires and the business will be 
carried on by Myer Simon, trading under the 
same name of M. Simon & Co. 

Nathan Halpert and Joseph Goodman have 
been appointed in the United States bank- 
ruptcy court as joint receivers in the case 
of I. Zieger & Son, against whom two in- 
voluntary petitions were filed following what 
Zieger reported as a $40,000 hold-up while 
he, his son and another man were on their 
way to Lancaster to sell diamonds last 
December. The receivers’ bonds were 
placed at $10,000 each. 

Two jewelry stores in South Philadelphia 
were robbed on the same night last week. 
At the store of Oscar S. Greenberg, 1520 
South St., the thieves forced open a rear 
window, but as practically all the valuable 
goods were locked in the safe, they were able 
only to take goods valued at less than $500. 
At the store of Charles Oliver, 1629 S. 17th 
St., the thieves forced open a window in the 
rear and got about $500 worth of loot, in- 
cluding a watch and several diamond rings. 

As the result of the activities of the police 
in rounding up suspicious characters here, a 
man, who gave his residence as Hartford, 
Conn., is held without bail for further in- 
vestigation in the belief that he is one of 
a gang responsible for several hold-ups, in- 
cluding jewelry store robberies in New 
York. He is held because two loaded re- 
volvers were found on him when he was 
“picked up” on suspicion and also because 
of letters found on him which mentioned 
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several recent New York robberies. The 
New York police have been told of his ar- 
rest here and asked to look up his record 
in that city. 

As the result of the window smashing at 
the Lanz Jewelry Co.’s store at Norristown 
last week when loot valued at $1,500 was 
taken, police of that city are working on a 
new schedule which will cover the business 
section of the city at every moment of the 
day and night. Under the old arrangement 
the business district was left unprotected 
from 5 to 6 o’clock in the morning. The 
police have been told that for several days 
before the robbery a man, since recognized 
as a notorious Philadelphia gangster, was 
seen hanging about the vicinity of the store 
and it is believed he was scouting for the 
gang. The Philadelphia police have been 
asked to “pick him up” and take him to 
Norristown for identification but he has 
not been found in his former haunts. 

Word comes from Harrisburg, where the 
Legislature now is in session, that the bill 
sponsored by the Pennsylvania Retail Jewel- 
ers’ Association dealing with the fake auc- 
tion nuisance is being whipped into shape 
and will soon be ready for presentation in 
the House. The measure is said to have a 
full set of sharp “teeth,” and to be much 
stronger than the measure passed by the 
Legislature two years ago, but vetoed by 
Governor Pinchot. The legislative commit- 
tee of the association, together with Presi- 
dent Frank L. Davis, of this city, held a 
session this week in Harrisburg to go over 
the bill in company with counsel and mem- 
bers of the Legislature and expressed them- 
selves satisfied that the measure is a strong 
one and will do much to eliminate the auc- 
tion evil. 











Skeen & Schneider have moved from the 
Woolworth building to 12 S. Queen St. 
Allen Dove, of the traveling sales force 


of Saul L. Solomon, has returned from a 
month’s western trip. 

B. Willis Moyer, assistant manager of the 
Non-Retailing Co., spent part of last week 
in New York City on business. 

Robert Waddell, a former newspaper man, 
but for some years assistant to the secretary 
of the Lancaster Chamber of Commerce, has 
taken a position with the Hamilton Watch 
Co. as assistant to their advertising head. 

The engagement has been announced of 
Carl Breinig, of the traveling sales force of 
the H. S. Meiskey Co., to Miss Fannie 
Elizabeth Gerhart, Lancaster. The wedding 
will follow soon. The groom-elect is well 
known among the trade in a large area. 

Among recent trade visitors were Guy K. 
Herr, of Herr & Kline, Norfolk, Va.; Lee 
M. Morgan, Lesser Bros., Germantown, 
Pa.; Mr. and Mrs. S. M. Weston, Lake 
Placid, N. Y., and Arthur B. Veit, B. and L. 
Veit, New York City. 

Vincent Ewing, Lewistown, Pa., has en- 
tered the Bowman Technical School as a 
student. A former student, Alcide L. Wirz, 
with Harper & Taylor, Cambridge, Ind., 
was married on February 14 at Valley Forge, 
Pa., to Miss Kathryn Davis, of Lancaster. 
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They became acquainted while Mr. Wirz was 
a student here. 

A Lancaster man was arrested recently 
on a warrant issued at the instance of Philip 
Kranich, of Kranich Bros., charging him 
with fraudulent conversion before Alderman 
Trapnell. It was alleged that the man 
procured $50 worth of jewelry from the 
store and traded it for an automobile, fail- 
ing to pay for the jewelry before the trade. 

The United Cigar Co. has purchased the 
property at the northeast corner of Queen 
and Orange Sts., owned by the J. W, 
Woods estate and George W. Adams, who 
for a number of years conducted a jewelry 
store there under the firm name of J. J, 
Woods & Co. The price paid by the United 
is said to be nearly $200,000. Only a decade 
ago the property changed hands at $80,000, 
It fronts on Queens St. 35 feet and is only 
62 feet in depth. It is of three stories. The 
new owners will replace it with a handsome - 
new building. 

Viewers last week heard testimony as 
to the present value of property of George 
R. Weber, jeweler, on the Columbia pike, 
near Lancaster, and as to its value if 
President Ave. was to be extended through 
it. The property is Mr. Weber’s residence. 
He testified that the value of the place is 
now $150,000, and if the grounds were cut 
by the street being run through it the value 
would be reduced to $60,000 or $65,000. 
Other witnesses placed the present value at 
from $75,000 to $125,000. The petition to 
court is in the interest of the Hamilton 
Watch Co., and was made by its President, 
Charles F. Miller, as many new houses have 
been erected and more are to be built. It 
is claimed the extension of President Ave. 
is a necessity. The viewers will report to 
court in the near future. 











vice-president of 


Frederick H. Berry, 
Wefterling, Berry, Walraff Co., jewelry 
manufacturer, arrived in Newark, Saturday, 
after a sales trip through the south. 

Alex Loeb is moving his jewelry store 
from 11 Central Ave. to 32 Halsey St., where 
he will occupy first floor quarters in a new 
two-story building, a few doors from Wash- 
ington Park. 

The vogue for men’s engagement rings 
has brought about an increased demand for 
birthstones, according to Jean R. Tack, 
president of the New Jersey Retail Jewel- 
ers’ Association. 

Wiss Sons, Inc., are trying an experiment 
in window-advertising. A diamond ring, 
valued at $260, was placed in the window 
of the Broad St. store last week, with the 
announcement that the price would be re- 
duced five dollars each week until sold. 

Louis K. Pond, southern representative of 
Kohn & Co., Ine., is in St. Vincent’s Hos- 
pital, Birmingham, Ala., recovering from an 
operation for acute appendicitis. He became 
ill at his hotel in Birmingham, and _ the 
president of the Job Rose Jewelry Co. took 
him to a hospital and engaged a surgeon for 
him. Mr. Pond’s sister, Miss Jessie Pond, 
New York, who was in St. Petersburg, Fla. 
at the time, is now with her brother. 
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Chicago Notes 





Arthur B. Tuttle, of the Julius Raunheim 
Co., New York, called on the Chicago trade 
last week in the interest of this firm. 

Mortimer A. Adler, of Charles Adler & 
Sons, New York, importers of diamonds and 
pearls, made his annual visit to the Chicago 
trade last week. 

Archie Graham, representing R. G. Mon- 
roe & Co., New York, arrived in Chicago 
last Wednesday and will remain here for 
about 10 days calling on the trade. 

Charles W. Sommers, of Chas. W. Som- 
mers & Co., New York, is spending about 10 
days in Chicago calling on his trade and 
visiting with his many friends here. 

Arthur Jones, of Jones, Neverman, Inc., 
Milwaukee, Wis., and Mrs. Jones, were visi- 
tors in Chicago during the past week looking 
over the markets and renewing old acquain- 
tances. 

Clifford Whiting, of Whiting & Davis Co., 
traveling out of the Chicago office, located 
on the 13th floor of the Columbus Memorial 
building, just completed a successful trip to 
the Pacific Coast. 

Henry E. Oppenheimer, Jr., of Henry E. 
Oppenheimer & Co., New York, spent the 
past week in Chicago visiting with Emil 
Schmidt, their Chicago manager, and accom- 
panying Mr. Schmidt in visiting .with the 
trade. 

“Bill” Low, Bliss Bros., with headquarters 
at the Columbus Memorial Vaults, returned 
last week from an extended business trip 
through California and other cities in the 
West. Mr. Low reports a very successful 
business. 

Nelson McCormick, representing the Plain- 
ville Stock Co., Plainville, Mass., stopped 
off in Chicago last week for a few days to 
renew old acquaintances on his way home 
from the Pacific Coast, where he spent four 
weeks calling on his trade. 

Al. Moss, manager of the Chicago office 
of the J. J. White Mfg. Co., 29 E. Madison 
St., returned to this city last week from 
California and other western points where 
he spent several weeks calling on the trade 
and showing his new Spring line. 

Ed. Moore, representative for the R. F. 
Simmons Co., with local headquarters on the 
fourth floor of the Silversmith building, has 
just completed his annual Spring trip to the 
Pacific Coast. Mr. Moore returned home 
very well satisfied with the results of this 
trip. 

Herbert Schmidt, of J. H. Schmidt & Son, 
Clinton, Ill., was a visitor to the Chicago 
markets during the past week. Mr. Schmidt 
came to Chicago to attend the convention of 


the Illinois State Society of Optometrists 
and while here took occasion to visit his 
favorite wholesale houses. 

Richard Fleek, traveler for Juergens & 
Anderson Co., left last week for cities in 
Ohio where he will call on his trade before 
covering his other eastern territory. W. F. 
Fleek, with the same concern, who makes his 
headquarters at Denver also, left for his 


territory and is making cities in Oklahoma, 


his first stop. 

The retail jewelry and optical business of 
S. B. Kousnetz, 3435 Lawrence Ave., re- 
cently was incorporated under the laws of 
Illinois and under the same name. Selig B. 
Kousnetz entered into business for himself 
several years ago at the above location. He 
has worked hard during these years and has 
built the business to what it is today. 

A. E. Wuesterman, retail jeweler and op- 
tometrist at Champaign, IIl., spent several 
days in Chicago last week attending the 
19th annual convention of the Illinois State 
Society of Optometrists, of which he is vice- 
president. Mr. Wuesterman left here to go 
to Cincinnati, where he spent the balance of 
the week attending the convention of the 
International Association for Crippled Chil- 
dren. Mr. Wuesterman is very much in- 
terested in this Association and gives much 
of his time and attention to the welfare of 
crippled children. 

Jules Franklin, of Jules Franklin, Inc., 
New York, left Chicago last Wednesday for 
St. Louis, where he will spend a few days 
calling on the trade before returning east. 
Mr. Franklin spent about 10 days in Chicago 
calling on his trade, and while here an- 
nounced that upon his return east he would 
sail for Europe where he would spend a 
few months looking over the diamond mar- 
kets and visiting places of interest. He ex- 
pects to make a return visit to the Chicago 
trade some time in June. 

Charles Hubbard, auctioneer, located in 
the Heyworth building, returned last Tues- 
day from Jacksonville, Fla., where he passed 
three weeks. Mr. Hubbard conducted a re- 
moval sale for the Duval Jewelry Co. in 
that city who had a stock of $150,000 to 
dispose of. The Duval Jewelry Co. do an 
instalment business and have been located at 
15 West Bay St. for some time. Their new 
location is in the Lynch building and they 
have had the store eauipped with all new 
hand-made fixtures. They will celebrate the 
grand opening of this store this week. 

The 19th annual convention of the Illinois 
State Society of Optometrists convened on 
Monday and Tuesday of last week at the 
Hotel LaSalle. The Red Room had been 
engaged by the committee to house the ex- 


hibits in half of the space and the balance 
was to be used for business meetings and 
lectures. The attendance far exceeded the 
expectations of the committee and it was 
found necessary to remove the convention 
into the grand ballroom located on the same 
floor (the 19th) of the Hotel. Both days 
were devoted to instructive lectures and 
clinics. Monday evening the business session 
took place with President Eric G. Tavs, of 
Chicago, presiding. The new officers elected 
are ds follows: President, J. Frank Wallace, 
Decatur; first vice-president, Albert E. 
Wuesterman, Champaign; second vice-presi- 
dent, Harry E. Pine, Chicago; third vice- 
president, Otto R. Engelemann, Chicago; 
fourth vice-president, O. M. Myers, Rock 
Island; fifth vice-president, Harry C. Paul, 
Chicago; and secretary-treasurer, Wm. B. 
Irvine, Springfield. Members of the execu- 
tive council to serve ‘two years are: V. B. 
Dixson, Chicago; Ford Smith, Sterling; 
George Rose, Chicago; Robert Jean’ Vallier, 
Chicago; O. H. Bersch, Chicago, and 
Howard Payne, DeKalb. The convention 
closed on Tuesday night with a dinner dance 
held in the grand ballroom and guests were 
entertained by several radio stars all during 
the dinner. The balance of the evening was 
devoted to dancing. 

An important announcement was made at 
the monthly luncheon of the Chicago Jewel- 
ers’ Association held at Mandel’s on Tuesday 
of last week. Wm. Drexmit, chairman of 
the golf committee, stated that three outings 
would be held, one each in June, July and 
August. The one in June will be held on 
some course in the western section, in July 
on a northern course, and the final game will 
be played the first week of August on a 
course located in the southern section. The 
August contest was arranged for the first 
week in August beeause this ts the week 
of the jewelry show and it is the intention 
of the committee to make it a memorable 
occasion. Challenges have been sent to 
jewelry organizations in Boston, Philadelphia 
and New York to send men to Chicago to 
contest during the week. About 50 members 
were present at the luncheon. Vice-president 
Taylor Strawn presided in the absence of 
President Sydney Y. Ball. Treasurer John 
Leiner reported a very satisfactory, balance. 
Harry Radix, chairman of the social rela- 
tions committee, submitted a detailed report 
on the finance of the 49th banquet. His 
recommendation that the committee which 
prepares the nexi banquet, the Golden anni- 
versary banquet. should be permitted to in- 
crease. the expenditure per plate, was given 
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the O.K. of the meeting when a resolution 
was adopted to the effect that it be the sense 
of those present to authorize the banquet 
committee of 1928 to arrange for a cost 
not to exceed $20 per plate. 

J. T. Montgomery, of M. A. Mead & Co., 
accompanied by Mrs. Montgomery, left Chi- 
cago this week for the south where they 
will remain for a few days, and at noon on 
Monday, the 28th, will sail for a cruise of the 
West Indies, and will be gone for several 
weeks. 

Arthur Hilts, of the home office of Oneida 
Community, Ltd., was a visitor to the local 
office in Chicago during the past week. 

Reuben Cohen, of the George H. Cahoone 
Co., is making a business trip through the 
middle, northwest and eastern territory. 
He expects to be gone for a month. 

G. Wayland-Smith, vice-president of the 
Oneida Community, Ltd., returned to Oneida 
last Wednesday on the Century, after spend- 
ing a few days at the Chicago office. 

Clarence Olsen and Carl K. Ebann, of 
Olsen & Ebann, returned this week from a 
short visit to friends in Houston, Dallas 
and St. Louis. They combined business with 
pleasure on this trip. 

Howard C. Rowbotham and Samuel M. 
Grossman have this day ‘dissolved their 
working agreement by mtitual consent. 
They will in the future personally handle 
their own respective lines. 

Frank Hillinger, of R. J. Hillinger & Co., 
Silversmiths’ building, is making a business 
trip through the middle west in the interest 
of this concern. Mr. Hillinger will return 
home about the first week in March. 

Miss E. Arthur, jewelry buyer for Bul- 
lock’s, Inc., of Los Angeles, Cal., stopped 
off in Chicago last week to visit with friends 
on her way east, where she expects to spend 
a couple of weeks looking over new lines. 

Mathew Payton, of the H. Payton Co., 
Providence, R. I., stopped off in Chicago 
last week to spend a few days here visiting 
with Ernest Block, the Chicago manager. 
Mr. Payton was en route from a business 
trip to the Pacific Coast. 

Grant Liston, who formerly was 
ciated with the ‘Chas, E. Graves Co. for a 
number of years, in charge of the watch 
department, has entered into business for 
himself in suite 805 Heyworth building. 
Mr. Liston is doing a retail jewelry busi- 
ness and has secured very desirable quar- 
ters. 

J. C. Cadwalladen, retail jeweler at Bar- 
rington. Ill, spent a day in Chicago last 
week visiting his favorite wholesale houses 
and doing some shopping. Mr. Cadwalladen 
has the distinction of being the Mayor of 
3arrington. He has served in this capacity 
for the past two years and is going to run 
again for re-election this Spring. 

Frank Leon Felty, retail jeweler at 3648 
Montrose Ave., filed a voluntary petition in 
bankruptcy last week. He lists his liabili- 
ties at $3,702.89, with assets at $380. Mr. 
Felty has been engaged in business for him- 
self for about four years, and was located 
at 2542 Lawrence Ave. until a few months 
ago, when he moved to the Montrose Ave. 


address. 
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The LeVine Co. has purchased the busi- 
ness of Irving Cohn, Inc., from the trustee, 
Louis Goldman, and will dispose of the mer- 
chandise by having a reduction sale, start- 
ing on Wednesday of this week. The 
LeVine Co. is now located at 5 N. Wabash 
Ave., but will remove the business and of- 
fices to rooms 606-607 Mallers building, 5 S. 
Wabash Ave., the space occupied by Irving 
Cohn, Ine., Mr. Cohn will be connected 
with the LeVine Co. in the future. 

I’, E. Quinn, manager of the Chicago 
office of the Homan Silver Co., 10 S. Wa- 
bash Ave., left here Sunday night for a 
short business visit to his trade in Toledo 
and Cleveland, and from there will leave 
for New York, where he will join his wife 
and daughter, who have been visiting at the 
home of Mrs. Quinn’s parents. Syracuse is 
Mr. Quinn’s old home and he will spend a 
week there before taking his family to At- 
lantic City for a two weeks’ stay. Mr. 
Quinn will return to his office in Chicago 
about the latter part of March. 

S. L. Scott, of Scott & Barger, wholesale 
watch dealers, 20 E. Madison St., accom- 
panied by Mrs. Scott, is spending three 
months at St. Petersburg, Fla., enjoying 
the warm climate and getting a good rest. 

Two men with revolvers late Wednesday 
night waylaid Phillips S. Barosso, a dia- 
mond dealer with offices in the Capitol 
building, as he was backing his automobile 
into the garage behind his home at 6420 N. 
Campbell Ave. and robbed him of stones 
valued at $4,500 and $300 in cash. He told 
the police they took 21 unset stones, a dia- 
mond ring and stickpin, and ran down the 
dark alley and disappeared. 

Georges P. Perrenoud, of Z. Perrenoud 
& Co., La Chaux-de-fonds, Switzerland, left 
this week for a visit in Canada before re- 
turning home. Mr. Perrenoud spent two 
weeks in Chicago with the American dis- 
tributor of their watches, Melvin Kanstiner, 
who operates as Kanstiner, Inc., with offices 
on the sixth floor of 5 N. Wabash Ave. 
Before coming to Chicago, Mr. Perrenoud 
visited friends in New York and St. Louis. 
This is his first visit to Chicago and he ex- 
pressed himself as pleased with the business 
spirit he found here. He stated that while 
conditions were very satisfactory in the in- 
dustry in Switzerland he felt that certain 
combinations being formed in the trade 
there were going to result in great benefit 
to the trade. Foremost of these benefits 
was the proposed standardizing ef calibres 
by plate makers. He feels that this is the 
beginning of the standardizing of quality 
and price in the Swiss watch industry. 








Pacific Coast Notes 


The death is reported of J. T. Roberts, 
jeweler of 842 Broadway, San Diego, Cal. 

The Broughton jewelry store of North 
Bend, Ore., has moved to a new location, 
just north of the First National Bank. 

Messrs. Johnson and Feige, formerly with 
C. A. Moore at Gridley, Cal., are opening 
a new store in North Sacramento, Cal. 

J. E. Nelson, Seattle, is opening a new 
jewelry store in Mt. Vernon, Wash. The 
store is being opened in connection with the 
Springer studio. 

H. L. Whited. a jeweler of many years 
experience and formerly of Visalia, Cal., has 
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purchased the Smith jewelry store on Loring 
Ave., Crockett, Cal. 

In the re-decorated and renovated jewelry 
store into which the Hedger Jewelry Co, 
of Walla Walla, Wash., is moving, a new 
sales policy is being adopted by which cus- 
tomers can purchase anything on the instal- 
ment plan. 

O. G. Tullis, pioneer Santa Monica, Cal, 
jeweler and one of the oldest in point of 
establishment in southern California, cele- 
brated his 40th business anniversary by 
opening new and far more spacious quarters 
at 412 Santa Monica Boulevard. Prac- 
tically everything in the store is new. It 
is one of the finest establishments of its 
kind in the Santa Monica Bay district. The 
stock has been enlarged, chiefly in the lines 
of diamonds and platinum jewelry. 








Dallas, Tex. 


Albert Linz, vice-president of Linz Bros., 
Dallas jewelry firm, left Saturday, with Mrs. 
Linz, for New York, as the start of a three- 
month trip to Europe. They are to sail on 
the Leviathan on Feb. 28. Combining busi- 
ness with pleasure, they will visit the dia- 
mond markets of Antwerp and Amsterdam. 

The Southland Life Insurance Co. of Dal- 
las has paid $40,000 to the family of Richard 
L. Mayer, Dallas jeweler, who was fatally 
injured last Summer by a weig’st falling from 
the fifth floor of the Southland Life build- 
ing, it was shown Monday in the case of 
Southland Life Insurance Co. against the 
U. S. Fidelity & Guaranty Co. of Baltimore, 
in the ITederal District Court of North 
Texas. Mr. Mayer was a buyer for Shut- 
tles Bros. & Lewis, local wholesale jewelers, 
whose office is in the Insurance building, 
which adjoins the 1l-story Southland Life 
building on the south. While en route to 
work about 9 a. m., Aug. 14, 1926, he was 
struck by a 13-pound iron weight falling 
from the fifth floor, which workmen were 
remodeling for a new tenant. He suffered a 
fractured skull and concussion of the brain, 
and never regained consciousness, dying 
about 12 hours later at St. Paul Sanitarium. 
Mr. Mayer was 36 years of age, and lived 
at 4320 Mockingbird Lane. He is survived 
by Mrs. Mayer and by one son, one daughter, 
two brothers, three sisters and his mother. 
The Southland Life people are said to have 
made a prompt settlement with his heirs. 
The matter entered court only because of a 
dispute of this company with the casualty 
company with whom it held a policy alleged 
to protect is against liability up to $10,000 
on accidents occurring during repairs to the 
building. The policy, however, specifically 
exempted accidents occurring during “struct- 
ural repairs,” and the defendant company 
claimed that a changing of partitions, vaults, 
window frames, etc., constituted “structural” 
work. Owners of the building, though, in- 
troduced architects and contractors who testi- 
fied that the term “structural” applies only 
to the skeleton of the building, i. e., the part 
bearing weight. The entire weight of mod- 
ern office buildings, they testified, is borne 
by beams and pillars, independently of the 
walls. The Southland Life building’s walls, 
they said, were technically simply a “brick 
curtain,” placed there merely to keep the 
wind and weather away, and not constituting 
an essential part of its “structure.” 
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E. O. Little, Auburn, Ind., retail jeweler, 
was a Visitor in Detroit last week, calling 
on the wholesale trade. 

Julius Armbruster and William Munn, 


Illinois Watch Co., were in Detroit last 
week, calling on their friends. 

W. F. Broer, of the W. F. Broer Co., 
wholesale jewelers of Tolede and Detroit, 
left last week on a six weeks’ trip to the 
Panama Canal territory. 

Albert Nehmer, Croswell, was in Detroit 
last week, buying new merchandise for his 
Spring trade. He anticipates a decided in- 
crease of business during the next few 
weeks. 

Percy K. Loud, Wright Kay & Co., re- 
tail jewelers, has recently been elected secre- 
tary of the Merchants’ Credit Bureau. The 
other officers are identified with various lines 
of trade. 

A. F. Muehlke, of the Muehlke Crafts- 
manship Shop in the Metropolitan building, 
left last week for a short trip to New York. 
While he is away, the business is in charge 
of Wayne Van Buskirk. 

Wright, Kay & Co. are receiving much 
favorable comment regarding its orange 
electric sign. The lights are about as strik- 
ing in the day time as in the night. They 
set out the Wright, Kay & Co. store on 
Woodward Ave., in a most noticeable 
manner. 

Edward Berg and Al Kamberg, the E. 
H. Pudrith Co., completed arranging their 
sample cases last week and expect to be 
out into the field again within a week or 
so. Mr. Berg will go out into the State 
while Mr. Kanberg will devote his atten- 
tion to the city trade. 

Mrs. Robert Ryan, Brown City, was a 
caller on the wholesale jewelry trade last 
week. Her husband sold his retail jewelry 
establishment to H. B. McNally, former 
owner, following Mr. McNally’s return 
from Florida some time ago. Mr. Ryan, it 
is understood, will engage in another line 
of work. 

Stockholders of E. H. Pudrith & Co., in 
the Metropolitan building, at their annual 
meeting last week re-elected the old officers, 
consisting of Louis A. Gautherat, president; 
vice-president, Garner Sly; secretary and 
treasurer, H. C. Pudrith; assistant secretary 
and treasurer, H. C. Merry. The board of 
directors is made up of the foregoing of- 
ficers and Edward W. Berg, A. R. Kanberg 
and M. G. Kinney. The company reports 
its fiscal year just closed one of the most 
successful in its history. 

It is not so generally known in Detroit 
that the Cass Technical High School is 
constantly turning out efficiently trained per- 
sons in the art of manufacturing jewelry. 
Many of the advanced students have demon- 
strated such skill that they constantly are 
being besieged with orders from teachers 
and others. All articles they produce must 
first pass inspection by a competent instruc- 
tor before it is turned over to the customer. 
Most of the students do not attempt to 
make a profit, and only insist on enough to 
enable them to cover the cost of materials 
used. A number are planning to make the 
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work a life occupation. One young girl, 
Josephine Karr, works not only in the 
school shop, but also at a shop she has fixed 
up in her home and is kept so busy she 
often is forced to turn away orders. Another 
young student began by placing her work 
in Detroit art shops and now manufactures 
nothing except on order, specializing in 
bowls, vases and trays. Miss Karr special- 
izes in pins and rings. All of the processes 
urvolved, such as hammering, shaping, sold- 
ering, etching designs and working out of 
original patterns and ornaments, are carried 
out in the Cass Technical shop. The stu- 
dents work individually, first following estab- 
lished patterns. This class in jewelry de- 
sign was started by Miss Louise L. Green, 
head of the department of industrial arts. 

Fy, A. Schaefer who has represented the 
Hart jewelry establishment, Chicago, for the 
last 10 years, recently became associated 
with E. H. Pudrith & Co., Metropolitan 
building, Detroit, and will cover the western 
half of Michigan, making his headquarters 
at Grand Rapids. Ed Berg, who has been 
with the Pudrith organization for many 
years, will cover the eastern half, with head- 
quarters at the home office in Detroit. A 
part of Ohio also will be included in Mr. 
Berg’s territory. The Pudrith organization 
is now engaged in an extensive sales cam- 
paign, which covers all of Michigan and a 
part of Ohio. 











and V. W. 
were visitors 


W. F. Ash, Haven, Kans., 
Huffman, Herrington, Kans., 
in Kansas City last week. 

The Kansas City Jewelry Jobbers held a 
monthly meeting recently at the Newbern 
Hotel which was well attended by all the 
members of the association. 

Charles Remington, Garden City, Mo., 
was in Kansas City last week replenishing 
his stock. Mr. Remington thinks 1927 will 
be a better year by far than 1926, because 
the farmers in his part of the State are 
more prosperous. 

H. L. Raines, Maryville, Mo., a member 
of the State Optometric Board, who has 
been attending a meeting of the Board in 
St. Louis, recently stopped over in Kansas 
City for a short visit before returning to 
his home in Maryville. 

George H. Edwards, of the Edwards-Lud- 
wig-Fuller Jewelry Co., has been ill at his 
home here for several days, but is now able 
to be in his office. W. C.  Vandle, 
representing the Edwards-Ludwig-Fuller 
firm will attend the big Nebraska retail 
jewelers convention at Hastings, Nebr., 
soon. He represents the company in Iowa, 
Missouri and Nebraska. He will be accom- 
panied by J. H. Whitney, salesman for the 
same firm. 








Aiter being engaged in business in Bridge- 
ton, N. J., for 40 years or more, Edwin C. 
Albertson is retiring. A sale will wind up 
the business career of two score years. He 
will then give up his store at 17 E. Com- 
merce St. 





TRADE CONDITIONS 


There has been a slight improvement in trade 
with the local retail jewelry dealers of this city 
during the past week. With the coming of Spring 
and better weather, it is believed there will be a 
marked improvement in trade all along the line. 
Dealers say that general business conditions are as 
good at this time, or even better than they were at 
this time last year. Reports from the rural com- 
munities are to the effect that farmers are planning 
for a busy season. The operation of the large coal 
mines in southern Indiana, southern Illinois and 
western and northern Kentucky with the employ- 
ment of several thousand men, has given impetus 
to the trade conditions in the tri-State section 
during the past three or four months. Collections 
are holding up fairly well. Local wholesale 
jewelers are looking for a very good trade this 
year. Their salesmen on the road are sending in 
good reports. 

J. M. Anslinger & Co., retail jewelers of 
713 Main St., have been conducting a special 
sale during the past week to get rid of some 
of their surplus stock that was left over 
from the Christmas holiday trade. 

Fred Heinzle, retail jeweler at Tell City, 
Ind., was at Boonville, Ind., during the past 
weck, visiting Floyd Nester, of Heinzle & 
Nester, retail jewelers, and his wife. Mr. 
Heinzle reported trade conditions improving. 

William J. Bretz, well known retail 
jeweler at Huntingburg, Ind., finding he was 
over-stocked, decided to hold an auction 
sale and this sale started on Saturday, Feb. 
12, and will continue for several days or 
until the stock has been reduced. 

lloyd Nester, of Heinzle & Nester, retail 
jewelers, and Charles Hebner, of the Hebner 
Jewelry Co., Boonville, Ind., helped to ar- 
range a banquet and get-together meeting 
of the Boonville Business Men’s Association 
that will be held Friday evening, Feb. 25. 

The Wimsett bank in Evansville has un- 
dergone a re-organization and Henry F. 
Koch has been elected president of the in- 
stitution. Ben L. Kruckemeyer, of Krucke- 
meyer & Cohn, retail jewelers of 407 Main 
St., has been retained as one of the direc- 
tors. Mr. Kruckemeyer was a director in 
the bank when it was first organized. 

Mrs. Gans, widow of the late I. Gans, 
founder of I. Gans & Co., who for many 
years operated a large wholesale and re- 
tail jewelry business in this city, arrived 
a few days ago from Cincinnati and will 
spend several weeks visiting relatives and 
friends. Her son, Mose Gans, of this city, 
now represents a large notions and novelty 
house in New York. 

Cyril Brach, who is connected with the 
engraving department of Bitterman Bros., 
retail jewelers at 204 Main St. here, and 
Miss Leah Altheide, daughter of Mr. and 
Mrs. John Strupp, were united in marriage 
Tuesday morning, Feb. 15, at the Holy 
Trinity Catholic Church here, the ceremony 
having been performed by the Rev. Father 
Untereitmeyer. An all day reception fol- 
lowed at the home of the bride’s parents on 
Maryland St. Mr. and Mrs. Brach motored 
to St. Louis for their wedding trip and on 
returning will make their home on Mary- 
land St. Mr. Brach is well known to the 
local jewelry trade and has been a resident 
of Evansville for a number of years. 











In a trip through Ohio A. S. Workum 
of the A. S. Workum Co., found the jewel- 
ry business to be only fair at this time 
of the year. He returned to Cincinnati, 
Tuesday. 

Arno Dorst, prominent local jeweler, 
leaves Cincinnati, Sunday, accompanied by 
his mother. They will. make their first 
stop at New York and embark on a trip 
to the West Indies from there. They will 
be gone about six weeks. 

The Idlewhile Club of the Gruen Watch 
Guild made its annual visit to Ross, Ky., Sun- 
day. The club is a social organization with- 
in the Gruen Watch Co. The trip to Ross 
was made for the purpose of enjoying a large 
chicken dinner which was followed by a 
dance. 

The Associated Manufacturing Jewelers 
of Cincinnati passed a resolution favoring 
the platinum act, at their meeting, Monday 
Feb. 14. The jewelers acted in accordance 
with the national association and _ with 
George Sauer, president in the chair, the 
manufacturers went on record. 

Mr. and Mrs. Frank Everts, of Arthur A. 
Everts Co., Dallas, Tex.; George F. Dales, 
Akron, O.; R. E. Gibson, of the Sutton & 
Gibson Jewelry Co., Miami, Fla., and Mrs. 
Trisa Hirsch, of the Hirsch Jewelry Shoppe, 
Hartford City., Ind., were visitors at the 
Gruen Watchmakers’ Guild at Time Hill, on 
McMillan St., Walnut Hills. 

Albert Sauer, president of A. Sauer Mfg. 
Co., in the Glenn building, E. 5th and Race 
Sts., is enjoying a long looked for vacation 
in Cuba and Florida. He is accompanied by 
Mrs. Sauer and according to cards received 
in Cincinnati he will be in Florida for two 
weeks and will return home by motoring 
north on the Dixie highway. 

A voluntary suit in bankruptcy was filed 
in the United States District Court in Cin- 
cinnati by Horace A. Chipman, doing busi- 
ness as the Chipman Plating Co., at 610 
Baymiller St. Through Harry H. Shafer, 
attorney, he submitted a petition scheduling 
liabilities at $2,475, and assets of $1,000. The 
assets consist of tools, machinery, etc. 

Damage estimated at $10,000 was done 
by a fire of undetermined origin which 
started in the establishment of the Cincinnati 
Buckle Company on Central Parkway, Sun- 
day. Five firms were affected by the fire 
but the greatest damage was done in the 
factory and offices of the buckle company. 
Firemen kept the blaze to the third and 
part of the fourth floor occupied by the 
Ohio Bag & Suit Case Co. 

Hobart Wehking, member of the sales 
force of the Richter & Phillips Co., in the 
Temple Bar building, was awarded the prize 
of $100 by the firm, Friday. The purse of 
gold was presented by Maurice Phillips, 
treasurer of the firm, because Wehkind con- 
tributed the best idea during the past year 
to boost the sales of the company. A prize of 
$100 is given to one of the employes every 
year for the most useful ideas presented to 
the company. 

The Bachrach Realty Co. was incorporated 
at Columbus, Friday, by persons interested 
in the Ray Co., which is to engage in the 
wholesale and retail jewelry business at 322 
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W. 5th St. The realty company was formed 
to be the holding company of the structure 
in which the jewelry concern is located. The 
latter company is capitalized at $10,000, and 
the incorporators are: Rae Bachrach, Moses 
Rosenbaum, John H. Doyle, Meyer J. Bach- 
rach and J. J. Benz. 

Lydia Esberger sold the five-story brick 

structure at 1116 Vine St., in which Es- 
berger Bros. jewelry store has been located 
for a number of years, to the Western 
Bank & Trust Co. A deed was placed on 
record Monday, Feb. 14 which showed that 
the building, which fronts 20 feet on Vine 
St., sold for $60,000. The bank acquired 
it to round out a solid block of property on 
which it will build a new structure front- 
ing 179 feet on Vine St., and have the 
entire frontage on the new fast developing 
Central parkway between Vine and Jackson 
St. 
Another firm that will engage in the 
jewelry business which was granted a char- 
ter at the State capital is the Ray Co., to 
be located at 322 W. 5th St., Cincinnati. 
The company was chartered with a capital 
of $50,000 and it will engage in both whole- 
sale and retail sales of jewelry. The com- 
pany will be located in the same building 
in which Rae Bachrach has been conduct- 
ing a retail jewelry store for some time. 
The retail jeweler organized the new com- 
pany by taking in Meyer J. Bachrach, Mose 
Rosenbaum, John H. Doyle and James J. 
Benz, who are the incorporators. 

A little excitement developed in the Gruen 
3owling League last week when the Silver 
team went into first place in the league stand- 
ing by virtue of defeating the Gold team 
three straight games. The Gold team held 
first place up until Wednesday, when the 
sterling quintet displaced it. Doc Haerr’s 
Diamond team rests in third place, while 
Bronze 1 and 2 and the Cubs are clawing 
each other to stay out of the ‘coal hole.” 
Jake Kramer, of the Silver team, rolled a 
total of 641 in three games and materially 
helped his five go into the lead. 

A charter has been granted the Queen 
City Watch Case Repair Co., at 134 E. 
3rd St., corner of Main St., by the Secre- 
tary of State at Columbus. The charter 
was given to a corporation which under the 
aforementioned name will take the place of 
a partnership that formerly existed between 
Otto Troescher and Otto Ott both of whom 
live in Kentucky across the Ohio River. 
The partnership was started in September 
three years ago and it is now being en- 
larged and expanded. Capital is given as 
$4,000 and the incorporators include; Otto 
Troescher, Otto Ott, Willard Hall, W. F. 
McKnight and Q. N. Fellows. 

An exploiting drive to acquaint all Cin- 
cinnatians with the products and achieve- 
ments of the “Queen City” was started in 
this city Friday under the title of “Let’s 
Know Cincinnati.” The exploits consist of 
a series of exhibits, but the outstanding ob- 
ject of all jewelry exhibits is that of a huge 
wine cistern, which is the property of the Art 
Museum. The wine cistern is probably one 
of the largest receptacles made up of silver 
in the United States. It stands three feet six 
inches high and across its broadest width it 
measures five feet six inches. The cistern is 
a replica of a similar cistern that stood in the 
Czar’s Winter Palace at what formerly was 
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known as St. Petersburg, but now is Lenin- 
grad. It is on display at the Central Trust 
Co., 4th and Vine Sts., and is one of the 
most interesting objects shown. The silver 
that went into the creation of the cistern is 
of Brittania standard weighing 8,000 ounces, 
A general description of the cistern em- 
braces: “This remarkable piece of unusual 
size and weight is in the form of an oval 
vase, supported on four leopards or pan- 
thers; the handles, nude half figures of a 
man and woman, respectively, with scroll 
terminals. The motive of the entire deco- 
ration is Bacchanal, the greater part of the 
ornament cast work. On each side is a panel 
with groups of boys and young satyrs play- 
ing. Round the rim, and hanging over both 
inside and out, are applied festoons repre- 
senting vines and bunches of grapes, lizards, 
flies, frogs, etc. The terminal figures hold 
bunches of grapes.” 











Morris Goodman was in Kansas City Fri- 
day en route to the Coast. 

P. M. Slaughter, Elwood, visited Indian- 
apolis wholesalers last week. 

Louis Bergheim, 403 Occidental building, 
spent the past week-end in Terre Haute. 

W. R. Newman, representing the W. R. 
Newman Co., Chicago, was a recent visitor . 
among the jewelers of this section. 

Mrs. F. L. Ness, formerly associated with 
A. E. Kiewitt, 232 Massachusetts Ave., is 
now with Charles C. Peek, 523 Occidental 
building. 

Indianapolis jewelers will co-operate with 
other local merchants in the observance of 
Window Display Day, to be observed May 
12. A speaker will be selected to discuss 
window display advertising at the Thursday 
noon luncheon, May 12, of the Indianapolis 
Advertising Club. 

Max Bardach, of Bardach & Gran, Inc., 
has returned from a western trip. This firm 
is enjoying a trade at this time that is even 
greater than the holiday trade. Norman 
Rothschild is their eastern representative, 
with offices at 123 Liberty St., New York. 
They are represented on the Pacific Coast 
by Ben Nordman, who has headquarters at 
the Plaza Hotel, San Francisco. 








Patent litigation will be transferred to the 
United States Court of Customs Appeals. 
which, heretofore, has had jurisdiction only 
over customs cases, and the title of the court 
would be changed to the United States Court 
of Patents & Customs Appeals under the 
terms of a bill, H. R. 16222, introduced by 
Representative Vestal, and recently passed 
by the House. Determination of appeals 
from the decision of the Commissioner of 
Patents in patent and trade-mark cases now 
is vested in the Court of Appeals of the Dis- 
trict of Columbia. Representative Graham 
stated in explanation of the Vestal bill that 
the District Court’s docket is so cluttered 
up that the transfer of patent cases to the 
Customs ‘Court will be wholly beneficial and 
also meets with the approval of the Customs 
Court. A similar bill, introduced by Senator 
Metcalf, is pending in the Senate. 
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The A. L. Ficken is again enlarging its 
business quarters in the Union Mortgage 
building. 

Ben Glaser of the Merit Co. took a 
business trip to Detroit and other points 
last week. 

Jerry Friedberg who opened a jewelry 
and music store on E. 55th St., near Broad- 
wav a few months ago has closed it and 
taken an office in the downtown section. 

\Mr. Vaughan, watchmaker for F. W. 
Roase, jeweler of St. Clair Ave. near FE. 
105th St. passed away Sunday, Feb. 
13. He was well known among the trade. 
The funeral was held Tuesday. 

Edwin C. Hill has severed his connection 
as designer with George Huberty, designer 
and manufacturer of store fixtures, and has 
opened an office in the Cuyahoga building, 
offering his services direct to jewelers. 

A number of out of town jewelers who 
have music departments are expected to 
attend a big meeting and banquet given by 
the Victor Co. the coming week at Wade 
Park Manor. Local jewelers who sell 
phonographs will also attend. 

The Rudolf Deutch Co. prominent down 
town jewelers are installing what is to be 
known as a “Gift Grotto” and it is ex- 
pected to be completed inside of a week. It 
will be an innovation in Cleveland and 
promises to be both artisic and very attrac- 
tive. 

lewelers on the Euclid Ave., level of 
the Old Arcade will soon have new fronts 
put into their stores to correspond with 
those on the Superior Ave. level, work on 
which is practically finished. The fronts 
consist of bronze and marble and are very 
attractive. 

The stock and fixtures of the Leader 
Jewelry Co., 8003 St. Clair Ave., were 
sold at public auction on Wednesday, Feb. 
15. Todd and McCoy were the auctioneers. 
The Leader Jewelry Co. moved to the above 
location less than a year ago and the busi- 
ness was formerly operated as the Keller 
Jewelry Co. the location being in the neigh- 
borhood of E. 70th St. 

John E. Bryne a counsel director of the 
National Credit Mens Association advised 
Cleveland merchants last week to exercise 
more caution in extending credit and to 
prosecute fake failures instead of settling 
for a few cents on the dollar. Bryne said 
that in 1925 the losses were approximately 
$250,000,000 from crooked failures. So 
far in Cleveland there have been nine con- 
victions and more prosecutions are pending. 

For the first time in the history of Cleve- 
land a jewelry firm is broadcasting what 
is generally known as a commercial pro- 
gram. The Sigler Bros. Co., well known 
Cleveland downtown jewelers have inaugu- 
rated what is known as “The Sigler Bros. 
Hour” and it is being broadcasted every 
Wednesday evening over station WHK of 
Cleveland. L. B. Bach, general manager 
of the company has contracted for the 
“Hour” for 14 weeks with the station. The 
program consists of instrumental and vocal 
music and included is the customary an- 
nouncements that the company is the 
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sponsor of it and is engaged in the jewelry 
business. 

The executive board of the 24 Karat 
Club held a meeting and had luncheon to- 
gether on Wednesday, Feb. 16 at the Hotel 
Statler. Jt was an informal affair and was 
for the purpose of allowing the newly 
elected officers and the board members to 
get better acquainted and to discuss a tenta- 
tive program for the coming year. F. C. 
Beckwith, vice president of the Hamilton 
Watch Co. was a guest at the luncheon. 
Hi. Bruce McCague, president of the club 
said that it should have more publicity and 
be on the same footing and be as well 
known as the other organizations around 
town such as the Real Estate Board, etc. 
He advocated a campaign to assist the retail 
jewelers to get the business that is right- 
fully theirs. Several slogans were sug- 
gested in connection with such a campaign 
and these will be worked out and one se- 
lected later. Other suggestions for the 
betterment of the club were made and it 
was decided to have weekly meetings of 
the board for at least a month so as to 
develop closer co-operation and to get things 
going. These meetings will be held at 
noon each Wednesday at the Hotel Statler. 
Preparations for the general meeting of the 
club on March 4 at the Statler hotel which 
will be preceded by dinner are well under 
way and a speaker nationally known to the 
jewelry trade will be on the program. 








Canada Notes 


The stock of Hart Bros., jewelers of 280 
Yonge St., Toronto, recently sustained 
damage by fire amounting to about $4,000, 
the loss being partly covered by insurance. 

At the annual meeting of the Toronto 
Federation of Jewish Philanthropies on Feb. 
13, Edmund Scheuer, formerly head of 
Edmund Scheuer, Ltd., jewelers, was elected 
an honorary trustee for life, in recognition 
of his long and active services in the work 
of the Federation. 

At a meeting of the executive committee of 
the Canadian Jewelers’ Association, held at 
Montreal on Feb. 11, it was decided that the 
next convention would be held at Regina, 
Sask. Assurances of support have been 
been given by the Provincial Jewelers’ Asso- 
ciation of Saskatchewan and numerous other 
public bodies in western Canada. 

P. H. Falovitch and Charles Gold were 
convicted at Montreal of conspiracy to de- 
fraud having sold to Joseph Jacobson 16 
alleged diamonds for $2,300 which on exami- 
nation by a jeweler proved to be imitations. 
P. H. Falovitch claimed that he had himself 
been defrauded in the purchase of the goods 
from another person. Sentence was deferred 
and an appeal was taken to a higher court. 

J. G. Robert, optometrist, 884 Mount 
Royal Ave., East Montreal, Que., was held 
up and robbed of $80 and a gold watch on 
the evening of Feb. 14. The robber, a quiet 
and well dressed man, entered the office and 
asked to have his eyes tested. He was shown 
into the consulting room and after having 
tried on several sets of glasses, suddenly 
presented a revolver at the practitioner and 
demanded his money and watch, with which 
he quickly departed. Mr. Roberts was able 
to give a good description of the robber. 





Brainerd Lemon, head of Lemon & Son, 
jewelers, and also of the Lemon Silver Gal- 
leries, has returned from an extended motor 
trip through Florida. 

D. J. Gleeson, Gleeson Jewelry Co., and 
Mrs. Gleeson, have returned to the city after 
a month’s vacation, in which they visited 
New York, Cuba and New Orleans. 

D. A. Moore, of Moore & Hartenstein, 
retail jewelers, has been re-elected president 
of the Stimson Computing Scale Co., of 
which he has been an official for several 
years. 

Vic Lorch, Market St. retailer, on Feb. 
16, lost his brother, Samuel Z. Lorch, who 
died of blood poisoning, which developed 
irom a 12 days’ trouble with a carbuncle on 
his upper lip. 

P. 8B. Stith, treasurer of William 
Kendrick’s Sons, is back at work again, 
after 10 days’ spent in campaign work as a 
captain in soliciting funds for the Louis- 
ville Community Chest. 

William M. Irion, of Matt Irion & Sons, 
jeweiers, partner in the new E. & I. Cafe- 
teria, opened the later concern for business 
on Feb. 14. 

George P. Kendrick, of William Kend- 
rick’s Sons, has recently returned to the 
city, after several weeks in Florida. His 
brother, William C. Kendrick, is spending a 
vacation at Biloxi, Miss. 

Edward A. Krekel, head of the Krekel 
Jewelry Co., 538 W. Market St., is holding 
a perfectly worthless bond of $1,000, of the 
Chicago, Long Island and Pacific R.R., 
which he accepted as security for diamonds 
worth $410, which a man left with him 
while taking the merchandise out for the 
approval of his wife. Investigation showed 
the bond as worthless and the man was 
unknown at the address given. 

Fred E. Stevens, Jr., secretary of the Dixie 
Jewelry Co., Louisville, under indictment in 
connection with a jewel robbery here on 
March 1, 1926, in which Herman Ham- 
burger, of New York, was blagkjacked and 
relieved of approximately $90,000 in 
diamonds, as he left the Dixie store, has 
been released under a _ reduced bond of 
$25,000, supplied by a sister, who put up two 
pieces of local property. Frank Patton and 
Willard Schleeter made bond and are out, 
but John Cardin and John W. Stratton are 
still in jail, being unable to make the bond. 
Another man is in the Indiana penitentiary. 
All of the men were held under bonds of 
$25,000. The same men are implicated, it 
is alleged, in the hold-up and robbery on 
Jan. 28, of Sam Newman, of Gunsburger & 
Gluck, importers of diamonds, New York. 
Confessions have been secured from Strattot. 
and Cardin implicating these men in the 
first robbery, the police allege, but there has 
not been a great deal of evidence developed 
regarding the second robbery. Between 
now and time when the indictments will be 
tried the police department expects to secure 
a considerable amount of evidence. Of 
course the men being out on bond, and 
aided by some very able criminal lawyers, 
will have a much better chance of building 
defenses. 











J. H. Spiro is getting ready to leave on 
his Spring trip, with his large ring line. 

Stanley J. Beard, of Kielty & Beard, and 
Jos. L. Callen are both covering their terri- 
tories for the firm. 

Mr. and Mrs. Simon Burnett of Seattle, 
Wash., spent several days in San Francisco, 


en route to Los Angeles. 

Jules Schwob of Adolphe Schwob, Inc., 
after visiting William Fulton, Coast repre- 
seiltative of the corporation here, has gone 
south to continue his business trip. 

S. H. Friend, having finished his purchas- 
ing in Europe, is returning home with his 
new goods. He is expected at his office 
here on the last day of February. 

Retail out-of-town jewelers here during 
the past day or two were: R. H. Ewert, 
Santa Ana, Cal.; Arthur Guslander, Wil- 
letts, Cal., and S. E. Edises, Reno, Nev. 

Deamont & Siegel have just incorporated 
their ring-setting business, the incorporators 
being M. F. Deamont, M. Siegel and M. 
Edelstein. The firm will remain at 704 
Market St. 

Morris Mayer who has been traveling in 
the south for Mayer & Weinshenk, left Los 
Angeles on Feb. 12, on the Calawat for 
Honolulu, T. H., and expects to be in the 
Islands for several weeks on a business trip. 

Adolph Guthertz, a jeweler of this city 
who was found dead at his home on Ninth 
Ave., probably died from poisoning, accord- 
ing to the findings of a post mortem examina- 
tion. He had been in ill health for some 
time. 

Roy J. Doble of Railsback & Doble is 
now in the northwest. On reaching Port- 
land, Ore., en route north, he reported to 
Leonard Railsback that he had found busi- 
ness satisfactory in northern California and 
southern Oregon. 

W. W. Schwab, general manager for J. 
R. Wood & Sons, left a few days ago, after 
calling on some of the trade here, accom- 
panied by Frank Enos, resident representa- 
tive of the firm. Mr. Schwab is traveling 
all over the United States on a business trip. 

W. H. Hovey of the Jewelers’ building 
recently made his annual trip to New York 
and the New England factories and is now 
in Denver on his way to the Coast. He 
reports everything in a_ satisfactory and 
prosperous condition and looks forward to 
good business this year. 

Manufacturers’ representatives calling on 
the trade here include: Irving Klampert, 
representing Benjamin & Edward Gross Co.; 
Jack L. Miller, Kalisher & Co.; Irving 
Golden, Untermeyer-Robbins & Co.; M. 
Flatau, Charles Keller & Co.; Arnold Belais, 
David Belais & Co.; Irving A. Lewis, Op- 
penheim & Strauss. 

Gordon Otto, well-known manufacturers’ 
representative has just returned from a trip 
to Los Angeles where he says he found 
conditions very good. People were rejoic- 
ing in what they call “A Million Dollar 
Rain.” Mr. Otto is one of the members 
of the trade who recently made a trip to 
the Yosemite Valley. 

Speaking of the exaggeration frequently 
indulged in by the press regarding the 
jewelry business, A. V. Davidson said that 
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the reporters always allude to every jeweler 
as “wealthy,” even if he is only a $20 a 
week clerk in a store. As for jewelry rob- 
beries, the daily newspaper never make the 
amount stolen less than $50,000. 

Miss Harriett Brown, A. I. Hall & Son 
and her brother, Will Brown, International 
Silver Co., and Mrs. Will Brown all had 
a most enjoyable visit over the week end 
to the Yosemite Valley. Miss Brown was 
so entranced by the Valley in Winter that 
she has already made reservations to return 
there for the New Year of 1928. 

Frank L. Jeddis who is on a diamond- 
purchasing trip to Europe for the Alphonse 
Jeddis Co., writes his firm that owing to 
the great demand from this country for nice, 
clean goods the price of diamonds have not 
only gone up considerably for the better 
goods, but also that they are hard to get. 
Mr. Rogers, traveling in the south for this 
firm reports that though business is quiet 
at present, prospects for the future are very 
good. 








Oklahoma City 


S. J. Henderson, watchmaker, who was 
formerly with Sanders, Rones & Co., Tulsa, 
has been added to the mechanical staff of the 
R. V. Bardon firm, 109 S. Main St., Tulsa. 

Bower & Francis, 9 Bynum building, 
Tulsa, have added two watchmakers to their 
mechanical staff. The firm has put in some 
new shop equipment and has had its office 
and showroom newly decorated. 

Morris Kalk has moved his store from 
116 S. Main, Tulsa, to 200 S.. Main St., 
where he has installed an attractive jewelry 
store. A window smasher recently hurled 
a brick through the show window and 
escaped with about $200 worth of rings. 

Cal Crum, who was formerly a baseball 
player on the Tulsa team, is working as a 
floor salesman for the Mack Jewelry Co., 
7 E. 3rd St., Tulsa. The shop has been 
moved from the front to the rear. Mr. Crum 
will organize a baseball team, which will be 
known as the Mack players. The firm was 
recently appointed watch inspector for the 
Frisco R. R. shops, which are being moved 
from Sapulpa, Okla., to Tulsa. 

E. McMinn, was was formerly a watch- 
maker for the Mack Jewelry Co., 7 E. 3rd 
St., Tulsa, Okla., has left their services and 
has leased a space at 219 S. Main St., Tulsa, 
where he has started in the retail jewelry 
business. The store is well arranged, has 
blue metal ceiling, white walls, and indirect 





lighting system has been installed. Ma- 
hogany fixtures have been installed. The 
business will be known as the McMinn 


Jewelry Co. 

After looking over several diamond rings, 
a customer of the Cohenour-Rygel Co., 212 
W. Broadway, Muskegee, Okla., picked out 
a diamond which he paid for in full and 
walked away satisfied. In a couple of 
months he returned and showed the mount- 
ing, with the stone gone. “Of course,” he 
said, “it is not your fault, and I expect to 
take my loss, as I most likely hit it against 
something and sprung the mounting.” Mr. 
Cohenour, one of the proprietors of the 
firm, said, “Tell you what I will do, I will 
give you credit for the stone if you will 
take a larger one.” The customer picked out 
one that ran a little over $1,000, wrote his 
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check and walked out satisfied. In another 
60 days he returned and said: “You have 
been on the square with me, and I want to 
shoot square with you. While my yardman 
was cleaning up the back yard he found that 
other stone in a pile of cylinders. Here is 
your check for the price of the one that I 
lost.” The firm received a great deal of 
publicity from the sale. 











Jack Groth is now doing trade work for 
himself. He was formerly with David Gold- 
man. 

Mr. and Mrs. Fred J. Theleman and 
family spent the week-end with friends at 
Appleton. 

W. M. Bettes, who is representing Lan- 
ders, Frary & Clark, is in Milwaukee visit- 
ing wholesale houses. 

E. F. Mechler, Marshfield, was in Mil- 
waukee recently with some friends to par- 
ticipate in the skate tournament. 

Maurice Schneider, Burlington, and G. H. 
Elsas, Medford, were in Milwaukee attend- 
ing a Masonic meeting which was held here 
recently. 

R. W. Bailey, Beaver Dam, has returned 
home from this city. He has fully recoverea 
from the operation which it was recently 
necessary for him to undergo. 

The following officers of the William 
F. Gollberg Co. were elected at a directors” 
meeting held recently: President, William F. 
Gollberg ; vice-president, William Kilb; sec- 
retary and treasurer, Lester C. Beck. 

William H. Dummer, Oconomowoc, re- 
ports that Mrs. Dummer, who has been very 
ill at Sunnyside ‘Hospital in Oconomowoc,. 
is getting along nicely. It is expected that 
she will be able to return home shortly. 

Miss Sophie Lescynski, who has been with 
the Fred J. Thelman Co., Milwaukee manu- 
facturing jewelers, for some time, is opening 
a business of her own in the Trust building 
here in which she will repair mesh bags and 
string beads. 

One Feb. 11, George W. Chatterton, Mil- 
waukee jeweler, gave a talk over radio sta- 
tion WKAF on “Abraham Lincoln,” which 
was well received. His grandfather was 
acquainted with Lincoln, and thus many 
interesting little stories about the Emancipa- 
tor were told by Mr. Chatterton which do 
not appear in any books. 

Charles H. Upmeyer, probably the dean 
of Milwaukee watch repairers, celebrated 
his 68th birthday, Feb. 11. He spent the 
day as usual at the repair bench in the 
3unde & Upmeyer Co.’s repair shop. Mr. 
Upmeyer is a stockholder in the company 
of which his brother, William H., is an 
officer. He has been a watch repairer 54 
years, having learned the intricacies of 
watches back in 1873 when he became an 
apprentice in a shop on 3rd and Chestnut 
Sts. “The repair business has not changed 
much,” said Mr. Upmeyer. “Watches are 
made much smaller but the same principles 
that I learned as an apprentice are still in 
use. Occasionally old watches of the ‘turnip’ 
type which I used to repair are turned in to 
be fixed and it seems to me like meeting with 
an old friend.” 
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The 


E. Howard 
Clock Co., has in training a team of bowlers 
that may later show up for contests. 
Emile Langlais, Amesbury, has moved to 
a new store at 78 Main St., which provide 
larger premises for his growing business. 
Influenza has laid up Henry I. Weiler of 


Manager Keeman, of 


Sanger & Co. for a week. With careful 
attention he expects to be back at his post 
in a few days. 


The death is announced of George C. 
Lang of the Lang Jewelry Store and Gift 
Shop, Barton, Vt. Mr. Lang, was well 


known to the Boston trade. lHlis death oc- 
curred Feb. 9. 

Jack W. Lees, Toronto, Can., represen- 
tative of the Toronto Mfg. Co., Ltd., maker 
of English silver and wedding rings, was 
warmly welcomed when he visited Boston 
last week. While here he attended the ban- 
quet. 

Extensive alterations in the layout of the 
wholesale offices of Smith, Patterson Co. 
are being undertaken. Besides considerable 
renovation and painting the various depart- 
ments and desks have been rearranged so 


as to make much more room between the. 


aisles for the betterment of sales. 

A large plate glass window in the front 
of the store of the Robinson Jewelry Co., 
at 333 Washington St., was broken last 
week when a man, said by the police to 
have been intoxicated, staggered against it 
and fell. He was arrested by officers who 
also gave chase to his two companions but 
failed to catch them. 

Charles P. Balcom, 70, and a native of 
West Mansfield, died Feb. 12 at his home, 
6 Otis St. in that town. His wife died 
five years ago. He leaves a sister, Mrs. 
Hayden, and a brother, Henry Balcomb. 
Funeral services were held Feb. 14 in the 
First Christian Church. Burial took place 
in the Riverside Cemetery, Winchendon. 

W. F. Cushing and G. L. Davis, of Adams, 
Cushing & Foster, Inc., and The Moore Pen 
Co., Boston, left New York yesterday on a 
Raymond-Whitcomb West Indies Cruise on 
the steamship Columbus. Mr. Cushing and 
Mr. Davis plan to be away about a month, 
during which time they will visit Porto Rico, 
Havana, Virgin Islands, Martinique, Barba- 
-dos, Venezuela, Panama and the Canal, Ja- 
maica and the Bahamas. 

Invitations have been sent out by Secre- 
tary Louis Smith to all retailers of New 
England to attend the annual convention of 
the Massachusetts and Rhode Island Retail 
Jewelers Association at the Copley Plaza, 
this city, March 22 and 23. The program 
is rapidly being filled. One of the speakers 
will be an illuminating engineer of the Gen- 
eral Electric Co., who will discuss store 
and window lighting; an expert on adver- 
tising, who will discuss the preparation of 
copy; and Donald Johnson of the Denni- 
son Mfg. Co., who will feature window dis- 
play. A special light, recently invented, 
which is said to make diamonds almost 
dance, will be shown. A question box and 
round-table discussion will make up the 
first day. Annual reports and other busi- 
ness will occupy the second day, with a 
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banquet ending the convention. The whole- 
salers under the direction of Henry Arnold 
and Harold Page will entertain the ladies. 
The program includes a theatre party at 
the Metropolitan, dinner at the Lido Venice, 
a visit to Henry Ford’s Wayside Inn, where 
lunch will be taken, and participation in the 


banquet. The wholesalers giving to the 
fund are Haselton Goodman Co., Henry 
Arnold, Waltham Watch Co., Smith Pat- 


terson Co., D. C. Percival & Co., Norling 
& Bloom Co., Harwood Bros., New England 
Watch & Jewelry Co., David Nemser & Co., 
Ripley-Howland Mfg. Co., Harris & ‘Law- 
ton, C. W. Sweetland & Son, M. S. Page 
& Co., A. S. Hirshberg, A. Frisch & Co., 
F. M. Kirby, Harkins & Murphy Co., Heller 
& Atkins, Charles May & Son, Co., Glaser 
Bros. Co., E. H. Saxton Co., Boston Jewel- 
ry Mfg. Co, J. M. Kirby Co., S. E. Mil- 
ler, Ben Wyman, Sanger & Co., Howard 
Wright, Boston Watch Co., N. Goodman, 
J. Rockman, Louis Guiness, Max Elkon, 


J. & S. Sidney de Young, I. Alberts Sons, 
A. F. G. Scherer & Son, Nelson H. 
Brown. 


For 57 years Milton W. Flagg, who is 
just 80 years of age, has taken entire charge 
of the big brass clock in the tower of the 
town hall, Fitzwilliam, N. H. For 47 years 
his salary was $15 a year. Ten years ago 
it was raised to $25... His resignation from 
a task which has been his pride since he 
was 23 years old becomes effective on 
March 8, town meeting day. In winding 
the timepiece he was forced to lift a weight 
of almost two tons by many slow. turns of 
the crank. Since 1864 the bell has sounded 
only for fires and church and public meet- 
ings. 











—=—=— 
“Ike” DeRoy, of Louis DeRoy & Bro., is 


spending a few weeks at Palm Beach. He 
missed the heaviest snowfall of the season 
by being away from Pittsburgh last Satur- 
day. 

John M. Roberts, of the John M. Roberts 
& Son Co., has returned from Atlantic City, 
where he went following a minor operation. 
Mr. Roberts says he feels fine and looks ex- 
ceedingly well, when it is considered what 
he has been through. 

An excellent photograph of Israel DeRoy, 
one of the oldest jewelers in Pittsburgh, is 
being displayed in a window at the store of 
S. H. DeRoy & Co., Smithfield St., with 
which concern Mr. DeRoy is identified. Mr. 
DeRoy is about four-score years old and 
proud of it and his excellent health. 

Max Unger, Liberty Ave. jeweler, last 
week spoke over Radio Station WCAF on 
diamonds and also corrected some wrong im- 
pressions regarding diamonds. It is stated 
that Mr. Unger will give a series of these 
talks, having been invited to do so by those 
having the management of the station in 
charge. 

The Heeren Bros. Co. reports that its shop 
is busier at the present period than for a 
long time. Orders have been coming in in 
decidedly good volume, and the outlook for 
increased business is regarded as very prom- 
ising. In fact, the jewelry business gen- 
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erally, in the wholesale district, it is stated, 
shows improvement this year over last. 

Recently an employe of a Pittsburgh store 
was discovered to have confiscated consid- 
erable jewelry. When the theft was dis- 
covered the young man was cross-questioned 
severely. The net result was that the young 
man was not prosecuted, most of the goods 
having been recovered. Needless to say, 
however, the employe lost his job and only 
pity for the boy’s mother prevented prosecu- 
t10n. 

In a recent radio talk given by Edgar J. 
l\aufmann, president of Kaufmann’s De- 
partment Stores, he pointed out that 45,000 
persons are employed in the 11 leading Pitts- 
burgh department stores; that nearly $46,- 
000,000 is invested in buildings; that an 
average of 144,177 persons enter these stores 
daily and that the approximate value of real 
estate owned or leased is $45,430,000. The 
value of the average inventory carried is 
$25,525,000. 

James D. Hayes, manager of the Harris- 
burg Credit Bureau, who spoke before the 
members of the Retail Credit Men’s Associa- 
tion and Pittsburgh Credit Bureau here last 
week, announced that a meeting will be held 
in Harrisburg, March 8, to organize an asso- 
ciation of credit bureau managers. Col. 
Franklin Blackstone, former president of the 
Retail Credit Men’s ‘National Association 
and credit manager for Frank & Seder of 
this city, will be the principal speaker. 

“Let's Know Pittsburgh Week,” as 
planned and carried out by the Chamber of 
Commerce of Pittsburgh, has been a big suc- 
cess, most of the leading jewelers of the 
downtown district having given over at least 
one show window to the display of some 
product made in Pittsburgh. This unselfish 
action, it is assured, has resulted in adver- 
tising the business of every jeweler who has 
participated in the event. The jewelers who 
participated included the Grogan Co., Hardy 
& Hayes Co., W. W. Wattles & Sons, Sam 
F. Sipe, John M. Roberts & Son Co., Heeren 
Bros. Co., Terheyden Co., and other con- 
cerns. The jewelers have co-operated whole- 
heartedly in the movement, and the net re- 
sult has been to acquaint Pittsburghers with 
a lot of products they never before knew are 
made in Pittsburgh. 








Richmond, Va. 


A big motor truck crashed into the front 
of the retail jewelry establishment of J. T. 
Allen & Co., at 1323 E. Main St., the other 
day smashing one of. the plate glass win- 
dows. There was no damage to stock dis- 
played in the window. It is understood that 
the loss was covered by plate glass insur- 
ance. 

Receivers of Gray’s, Inc., retail jeweler, 
118 E. Broad St., are conducting a sale of 
the stock of this firm, which was petitioned 
into bankruptcy Jan. 27, last. Morris Lutto, 
vice-president and general manager, is as- 
sisting them. Efforts to collect outstanding 
accounts are also under way. Melvin Fleg- 
enheimer and Talbott Young, the receivers, 
are under bond of $15,000 each. 











R. R. Peterson has moved from 106 E. 
Sth Ave., to 111 W. &th Ave., Topeka, Kans. 
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HERSCHEDE axe 
CLOCKS 


Reveal Their Beauty 
—but 
Conceal Their Fineness 


The skillful and painstaking handiwork 
of master designers and cabinet makers 
has produced in each Herschede Case an 
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exquisite work of art. 


But, neath this surface of artistic beauty, 
there lies, unshown, a rarer work of art 
—“Perfection.” It is this perfection of 
movement which proves that the beauty 


of Herschede clocks is more than case 





deep. 


It 1s easy to sell beauty that gives 
lasting service! 











No. 2015 


Westminster and Canterbury chimes. 
and strikes the hour on three-rod chord. 
numerals. Finest mahogany case. 


Chimes each quarter 
Raised bronze 
List $92.00. 





No. 316 


Finest mahogany case, two-tone 
finish. Westminster chimes on 
5 tubular bells. Silver dial with 
raised numerals. List $280. 


No. 250 


Finest Mahogany Case. Redwood 
Burl panels. 3-Chime movement 
on 9 tubular bells. Fine hand 
pierced gold dial. List $684 





No. 6004 
Westminster chime. Chimes each quarter and strikes the 
hour on single rod. Raised bronze numerals. Finest 








mahogany case. List $61. 




















The HERSCHEDE HALL CLOCK co. 


New York Salesriom: CINCINNATI. OHIO Pacific Coast Representative: 


37 West 47th St. A. I. Hall & Son, Inc., 
Robt. E. Wilkes, Mer. San Francisco, Calif. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 
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How to Sell More Flatware 

















O sell more flat silver is the earnest aim 

of every manufacturer, jobber and retail 
merchant handling ‘that line. |Manufac- 
turers are spending hundreds of thousands 
of dollars yearly in advertising and sales 
promotion to increase the volume of sales 
in flat silver, and their efforts, I am glad 
to say, are meeting with splendid success. 
The character of advertising the manu- 
facturers are doing is away above the 
average, and is calculated to inspire 
women of taste to want more and _ better 
silver. 

It is well that the silverware manufac- 
turers are attempting to spur this desire, 
because the manufacturers of tinted and 
colored crystal and glassware are also 
making heroic efforts to turn the tide of 
popular favor toward their wares. In 
every magazine and “Women’s department” 
of newspapers we see articles dealing with 
the new vogue of colored glassware for the 
table—salad sets, cereal serving 
plates, grape-fruit holders, fruit bowls, ete. 
They are bidding strongly for the decora- 
tive tableware patronage too, with 
beautifully designed and tinted candle-sticks, 
flower centers, etc. Of course they will 
have an up-hill fight. The natural prefer- 
ence is for silver. This preference, bred 
of tradition, has been cultivated assiduously 
by silver advertising and jewelry mer- 
chants. But the manufacturers of silver 
and the retail jewelers will have to continue 
to put their best feet forward in the effort 
to keep silver in its place. At that, perhaps, 
decorative and utility table glassware is 
as profitable to the jeweler, perhaps, as is 


sets, 


silver. There is more breakage in glass- 
ware, hence more call for replacement. 
There is a_ greater fluctuation in style 
taste for glassware, probably, than for 


silver, with faster consequent turnover for 


the merchant. Of course, to offset these 
advantages there is the consideration of 
lower total price per sale in glassware 


than in silver, and necessity for increased 
stock carrying in order to have a repre- 
sentative line. 

Again there is the hunch that ornamental 


glassware doesn’t quite “belong” in the 
jewelry stock—it is more of a gift depart- 
ment item. Yet most alert jewelers today 
have a gift section which absolutely bristles 
with glassware of all sorts. It pays a 
splendid profit and usually enjoys a high 
rate of turnover. Most jewelers, however, 
will tell you that the rule of glassware 
manufacturers that the dealer must stand 


with glassware. The jewelers in this city 
handle flat silver at an actual loss. The 
more business they do the less they make. 
But they feel that a jeweler simply mst 
carry silver. In any number of instances 
customers will come in and get prices and 
walk out, saying they can beat the prices 
elsewhere. This “elsewhere” almost in- 
variably is this second rate jobber, who 





Too many patterns. 

Too many little-used pieces burdening 
their cost on faster-moving pieces. 

Too many grief-producing “weights” 
for the same piece. 

Too many patterns for the jeweler to 
stock. 


Too little consistent advertising and 
pushing of well-established patterns. 





What Is the Matter With Silver 
F lat-Ware Selling? 


Too hard for salesmen to sell flat 
silver. 
Stock-keeping by the jeweler too 


complex in flat silver department. 


Too much retailing by second-rate 
jobbers. 

Too much competition by glassware 
competitors 

Too little knowledge of the goods by 


jewelrv salesman. 








the loss through breakage in shipment is a 
bitter pill for the jeweler to swallow. In 
a recent shipment of a comparatively 
small order of glass vases, there were 14 
broken ones. This was total loss to the 
jeweler. He had no recourse, as the manu- 
facturer’s invoices expressly disclaimed 
responsibility for breakage. 

Another very important factor in alienat- 
ing the jeweler from the recognized 
standard flatware lines is the notorious and 
destructive practice of some small jobbers 
in almost every city of selling flat silver 
at retail. I know of one large city in 
which this practice has caused the local 
jewelers to make a voluntary cut of about 
30 per cent. in their flatware silver prices to 
meet this dishonest competition. They 
believe they have to make the cut in order 
to keep their silver business alive. One 
large retailer has discontinued handling 
silver entirely, and has replaced his stock 


gradually is monopolizing the silver business 
of the city. At many weddings where the 
local jewelers formerly supplied all the gifts, 
it is common comment now that the presents 
all were bought at “wholesale” from this 
jobber. 

But perhaps the greatest “sales resistance” 
in selling flat silverware exists behind the 
counters of the jewelry stores themselves. 
The stock is a notoriously hard and tedious 
one to sell. Jewelry salesmen almost uni- 
versally despise to have to “show silver.” 
They would rather be called on to sell any- 
thing else in the store. In most jewelry 
stores the silver department and its way of 
stocking flat silver is most complex and 
troublesome. Firstly the manufacturers are 
to blame for making so many different kinds 
of pieces, so many varying weights in the 
same pieces, and in introducing and pushing 
new patterns constantly. There are scores 
of seldom, if ever used, pieces, and the cost 
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ROGERS 1847 
COMMUNITY 


AND 


STERLING 
SILVERWARE 








PITTSBURGH, PA. 





OPTICAL 
JOBBERS 


Penn Ave. and Eighth St. 


Mr. Retailer, Is Your Stock Complete? 


Attractive displays of merchandise in the “Other Fellow’s” windows and 
play 

cases will not play sweet music on YOUR cash register. 

Buy now the goods which will transform your store into the shopping center for “Gifts That Last.” 


From our large and varied stocks of Diamonds, Jewelry, Watches, Clocks and Silverware, you 
can make a selection of Holiday Gifts that will delight your customers. 


HEEREN BROS. CO. 


Jewelers to the trade for almost sixty years 


Pittsburgh, Penna. 


MATERIAL 
and 


TOOLS 














628 Penn Ave. 


LAN DOW BROS. Watches, Clocks and Silverware 


Also Watch Materials and Jewelers’ Supplies. 
Orders Filled from Any Catalogue. 


Pittsburgh, Pa. 



















818 Liberty Ave. (2nd Floor) 


ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 


PITTSBURGH, PA. 
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Storekeeping Department 





—_— 





of the dies and the advertising of such 
pieces has to be saddled on the faster selling 
ones. There are new patterns promoted 
much too often, the cost for such promotion 
being a tax upon the popular, well estab- 
lished patterns. 

All the sales promotion and advertising of 
such new patterns has to be taken from 
funds that would otherwise be devoted to 
the pushing of the well rooted patterns. The 
jeweler is almost compelled to stock some 
pieces of the new patterns to meet what few 
calls as may be made for it—and most such 
calls are merely out of curiosity—and he 
therefore has to stint his silver-buying ap- 
propriations which would otherwise go for 
more demanded patterns. 

As a rule the experienced jewelry sales- 
man, outside of the flat silver department, 
knows little about the flat silver patterns, or 
the identity of the various pieces. I grant 
you that he should know all about them, 
but the fact remains that he usually does 
not. And we must deal with facts and not 
with idealisms in getting at what is the 
matter with flat silver selling. A representa- 
tive of one of the large flat silver houses 
told me he knew of a jewelry salesman of 
about 25 years’ experience who didn’t know 
the “Etruscan” pattern when a customer 
asked him to show it. Imagine the effect on 
the customer of such a weakness! How 
hollow all of his sales talk to that customer 
about that pattern must sound after she 
learned he didn’t even know what the pattern 
was! 

Of course he told her it was beautiful and 
very popular and all that, but his words 
could, necessarily, carry no conviction with 
them. The same ignorance is striking in 
most jewelry stores. Too few salesmen 
know what a 5 o’clock tea spoon is, or is 
able to recognize a trade-weight piece from 
a medium-weight one. They know nothing 
of the tradition or romance behind each pat- 
tern, and scarcely any of the arguments be- 
hind solid silver or silver plate. All of 
which knowledge, of course, is vital to sell- 
ing. We cannot exactly blame the manu- 
facturers for this, however, for they have 
made heroic efforts to educate the public, 
and in the public, we must, I suppose, in- 
clude jewelry salesmen. But I sometimes 
think flatware manufacturers could expend 
some of their sales promotion money very 
advantageously by getting out little selling 
brochures, in popular language, easily 
grasped, to be furnished to every jewelry 
salesman in the country. They could be 
little leather-bound booklets, that would fit 
neatly into the pockets, printed on India 
paner, and with each salesman’s name 
stamped thereon in gold-leaf. All the manu- 
facturers could get together on this effort, 
so that the booklet would be a complete in- 
formation and pattern glossary of all solid 
silver patterns—and silver plate patterns 
could be covered by the silver plate group. 

Such a little booklet would cost something, 
of course, but it would be well worth its 
cost. In the first place the salesman would 
be likely to read it and keep it—and no mat- 
ter how cheap any other effort to get his 
attention might be, it would be most costly 
if the salesman didn’t read it—which most 
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of them do not. Secondly, such a booklet 
would strike at the point of the first sales 
resistance—the salesman himself. And this 
is the only possible method of striking at 
this resistance, because the merchant is not 
strikng at it, otherwise it wouldn’t exist. 
\Ve must admit the fact that most  sales- 
men hate to sell silver flatware because they 
know nothing about it. They would rather 
sell other jewelry, which would amount to 
just as much im dollars and cents, and would 
sell without so much trouble. 


In some flat silver departments there are 
large velvet pads with various pieces dis- 
played in loops on the pad. Usually the 
name of the pattern is displayed on this pad— 
or should be. When the customer asks to 
look at one of these patterns, the sales- 
man puts it on top of the case and in doing 
so the pieces often slip out of their loops 
and are disarranged. There are so many 
pieces, too, that the customer and salesman 
are confused in looking at them. The details 
of the pattern, itself, do not stand out be- 
cause there is such a wealth of pieces dis- 
played. When prices are wanted in one de- 
partment that I know of a search has to be 
made for the loose price card that applies 
to that pattern. Then the salesman has to 
give the customer two or three prices on 
some of the pieces corresponding with the 
various weights manufactured in _ that 
piece. If she finally decides on a certain 
weight, there are great chances that that 
particular weight is not in stock. 

If she asks the salesman to show her a 
particular piece—as I have seen happen—he 
oftentimes does not know its identity, so has 
to make a great stall at looking for it, hop- 
ing she will pick it out herself and save 
him the embarrassment of admitting he 
doesn’t know what it is. Then she may ask 
him if such and such a pattern is more 
ornate or simpler than another, and if he 
doesn’t know he is likely to make a vital 
mistake in answering. When she asks him 
why there are various weights and sizes in 
the same kind of piece, he often does not 
know that, too. 

Jf she comes in to match an old pattern, 
most salesmen curse under their breath. 
They first have to get the manufacturer’s 
trade-mark from the piece, then identify it 
in the index of trade-mark symbols, then 
thumb through a pattern book to find it. 
Then they have to search through a large 
letter-file of manufacturers’ price lists, get 
the folder applying to that pattern and 
hunt that piece down to give her a price. Of 
course it will have to be ordered from the 
manufacturer—the jeweler hasn’t it in stock. 
More often than not, the customer does not 
bring in a sample of the pattern she is try- 
ing to match. Then the fun begins. She 
tries to describe it and the salesman doesn’t 
know what she’s talking about. Then she 
tries to recognize it in the flatware stock 
display and fails. Then there is a feverish 
search through the pattern book with the 
result that she finds three or four different 
patterns and is positive that each one of 
them is the one she wants. He has to give 
her prices on all. Then she finally tells him 
she’ll “have to write to Aunt Minnie” for 
a sample. It it’s an inactive pattern there 
are further complications. He has to ex- 
plain exactly why she has to pay so much— 
and why it is “inactive’ when she and 
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“lois of her friends have it in their family.” 
And the chances are the salesman doesn’t 


_ know why it is inactive, or why an inactive 


pattern costs so much—but he tries to explain 
and his explanation is so weak that she is 
less favorably impressed than ever. And if 
it is an obsolete pattern there is probably 
more explaining and trouble than ever. 

Of course I am picturing the very darkest 
side of the flat silver situation here, but it 
is a side that exists, nevertheless, and greatly 
affects selling silver at the point-of-pur- 
chase. 

All the while the salesman is wondering 
if he isn’t missing some good jewelry sales 
while he is waiting on the flat silver cus- 
tomer. And in most instances, anyhow, the 
customer is “only looking,” anyhow. And 
if a sale is made, the jeweler has to clean 
the pieces, wrap them up in a flannel roll, 
and engrave them—all gratis. And in mail 
orders there is often a lot of grief. A 
woman customer in the delightfully irre- 
sponsible manner the gentler sex has, will 
write in for “a half-dozen” teaspoons in 
the pattern.” With her well-known 
contempt for details, she will not name the 
weight. If the order is filled without 
further inquiry, it will be found, oftentimes, 
that you haven’t sent the weight she needs 
to match her other silver, and she will have 
an idea, if she doesn’t come right out and 
say so, that you tried to “gyp” her. And 
if you’ve been foolish enough to engrave 
her pieces without finding out before-hand 
as to the weight, you will be in a beautiful 
“jam.” If you write and ask her what 





jam 
weight her silver is, she probably will reply 
airily that she hasn’t the slightest idea—and 
most probably won’t think to send along a 
sample. All of which correspondence takes 
time and costs money, and doesn’t make 
either the jeweler or the customer feel any 
better. 

I believe that one of the very biggest 
things the flat siler manufacturers could 
do to increase sales and lower the selling 
resistance in the jewelry stores, themseles, 
would be to work out a system of stand- 
ardization for siler stock-keeping and 
merchandising, and then to send a@ corps 
of experts to every good-sized jewelry 
store in the country to institute this system. 
My tdea, for instance, of a properly 
arranged flat silver department, designed 
with a view to making a pleasing appear- 
ance, interesting the customer, and mak- 
ing it easier for the salesmen, would be 
along these lines: 


Arrange to carry a complete line of the 
oftenest sold pieces, and weights, in the 
most popular patterns. Then devote one 
entire section of the silver department to 
their display in a case. Instead of display- 
ing all of the pieces of a pattern on one pad, 
display only one attractive piece of the pat- 
tern in the center of a good-sized gray or 
cream pad. Let the piece be raised in the 
center. The whole case should be softly 
flood-lighted. Have the name of the pattern 
lettered in gold on a small celluloid plate at 
one corner of the pad facing the customer. 
In this way a dozen or more patterns could 
be interestingly displayed in a case, without 
crowding or confusion, and the customer 
could take in at a glance the outstanding 
features of that pattern. -On another corner 
of the pad, if desired, could be another neat 


sssb-susttei-anyeruistessienaieeeenestneramepmeenemmmmeeeenmane . 
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little celluloid plate giving a thumb-nail 


sketch of the best selling points of that 

pattern: 
Why it 
Why is its pattern so-and-so? 


Is it hand-chased or engraved? 


has been named _ such-and-such. 


Is it chiefly notable for its massiveness, 
artistry or period significance? 

What will an eight-piece set of it cost? 

What will a six-piece set of it cost? 

How long has it been an_ open-stock 
pattern? (If it has been long enough to 
make this a selling point for it.) 

Are pieces interchangeable? (That is, 
can pastry fork be used as salad fork? etc.) 

Other selling points that will occur to 
the manufacturer might be better than these, 
but selling points for the salesman’s and 
customer’s information, right on the pad, 
itself, would be most timely and resultfui, 
because it would give vital information at 
the time wanted. 

If the customer favored any one pattern, 
from the display of single pieces and should 
ask to see other pieces, then the salesman 
could take out from under the case—from a 
drawer—a pad containing a display of the 
various pieces in that pattern, with prices on 
a celluloid plate, attached to the pad, for 
sets of six and eight, and also for the com- 
plete 26 or higher quantity outlit. Also, 
there should be attached to each pad a small 
row of monograms and initials, on a cellu- 
loid plate, showing the styles of engraving 
that you do gratis, and at a price. Then, if 
she was ready to place her order, the pieces 
she wanted could be taken out of the stock 
drawer, from which the display pad was 
taken. The drawer, labelled with the name 
of the pattern, should be divided into tills to 
hold each stock of pieces separately. This 
would not only be a_ business-like and 
systematic method of handling the stock, 
put the buyer could tell, almost at a glance, 
how his stock of each pattern was doing. 
Low stock would immediately make itself 
apparent. 

As a faurther step in properly merchan- 
dising his flat silver, the department head 
should have a stock dinner-table “set-up.” 
That is, he should have a display table laid 
with service plates, flowers, etc., and, to 
clinch his sale, should be able to lay out 
at one of the service plates on the table, a 
complete line of pieces necessary, or wanted, 
in the pattern she favors. The jeweler has 
taught the public that it should come to him 
for special service—so why shouldn't he 
live up to his promises? 

Such an arrangement—with the  gold- 
leafed pocket glossary on silver for each 
salesman—would take away most of the 
point-of-purchase sales resistance on flat 
silver. It would be well, too, in that pocket 
booklet, to include the names of famous 
families who have that manufacturer’s silver 
in their homes. There’s nothing like know- 
ing that Mrs. De Puyster has the same 
silver at her noted social gatherings as you 
do. 

A noted lecturer on food menus and table 
seitings told me that one could scarcely 
realize the deep interest felt by women in 
the exact placing of fork and spoon at the 
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the other little niceties of table 
etiquette. Your table “set-up”? would be ab- 
sorbingly interesting to them, therefore, 
when they come in to select silver. You 
would assume a role of specialist 1n your 
line, and thereafter, when a point of table- 
setting etiquette came up at her bridge party 
or social gathering she would cite you as an 
authority on such-and-such usage. Could 
advertising be more worth-while—or 
obtained in any more natural 


table and 


any 
could it be 
wayl 

In line with your general flat silver mer- 
chandising policy, you could go in strongly 
for cleaning customers’ silver. I know of 
some jewelers who do this gratis, making 
only a small charge when they have to call 


a 


Home of Bhre-Whiie 











ATTRACTIVE WINDOWS ARE 


for and deliver the silver. A} woman likes 
to know that her silver can be scientilically 
cleaned periodical) y. 

The merchant must do all he can to 
popularize his silver department, both with 
the public and with his own sales force. | 
know personaliy that flat silver customers 
are shunned by the ordinary jewelry sales 


man, and at Christmas-time—the most im- 
portant time for big flat silver sales—they 
are shunned more than ever. The silver 


manufacturers can most wisely spend some 
of their sales-promotion money on this idea 


of standardization in stock-keeping and 
merchandising. 

I think that most retail jewelers will 
welcome such actual assistance—they will 
not be offended about it. It is up to the 


far-seeing manufacturer to get together with 
other manufacturers and raise a fund which 
will help to strike at the root of the re- 
sistance in silver-selling—H. Woop. 
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The “Window’s the Thing.” Says 
This Firm 
- display windows form one oi the 
striking features of the Gensler-Lee st 


re, 
16th St., Denver, Colo. Over 50 
feel of window space, handsomely finished 
in mahogany, display the stock of merchan- 
According to Budd Rosenberg, adver- 
tising director of the Gensler-Lee Jewelry 
Co., the tirm believes in giving the public a 
good idea of their stocks and values from 
the window display. A feature of the new 
store 1s the diamond display. 
Advertising has played an important part 
in the growth of the firm, according to 
Raiph C. Lee, secretary. He credits the 


at &19 


dise. 
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ALWAYS FEATURED BY 


THE GENSLER-LEE STORE, DENVER, COLO. 
firm's resolve to go heavily into advertising, 
vears ago, with being largely re- 
sponsible for its rapid expansion and steady 
growth. At the same time, Mr. Lee 
that backing up the advertising with quality 
goods and extending to the public credit 
terms at cash prices, were also an important 
packground to the advertising _ policy, 
inaugurated some five years ago. 


some 


Says 


Stores of the Gensler-Lee Co. are located 
at San Francisco, which is the head office, 
Oakland, Richmond, Sacramento, Los 
Angeles, where a new home for the branch 
store recently opened. Denver, and 
quarters have been leased in Seattle for a 
store which will be opened about the middle 
of the vear. The same style of architecture 
prevails in all the stores of the company, 
consisting of rich mahogany display win- 
dows, elaborately decorated, with marble 
base and well lighted interior arrangement 
of mahogany fixtures. 


Was 








February 23, 1927 


THE JEWELERS’ CIRCULAR 








Are You Popular with Bridge Players? 
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A FEW nights ago I attended a delightful 
birthday dinner party which was fol- 
lowed by bridge. As I was dealing the 
cards, an observing girl asked, “What's the 
building on these goodlooking new cards?” 
Everyone instantly began to examine the 
cards with interest. The hostess laughingly 
remarked, ‘‘Why, that’s our apartment 
house, don’t you recognize it?” But the 
moment I paused in the dealing to notice 
the cards,—I had been talking and just 
mechanically handing out the cards—I in- 
stantily recognized the building as that of 
the beautiful jewelry store of BROCK’S 
of Los Angeles. Someone was just guessing 
it as a historic building when I proclaimed 
it the Brock Jewelry Store. Then the host- 
ess said,— 


“That’s just what it is, and I just 
recently learned that Congress playing 
cards like these can be bought for fifty 
cents at Brock’s bearing this small pic- 
ture of the store in the center of the 
card. Isn’t that clever advertising?” 


We agreed that it certainly was a most 
attractive and novel form of advertising. 
There was no name, no written advertising 
of any kind, just a colorful, well designed 
card with a picture of the Brock building 
in the center. 

Everyone at the four tables got scraps 
of the conversation, and came over to see 
our particular deck of cards, and their was 
much lively comment and all the ladies ex- 
pressed their intentions of going promptly 
to Brock’s on the next shopping expedition 
and procure similar cards. 

The hostess went on to say that not only 
did she purchase these reasonable, high class 
cards there, but discovered that Brock’s was 
an ideal place for prizes and score cards. 
She told us that the clerk who sold her the 
cards, asked if she would be interested in 
seeing some interesting prizes, and in a few 
minutes she was confiding all her party 
plans. In the stationery department she 
found just the place cards and tally cards 
that fitted her ideas and pocketbook, and the 
prizes well we could judge how we 
liked them later ! 

I kind of think that the vision of prizes 
from the wonderful store of Brock’s made 
us all play our best! I wasn’t lucky, but 
the girl who won the silver bonbon dish 
most assuredly was!—and the gentleman 
who won the enamel cigarette holder ap- 
peared very delighted with his prize. 

All told, Brock’s jewelry store received 
a good deal of favorable advertising just 
from a group of people gathered for an 
evening of pleasure. When you realize the 
hundreds and hundreds of afternoon and 
evening card parties where similar situations 
arise, similar comment and interest, you can 
imagine what effective advertising this is! 
Just a picture on a card—not a line, not a 
word of advertising with it—yet it accom- 
plishes its purpose more swiftly more surely 


than any type of advertising I have seen. 

The department stores of Los Angeles are 
splendid, but what hostess would not feel 
that her prizes were a bit more exclusive 
and distinctive because they bore the name 
of Brock’s upon the gift boxes? 

What fun to see if the guests are observ- 
ing,... to see if they are able to recognize 
a building that is familiar to any Los An- 
geles shopper... to listen to their funny sur- 
mises... and their delighted appreciation of 
the clever advertising thus originated by 
Brock’s. 

One reason that Brock’s may feel a cer- 
tain confidence that the majority of people 
will recognize this picture of their store, is 
that through a long series of newspaper ad- 
vertising this same illustration appeared at 
the top of each advertisement. In my own 
case I knew it instantly from that news- 
paper advertising, rather than from the 
number of times I have seen the building 
in Los Angeles. 

Do you keep track of the bridge experts 
who come to your town, and give series 
of lessons in the big department stores? 
Then is the ideal time to bring forth into 
the windows your stock of bridge prizes 
and card party accessories. You can gener- 
ously co-operate in advertising the event of 
the expert’s lessons and Teas, knowing that 
a certain amount of this bridge party trade 
will come to you as well as the department 
store, if you make the effort to get it. 


I know of a Los Angeles store which has 
what might be called, “On-Your-Way-Out” 
table. The purpose of this table display is 
to attract the attention of the customer who 
is “on her way out.” When she enters the 
store she probably has a very definite pur- 
chase in mind, and will pay little heed then 
to other merchandise. But when she has 
accomplished her errand, and is departing, 
then is the moment to win an extra sale, 
by something which wins her interest and is 
of moderate price. Paulais, a confectionery 
store, is popular for its merchant’s lunches 
and delicious dinners, and to get its cus- 
tomers who come in for meals interested 
in ithe candy also every menu card has a 
neat leaflet clipped to it reading 


On Your Way Out 
I Would Like You to Sample My 


New Chocolates Pandora Sweets 


70 cents a pound 
\sk the voung lady who will gladly 
hand you any of these delicious ‘“melt- 
in-your-mouth” candies that appeals to 
you. Take home a box. If it doesn’t 
please, yes, more than please you—TI 
will cheerfully refund your money.” 


It is Bullock’s of Los Angeles, who uses 
the same idea for displaying silver mer- 
chandise for bridge prizes. The large round 
table used for displays is somewhat apart 
from the counters of the regular jewelry and 
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silverware department, and placed at the 
Broadway door. 

li you have such a display arranged, don't 
have a clerk hovering about it! When a 
purchase has been made in any of the de- 
partments let the clerk suggest, “On your 
way out, perhaps you will be interested in 
looking at our attractive prizes for bridge 
parties,’ but make no move to follow the 
customer to the display table. She probably 
won't stop for a minute even, if the clerks 
are ready to pounce upon her with the query, 
“Something I can do for you?” She will 
want to look uninterrupted, just as book- 
lovers must browse about. 

That table of Bullock’s always lures me 
on my way out. It is so very attractive to 
any one who loves parties. I think my shop- 
ping is all done, and I should be hurrying 
home, ...yet one glance at that shining 
table of delightful silver things... and I 
linger and look, and no one disturbs me 
though I know a watchful, alert clerk is 
ready to be of service the instant [ make 
a decision, and need her. Sometimes I buy, 
sometimes I come back weeks later and ask 
at the counter for some novelty that I ex- 
plain I saw “on my way out” at the dis- 
play table of Bridge Prizes. 

In a small town the jeweler should know 
every card club that exists, and send out 
letters to ‘the members inviting them to 
come into the store and see the stock of 
prizes, new cards, and score cards. 

There is nothing seasonal about this bridge 
playing trade. Like Tennyson’s brook, 

‘tt goes on forever.” It ought to fill in 
many a gap between special occasions on 
the gift calendar of the jeweler. 





Forward, March! 





*HE jeweler should plan to have some- 
thing going on in his store every day of 
the month. Early in the month of March 
he can stage his birthstone offerings. The 
birthstone idea is a perpetual one. It is 
not only intended that bloodstones should 
be bought in March, but a well worked out 
selling birthstone campaign will include the 
sale ot all the birthstones every month. The 
bloodstone, the birthstone for March is 
merely a pivot upon which all the birth- 
stone advertising should be set spinning. 

His plans should recognize St. Patrick’s 
anniversary. This may be done by displays 
in the windows and interiors, by advertis- 
ing and in other ways. 

His plans should also include a silver- 
ware event. This may be extended to a 
week’s duration in a large store, or confined 
to a single day in each month in a small 
me. “Tomorrow is Silverware Day,” 
“Tomorrow is Watch Day,” “Tomorrow is 
Diamond Day at Burger’s,” etc., may be 
displayed in the windows of the store. The 
daily event means a daily display of dif- 
ferent merchandise, but this need not be 
made too extensive, as the merchandise of- 
ferings of the day may be confined to a 
certain space and a miscellaneous display 
installed for the entire week. 

Unless the jeweler plans for a_ special 
event every day he will find that nothing 
is emphasized in his business. Neither he, 
his salesmen, nor his prospective customers 
know what is going to ‘happen in the store. 
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Getting the Easter Busi 
Suggestions for Timely Newspaper Advertising 
Written Expressly for The Jewelers’ Circular 
7ITIL Easter Sunday coming so late as well, I'll get a box of candy this time and something from you at this season, 


April 17th this year Spring will be well 
aloug before the usual Easter gift business 
develops. This gives more time to prepare 
for this season and more opportunity to 


present desirable merchandise in the 
windows. 
When Easter comes very early some 


people see it pass without making purchases 





A Gift Is Expected 


Someone is expecting an Easter gift 
from you. 

Someone will be disappointed if 
Easter does not bring at least a little 
remembrance from you. 

Our store is filled with things that 
are ideal for Easter giving and we 
invite you to come and see them. 

Leave the order and we will take 
care of timely delivery to you or to 
any destination. 

Mackay & Son. 











No. 1 


for gifts that they would make if they were 
given a longer time in which to make up 
their minds. Always at any gift season 
there are men who had expected to buy a 
present for this person or that person, but 
who put off the actual purchase until too 
late. 

The confectioners may profit by this pro- 
crastinating tendency of the male citizen, 
because the man who puts off the purchase 
of a real gift is very likely to think, “Oh, 





Ideal Easter Gift 


Just the most desirable gift for 
her—a mesh bag in colors with a 
beautiful floral design and a handsome 
golden frame and chain. 

Your choice of various wonderful 
color combinations. No woman can 
resist the appeal of these new mesh 
bags and no matter how many bags she 
has, a woman wants one of these to 
complete her best costume. 

If you haven’t seen these, don’t buy 
an Faster gift until you look at them. 
They are the most attractive bags we 
ever stocked. 

Don’t stop to wonder whether she 
is expecting an Easter gift. She is! 

Come and choose while we have all 
the different patterns on hand. 


Mackay & Son. 
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some other time I'll buy something nicer.” 

Women are more forehanded in_ their 
purchases of gifts, but unfortunately women 
are not the chief gift buyers, especially at 
the Easter season. If a maximum of busi- 
ness is to be secured from the men, there 
must be an early and often solicitation of 
their orders. 

it has proved protitable for some jewelers 
to distribute to the men of their mailing 
lists advertising blotters a little while before 
Easter and I suggest the following as a 





To Madame and 


Mademoiselle: 


Your Easter gift to the man whom 
you want to remember at this time 
with a gift may well be a ring! 

Men are finding it a pleasure to 
wear a handsome ring given by a rela- 
tive or by a sweetheart. Don’t think 
men do not like jewelry. They do. 

For Easter choose a ring mounting 
his birthstone, a ring that will give 
pleasure and that must bring good luck 
if you give it. 

For your help, here is a list of the 
birthstones for the different months. 
You may have forgotten them. 

January, garnet; February, ame- 
thyst; March, bloodstone; April, dia- 
mond; May, emerald; June, pearl; 
July, ruby; August, sardonyx; Sep- 


tember, sapphire; October, opal; 
November, topaz; December,  tur- 
quoise. 


We have them all in suitable 
mountings, each a really desirable and 
a valuabie picce of jewelry, worth 
giving. 

Mackay & Son. 
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suitable plan to be used in that manner. 
About the first of April a letter should be 
mailed which may be written along the lines 
suggested in this copy: 


Dear Mr. Greene :—Easter comes so 
late this year that you have more time 
to think about what you shall give as 
Easter gifts. 

But don’t postpone decision any 
longer. It is time now to come in and 
make your selection from our wonder- 
ful display of jewelry and silverware, 
and all sorts of beautiful gift goods. 

Easter has become almost as much a 
time of giving gifts as Christmas and 
those whom you like best are expecting 


Don’t disappoint them. 
The most suitable Easter gift is one 








The Traveler’s Easter 


You are thinking of Easter gifts, 


of course. The question is, “What 
shall I give?” 
If your friend travels, what is 


better than a traveling watch, a little 
clock that serves equally well on the 
office desk, the bedroom chiffonier, or 
the dressing table or en route in the 
Pullman or stateroom? 

The ownership and use of a travel- 
ing timepiece is a mark of good taste 


and the sign of an _ experienced 
traveler. 
Beautiful little travel watches in 


artistically finished calf or Morocco 
leather cases that fold up to enclose 
the timepiece safely in small space for 
the handbag. 

Accurate timekeepers with 8-day 
movements. The watch is wound and 
set at the start of the journey and 
needs no further attention during the 
trip. 

To see these is to buy one for your 
friend. Mackay & Son. 
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For the Wife’s Easter 


She has been wanting something new 
for the table, something new in what 
we call “hollow ware,” meaning such 
pieces as cream pitchers, teapots, sugar 
bowls, cake dishes, fruit dishes, trays, 
candlesticks and others. 

Your wife wants some of these 
things. We don’t know what—unless, 
perhaps she is a customer of ours and 
has expressed in our hearing some of 
the wishes she has in mind. 

Ask us, or make a little investiga- 
tion at home, then consider the 
beautiful patterns in which we have 
such silverware. 

We can promise you a delighted 
wife when you present her on Easter 
morning with a wonderful three-piece 
tea set of artistic pattern. 

Sterling silver or plated ware, as 
you prefer. 

3eauty in such pieces is what 
counts and we offer you the most 
beautiful in the market. 

Mackay & Son. 
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There’s Someone You 
Love! 


There is someone you love and that 
someone will be looking for a hand- 
some Easter gift from you. 

\What shall it be? 

Our suggestion for the one giit that 
will give the most pleasure for the 
longest time is a beautiful ——— 
watch. 

No bit of jewelry, no dress acces- 
sory is more beautiful than a beautiful 
——— watch in one of the many 
artistic cases available from our 
assortment. 

The design of every case is pertect. 
Every detail of a ——— watch is har- 
monious. 

And for the someone who is even 
more attracted by the wonderful 
mechanism of the perfect timepiece 
than by its external beauty, the ——-— 
watch offers an ideal gift, for 
mechanically each one of these watches 
is flawless. 

And every watch is sold in a presen- 
tation case that is as good as such a 
watch requires to set off its beauty 
adequately. 

Get our special Easter season prices 
on our line of —-—— watches. 

Mackay & Son. 
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Set It in Place Easter 
Sunday 


Those old grandfather clocks that 
have been handed down from genera- 
tion to generation were once new. 

There was a great satisfaction in 
the household when one was brought 
in and set in place, to remain there 
as long as the home continued in the 
hands of the same family. 

There will be the same satisfaction 
when you set up in your home at 
Eastertide one of the present-day 
wonder timekeepers of the tall, grand- 
father type. 

We have a few beautiful specimens 
in the same style of clocks as were 
first used by our ancestors. Put one 
of them in place as an Easter gift to 
the family and let it remain there. It 
will in time become a family heirloom 
in the home you have set up. 

Your children and your children’s 
children are going to have valued 
family possessions of that sort just in 
proportion as you buy them for the 
family today. You want to have in 
the family things your children will 
treasure just as you treasure certain 
things your parents bought. 

You will be surprised at the beauty 
and the grace and timekeeping quali- 
ties of these tall grandfather clocks. 
And the prices are reasonable. 

Mackay & Son. 
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selected from our stock and we can 
please you at any desired price level. 
Will you accept and use the enclosed 
blotter? You might want it to blot a 
check payable to our order soon. 
Yours very truly, 
Mackay & Son. 


The blotter ought to be a good one with 
an alluring Spring picture on it, something 





Easter Gift for Anyone 


There is one Easter gift that is 
suitable for presentation to almost 
anyone you know. 

It is the pen and pencil set. 

A perfect fountain pen of ——— 
make, each pen ornamented with gold 
band, gold cap and a ring or a clip to 
prevent loss. Pen of any desired fine- 
liess. 

A perfect propeller pencil, orna- 
mented the same as the pen and 
operating so simply, with the changing 
of leads so easy that anyone can keep 
it in working order, a sharp point 
always ready. 

Both in a finish of such color as you 
choose. 

The set sold in a fancy little leather 
case with satin lining. 

Initials engraved on the pen and 
pencil caps if desired. 

You can buy from us such sets at 
prices that range in great variety 
from $— to $— 

Suitable as gifts for high school or 
college boys and girls, for business 
men and society women—in short, for 
anybody who ever writes a line. 

Mackay & Son. 
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that will please the recipient because it indi- 
cates the approach of the outdoor season. 
And this blotter should bear a small adver- 
tisement which is to be a reminder of the 
thought advanced by the letter. It is a sort 





Pearls for Easter 


For some there is no gift that ever 
appeals quite as much as pearls. 

We want you to look at our assort- 
ment of ——— pearls before you make 
an Easter gift purchase. 

These strands of matched pearls 
exhibit all the lustre and beauty of 
the genuine gems and are acceptable 
to any woman with a love of the 
beautiful. 

Long strands in 15, 18, 24 and 30- 
inch lengths. Chokers and double 
strands and some wonderful necklaces 
ornamented with Oriental seed pearl 
jewelry. 

You will find among these just 
what you want for a pearl gift for 
Faster. 

You can count on the price being 
in keeping with your wishes. 

Mackay & Son. 
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of daily desk follow-up of that letter. Such 
an advertisement as No. 1. 

[ think it is not enough to display beauti- 
ful gift goods at Easter time and to adver- 
tise the goods in the newspapers. There 





Easter Compact Cases 


Did you ever know a woman, espe- 
cially a young woman, who did not 
feel enthusiastic over the gift of a 
beautiful new compact? 

We never did and we have known 
hundreds who have received new 
vanity cases in the last few years. 

Our new line of special Easter Gift 
Compacts is on display where you can 
look them over without any incon- 
venience or delay. 

For the benefit of men who don’t 
want to stop to ask a lot of questions 
about such things, but want to buy 
something beautiful for an Easter gift, 
we have arranged a window display in 
which are shown an even hundred dif- 
ferent vanity cases, compacts, at many 
different prices. Each case bears a 
price card telling its cost and its 
quality. You can choose from the 
window and come in and ask for the 
one you like by number. 

Easy Window Shopping for Men— 
we call it. 

Will vou stop and inspect the dis- 
play ? 

Mackay & Son. 
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needs to be an attempt to sell the people on 
the idea of giving as well as on certain 
gifts. Many people look upon Easter as a 
gift day, but it does not yet have the general 
automatic suggestion of making gifts that 
Christmas has. At Christmas time it is 
necessary only to advertise the merchandise. 
At Easter time it is necessary to advertise 
giving also. Advertisements are shown as 
suggestive of the type of copy ‘that may 
be effectually used during the weeks imme- 
diately preceding Easter. 


What Is a Customer Worth? 





PEPARTMENT stores have made a sur- 

vey of the cost of selling a customer 
and find that it is seven cents per capita. 
What does it cost to sell a customer 
jewelry? 

If the jeweler has a record of the num- 
ber of individual sales made during 1926 and 
the cost of doing business during that period 
he can soon learn what it costs to get and 
keep a customer. 

This is something he should know because 
it will give him an idea of what a customer 
is worth to his store. He ought to know: 

How many customers he has. 

What they cost to serve. 

Then he’ll know what it is worth to 
spend to get them— 

And better still, he will probably value 
them all the more and try to keep them. 





“How did you find the weather in 
Florida?” 
“Easy! It was just outside the house.” 
—Wesleyan Wasp. 
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A Watchmaker Discusses Snags 








(Written Expressly for The Jewelers’ Circular by Marvin W. Walters 














SNAG is something that will likely 

hurt you, or tear your coat, or punc- 
ture your boat in the bottom, or gore your 
horse, or if met in a watch, will likely make 
a hole in your patience—at least a rent in 
your time, if you are not careful. We all 
know them better than how to avoid them, 
or remove them. I have met my share in 
watch repairing. 


The Owner Who Takes His Watch Down 


This is one of the worst snags that | 
ever met. But yet I have learned a way to 
keep from killing the poor cuss outright. 
The owner who took his watch down is 
likely to be a very much ashamed 
gentleman. There is much temptation to 
lying. 
just after he had his watch to your shop. 
You put in a roller jewel, and just as like 
as not, you were not quite intent enough 
on the exact flow of the shellac. It looked 
all right, but you forgot to take the tweezers 
and try out the roller to see if it would 
loosen. The first time he wound the 
watch, he took the watch in one hand and 
the stem in the other, and with that brag 
way of winding, which is the worst of all 
ways to wind, winding both stem and watch, 
he jarred the roller loose. It stopped the 
watch. He just paid you $2.50 to clean the 
watch and put that jewel in. “I won’t go 
back to that bum,” he said, and proceeded 
with a knife, a pair of auto pliers and the 
wife’s sewing machine screwdriver to take 
the watch apart. His knife slipped into the 
balance and spoiled the hairspring and broke 
the balance staff when he was trying to get 
the case screw out. Not yet thinking he 
had damaged the watch, he went on into it, 
taking it apart bit by bit, always wrong 
end to. At last the inevitable happened, that 
little bit of music—and the train was all 
over the floor. Wonder of wonders! He 
got it all back, and somewhat together, and 
into the case! No mechanic could do it. 
It is a science known only to the “rough 
and tumble adventurer.” I have seen these 
jobs that were as wonderful as the Niagara. 
He only lost the fork. One such watch was 
brought to me last Summer. He wanted it 
tepaired in a very great hurry. It was a 


Often these jobs are taken down, . 


16-size watch. He had broken off the fork 
just back of the fork pin. Another, which 
1 remember now, had but one prong of the 
actual fork broken off. Several others had 
the pallets, one or both out, or pressed to 
one side, with shellac broken so they came 
out. 

Leaves from pinions are likely to be 
broken, trains bent, teeth of trains broken 
out. One watch which I remember had all 
the teeth either stripped or broken down on 
ihe side of the fourth wheel. 

Now this is where a repairer must keep 
his eyes open and his mouth shut. I got as 
much as $11 out of a job such as this one, 
not taking one cent more than the job was 
worth. I told him the watch showed it had 
been taken down. I first said to the man: 
“How I wish the man who took this down 
had come in and I would have given him 
drivers and tweezers and a glass and would 
have helped him to take it down so as not 
to destroy the watch.” He was interested 
and immediately threw up his hands and 
said: “No, no, not me. I have had enough. 
I spent two days on that old turnip as it 
was. I think I’ll make my living some other 
way.” This was a good confession and 
splendid for the souls of both of us, for I 
was sure that he could. This was a good 
watch, worth, perhaps, $50, cased in a good 
case. 

He paid me the $11, listening closely 
when I told him if he ever wanted to take 
it down again he better come in and let me 
help him. We have been the best of friends. 
I make watches. He butchers for a living. 
What I am trying to say is that the snag is 
quite as often in the mind of the owner of 
the watch as in the watch itself. As a 
watch mechanic, I try always to hold and 
inspire confidence. I absolutely detest that 
sort of mechanical knowledge that tries to 
shut the laity clean out. That is the thing 
that often makes men take down their 
watches. I suppose in all the thousands of 
watches that have come in over my watch 
bench, this thing of the owner tampering 
with his watch is credited with its whole 
share of the trouble, perhaps more trouble 
from that source than from any other single 
source. 


Springs in Cheap Swiss Watches 


While the springs in good Swiss watches 
are hard to beat; yes, mightily hard to equal, 
those in the cheaper makes are not so 
good. The idea of design has given way in 
many Swiss watches to the smaller idea of 
finish, or appearance. Many of the springs, 
such as setting springs in smaller or larger 
sized Swiss watches, are ill-proportioned. 
No matter what quality of steel or temper 
one puts into a spring, if the design is 
wrong mechanically, that is, if a spring must 
lie in too small a place, or if it must be 
overworked, or if it is a straight spring, 
much used and confined as to length, not 
half as long as it might be, then one will 
have trouble. All springs need certain tem- 
per. If one demands and puts that much 
temper into poor spring steel, then the spring 
will break. But take poor springs and ill- 
proportioned, too, he has a real snag. 

Often for setting springs in ladies’-sized 
Swiss movements, where the breaking is 
persistent, I have cleared out with a grav- 
ing tool and punch the entire seat and have 
installed a spring wholly different in design, 
making rom for the spring and putting in a 
spring from a better grade movement that 
would do the work and last. I have found 
the shift springs to be quite as poor. Springs 
in many of the smaller-sized American 
watches break badly. I have launched some 
of these springs half-way across the face 
of the watch, out of reach of other working 
parts and have saved the day that way. It 
is a pity to throw away a watch just because 
it has a single weakness. 


Obsolescence 


I have warned in former articles against 
that despising of obsolete watch jobs. Here 
was an old English watch. It belonged to 
a man in Tacoma, Wash. It had originally 
cost more than $500, gold case set with 
costly stones, solid gold dial with stones set 
in, and the whe’ work of that watch was 
of the best. It had the fusee chain broken. 
I could not get one in the markets. It was 
obsolete. Luckily I had kept a score or so 
of these old chains from time past. By a 
little repairing, putting in a link or so, and 
the ends, which were different from what 
were on his old worn-out chain, which I 
could not use as a whole chain, no matter 
what amount of work I did on it, I made 
him up a chain. The train was badly worn. 
The mesh of teeth and pinions bad. What 
was worse, it was a fully jeweled watch; 
say. at least, 17 jewels. These plate jewels 
were of ruby. They were hard to replace. 
] did manage to find some pinion wire the 
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WARREN H. BROKAW 


Do you need an auction sale of the modern kind, conducted by men of 
wide experience in this line, who are gentlemen? 

Your own goods sold, your high class stock, especially diamonds, sold at 
better than cost. Your good name and standing safely guarded. Your sale 
conducted in such a manner that it will be a pleasure to you and your cus- 
tomers. No red flag used. Sales conducted personally, with associate Mr, 
Robert Tewell, high class Jewelry Auctioneer. 

References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 








W. H. BROKAW 


W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 





If you want the best results, write or wire. 
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LEIMAN BROS. rear, so that 
Reversible the bench is 
Work Bench really two 
PATENTED benches in 








The bench that evolution 
has produced—the ultimate one. The 
improvement—the comfort- transforma- 
able, convenient work : 
bench that is truly the tion is com- 
jewelers’ companion. 
plete when- 






ever you 
want a new 





It took years of experience with 
practical working jewelers 
to evolve this bench—no 
other makers can offer it to you—it’s pat- 
ented. It contains time-tried features, the 
convenient arm rest, the rigid file pin, the 
full width drawer and the non-rustable 
lower pan. 

Every worthwhile shop, large or small in the land uses 
them. The material is especially selected with its close- 
grain hard maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. Altogether 
a most desirable bench for the factory, workroom, 


store or home. Get the catalog telling all about them. 


LEIMAN WORK BENCH 23 Walker St. BB 







one for the 
old working front 
of your bench. 


NEW YORK 
Makers of good machinery for 35 years. 





Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, se- 
lected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 

ii a 4) Quality goods last longer. 
It : Send for Catalog B-J 


Buffalo Dental Manufacturing Co. 
Box 979. BUFFALO, N. Y. 




















' THE NEXT SHIPMENT OF WATCH 
CASE REPAIRING YOU HAVE 


Send It to Pete 


PS, 
} 

y’ A HALF CENTURY spent in 

satisfactorily serving thousands 

» of jewelers is proof of our relia- 

“J bility. Ladies’ cases altered into 

wrist-watches; hunting cases to open face; key- 
wind cases to stem-wind. TRY US. 


PETER HENRY & SON 


Established 1872 








434 Elm St. Cincinnati, O. 











Assayers— Chemists 
to the Jewelry Industry 


LUCIUS PITKIN, Inc. 


47 Fulton St. New York, N. Y. 











PRACTICAL COURSE IN ADJUSTING 


Price $1.50 
THE JEWELERS’ CIRCULAR PUB. CO., 11 John St., New York 





Ohe Buyers’ Directory 
Price, $1.00 








The Jewelers’ Circular Pub. Co., New York 
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same in leaf and size as the ones used in 
nis escape and fourth wheels. I staked out 
the old arbors for those two train gears and 
after turning the two new ones from new 
pinion wire, staked the new ones in. I took 
up practically all of the actually bad lost 
motion, made the train mesh almost perfect, 
and left his job clean and without any 
crooked marks on it. I moved the pallets 
out slightly, stoned a slight nick out of one 
and thus made the escapement proper. Then 
by putting in a new balance staff and one 
hole jewel, the job came up standing. The 
job netted me $20 in all, including some 
work on the case stones, and the old man, 
who was a graduate in the first class ever 
turned out of the University of Chicago, had 
to go to the alumni meeting with his old 
gold watch, and it running. I have never 
made a better friend in my life while at the 
bench. He had been refused by more than 
a score of watch repairers, any one of whom 
could doubtless have repaired the job had 
he worked at it as carefully as I did. Of 
course, one could not spend $20 on a five- 
dollar watch, but it was not inconsistent to 
spend $20 on a watch as valuable as that 
one was. 
Depth and Draw of Pallets 


I have never seen a watch repairer that 
was sure of himself on that point. For each 
model of watch, and for each size of watch, 
made in the factory, there is a definite 
micrometric design whereby, taking all new 
materials, one will set up his pallets. But 
take the repairer: Often the whole scheme 
of the escapement has been tampered with. 
Perhaps one or both the pallets have been 
switched, or turned end to, or set in with 
stones too thin for that design of fork. Per- 
haps the fork itself has been heated by some 
experimenter and bent out of the original 
shape. Some of the materials in cheap 
watches have no temper, and forks may even 
be bent out of place by careless handling. 
Now to set it up properly. That is the rub. 
To run or not to run! that is the snag. It 
is a matter of cut and try. Ofttimes there 
is a watch on the rack that is of the same 
make, design and model. It will repay one’s 
time to take down that particular watch, 
take the micrometric measurements from the 
part in question and compare with the job 
before you to be repaired. This may seem 
a very long way ‘round, but when one has 
spent 10 solid hours trying. to get a set of 
pallets to work, he is willing to go a little 
farther. The side delivery escapement fork 
is somewhat different from the end variety. 
There is very little difference in the actual 
lav of the pallet stones themselves, except 
as the design of delivery on the escapement 
is different, the one from the other. The 
size of the escapement wheel is something. 
The sort of ends the teeth have is more. 
Don’t be ashamed to go and learn from the 
watchmaker of that particular model. There 
is an old saying, “You can’t beat a man at 
his game.” That is evidently true. But 
why let it be his game? Learn his tricks. 
All running watches have been designed on 
some sort of correct mechanical device. 
Learn that principle, if in no other way 
than by looking into one watch of that par- 
ticular sort that does run. In general, the 
first pallet to receive the escapement tooth 
is shaped on the outside, ovaled, and set so 
as to let the tooth in with a proper kick 
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of the fork. The discharging pallet is op- 
posite in form, shaped on the inside. The 
general difference is that the oval on the re- 
ceiving pallet is rounder and the slope 
shorter. The slope is less round on the dis- 
charging pallet, slope longer and the edge 
keener. Some argue that the two stones are 
alike and only turned over. I have not 
found this to be true, and while I have 
found a few cases where I could take an- 
other pallet from another fork, identical with 
the one left in the fork to be repaired, and 
opposite to the one I would replace, and 


have made the watches go, I have oftener 
failed. Better get a pallet stone from the 


same position and replace with actual like- 
ness. If one knows the exact slant of the 
stone that is lost, he can go to a box of 
“slip pallets,’ an assorted bunch, or can go 
to his “old pallets box” and get one, prob- 
ably. 


Old Time Watches 





ERE are two very interesting old 
watches presented as specimens of the 
watchmaker-jewelers’ craft in the days of 
old. 
Fig. 1 is an English watchcase movement 
in enameled gold and was made about 1650. 





Fic. 2 


Both the dial and the back of the watch, 
beautifully embellished with floral decora- 
tions, are shown. 

Fig. 2 shows a Dutch movement made 
about the middle of the 18th century. It 
bears the name of J. Bernardus Vrythoff of 
the Hague. The watchcase is made of gold 
and enamel while the movement is of Dutch 
origin. The case is French. About that 
era the art of watchcase embellishment is 
reputed to have reached its zenith. There 
is a modern tendency to greatly embellish the 
watchcases, a return to the fashion of the 
earlier days of the craft when it was neces- 
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sary for a watchmaker to be a jeweler as 
well as a horologist. 

Beginning with the gigantic watch covers 
which often reached exceptional dimensions 
and which were comparatively delicately 
ornamented with pierced open work patterns, 

















Fic. 1 
the watchmaker of that day ranged over a 
wide variety of shapes and modes of decora- 
tion. 


Perfects Wind-Driven Clock 
PELOW is shown Frank Padratti, of San 

Francisco, with his wind-driven clock, 
which he claims is the nearest approach to 


(Continued on page 108) 
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Photo copyrighted by N. Y. Times 
WIND-DRIVEN CLOCK 
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SAFETY. 


FIRST 


Heavy Shank 
Genuine one 
piece double head 
cameo, Belais 
white gold (also 
in green gold), 
6746— 


$24.50 


list. This <Q Reg. Trade Mark 
guarantees you genuine diamonds. 


Solid Gold 14 Kt. White Gold 





Exact Size 
Electro upon request 


BUFFALO JEWELRY MFG. CO. fon) “Get Be Ruby. 
“The Mail Order House to the Jewelry Trade”’ 


501 Washington St. Buffalo, N. Y. 





a> * of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 


2 DIAMONDS 4/100 each A a L Pp R O F | T 2 DIAMONDS 4,’100 each 





—— 


Advertise. Write for our Free Cut Service. 





NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6517 on hand at all times $25.00 
in every size Retail 
Also in White Gold Incrusting 
Display Emblem Cards for your  win- 
dow in original colors free upon request. 
CAN ALSO BE HAD IN FREE cuts in all emblems and {initials 


BLACK ONYX, TOPAZ, with One or more Rings 
GARNET, SARDONYxX WRITE FOR WHOLESALE PRICE, 





This <@@ Reg. Trade Mart 
guarantces you gcnuine diamonds 








Do Your Own Refining * 


—Recover Iridium / 


You may be rich but you are not rich enough 
to throw away iridium. Follow the HOKE 
directions and recover this metal. 


—Recover Palladium 


It’s worth four times as much as fine yoid. 
Are YOU one of the many that are throw- 
ing it down the sewer? Some of our cus 
tomers have recovered enough palladium the 
first time they refined to pay tor our in- 
structions and all equipment. 


Recover Platinum, Gold, Silver, and ds it 
right! 





Ask for free circular C.R. 


a =~ JEWELERS TECHNICAL ADVICE Co) 
|SAMW. OK , Mcr.op 22 ALBANY S} NEWYORK CITY | 


ARE YOU MOVING? 


If so 
BUY YOUR SAFES NOW—At a great saving. 


Will store them for you until needed at no extra charge. 


S. KRASILOVSKY & BRO. 


216 Centre St. New York 
We Move Safes and Entire Jewelry Plants 
Canal—8885-0824-0817 


Safes — Bought and Sold 





























The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 











Non Tarnishing 
Flannel 


FOR THE 
Silverware, Jewelry, Cut Glass and 


Box Trades 
All Colors 


M. J. MACK CO., Inc. 


8 East 12th St. New York 

















The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 





THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 








Pat. Feb. 20, 1917 20 W. 22nd St., New York pay, May 25, 1920 








GUARANTEED 
JOSEPH P. DOYLE “3° 





METAL 
~~ pikis ee 
REFINISHED mae 


LOWEST PRICES 





8 Grant St., Waltham, Mass. 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Feb. 15, 1927 


1,617,330. CILUTCH GUARD FOR PIN STEMS. 
Joun J. Hatiinan, Chartley, Mass., assignor 
to Freeman-Daughaday Co., Chartley, Mass., 
also doing business as Providence Collar But- 
ton Co., Providence, R. I. Filed Oct. 28, 
1925. Serial 65,474. 2 Claims. 

A clutch guard for pin stems comprising a 
tubular body member formed of sheet stock with 
tapering walls at one end, a tubular pin stem 
receiving clutch operating member formed of sheet 
stock and having one end in said body the said 
end being upset and enlarged forming a ball cage 
with openings in its opposite side walls, clutch 





balls in said cage, and a spring pressing said 
member inwardly to carry said balls into engage- 
ment with said inclined walls and by action of 
said walls into gripping engagement with the pin 
stem when positioned in the guard, and an integral 
hollow enlargement at the opposite end of said 
clutch member outside of said body for manual 
engagement for operating the same, the said en- 
largement having an opening in its end of a size 
substantially the size of the pin stem to guide the 
same in its movement. 


1,617,448. VANITY 
KENDALL, Newark, N. J. 
Serial 81,928. 7 claims. 

In combination with a compartment of a vanity 
case, a dispensing device having a bottom member 
adapted to be retained within said compartment, 


CASE. WILLIAM G. 
Filed Jan. 18, 1926. 





a closure member having an opening in the top 
thereof and adapted to close the said bottom 
member, and a resilient dispensing plate provided 
with one or more openings, said dispensing plate 
being held in substantially fixed position at the 
edge thereof, the central portion of said dispensing 
plate being freely depressible. 


1,617,742, DISPLAY CARD. FREDERICK A. 
Battou, Jr., Providence, R. I., assignor to 

B. A. Ballou & Co., Inc., Providence, R. I. 
Filed Oct. 19, 1925. Serial 63,344. 1 Claim. 

A jewelry display card having a body portion 
folded upon itself forming front and back plates 
lying in substantially parallel planes, oppositely ex- 
tending edge flanges on each of said plates, the 
front plate having a vertical dimension greater than 
that of the back plate, whereby when supported 
upon said flanges the front plate will be inclined 
rearwardly, a tab portion cut from the back plate 
to extend above the fold and in substantially the 
same plane as the front plate, the front and back 
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plates having registering openings intermediate 
their edges, entirely surrounded by portions of the 
stock through which the articles to be displayed 
may be attached to assist in retaining the card in 





folded position, said flange on the back plate being 
wider than that of the front plate to better support 
the plates in inclined position with the weight of 
the articles to be displayed thereon. 


1,617,954. WRIST-WATCH STRAP. JACQUES 
KREISLER, New Rochelle, N. Y. Filed Aug. 

5, 1926. Serial 127,348. 6 Claims. 
In a wrist watch strap, a keeper, a chain se- 
cured to one end of said keeper, a plurality of 
hingedly attached to the 


overlapping connectors 





opposite end of said keeper, a chain secured to 
one end of one of the connectors and means in 
the sides of said keeper for frictionally locking said 
connectors therebetween. 


DESIGNS 


72,024. WATCHCASE.  Bernarp Levy, Phila- 
delphia, Pa., assignor to The Keystone Watch 





Case Co., Riverside, N. J. Filed May 12, 


1926. Serial 17,668. Term of patent 3% 
years. 
72,031. CLOCK CASE. James D. RicHarpson, 


Jamestown, N. Y., assignor to The Die Cast 








Art Bronze Corp., Jamestown, N. Y. Filed 
Sept. 19, 1925. Serial 14,832. Term of 
patent 14 years. 

72,048. SPOON OR SIMILAR’ ARTICLE. 
Wittiam S. Warren, Meriden, Conn., as- 
signor to R. Wallace & Sons Mfg. Co., 
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Wallingford, 
Serial 19,831. 


Conn. Filed Nov. 24, 1926. 
Term of patent 14 years. 





UNITED STATES TRADE MARKS 
The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 
Marks applied for ‘‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 
As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Issue of Feb. 15, 1927 


Ser. 234,025. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Coun & 
ROSENBERGER, Inc., New York. Filed July 


«THE 
CHARLESTON” 


Particular description of goods.—Pins for adorn- 
ment. Necklaces, Bracelets, Brooches, Bar Pins, 
Finger Rings, Earrings, Pendants, Hat Ornaments, 
Dress Ornaments, Shoe Buckles, Powder-Compact 
Cases, Vanity Cases, Mesh Bags, All Made of or 
Plated with Frecious Metal. 

Claims use since June, 1925. 


Ser. 240,245. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Franxiin Simon & Co., 
Inc., New York. Filed Nov. 18, 1926. 


FRANKLIN FIFTY 


No claim is made herein to the word “Franklin” 
apart from the mark shown in the drawing. 

Particular description of goods.—Horological In- 
struments Consisting of Watches. 

Claims use since Sept. 1, 1926. 


Ser. 240,248. (CLASS 28. JEWELRY AND: 
PRECIOUS-METAL WARE.) FRANKLIN SiMON 
& Co.. Inc., New York. Filed Nov. 18, 1926. 


indprufs 


Particular description of goods.—Fancy Jewelry 
Consisting of Necklaces, Pendants, Bracelets, Pins, 
Finger Rings, Strings and Necklaces of Pearls, 
and earrings. 

Claims use since Sept. 1, 


Ser. 240,412, (CLASS 27. 
STRUMENTS.) — FRANKLIN 


Windprufs 


Inc., New York. Filed Nov. 22, 1926. 
Particular description of goods.—Horological In- 
struments Consisting of Watches. 
Claims use since Sept. 1, 1926. 
Ser. 241,269. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Etna Watcu Co., New 
York. Filed Dec. 10, 1926. 


EWCO 


1926. 


HOROLOGICAL IN- 
Simon & Co., 


Particular description of goods.—Clocks and 
Claims use since Nov. 1, 1925. 
Ser, 241,330. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) THE DuEBER-HAMPDEN 
Warcn Co., Canton, O. Filed Dec. 11, 1926. 


Lady Grace 


Particular description of goods.—Watches. 
Claims use since Sept. 1, 1926. 


Ser. 241,283. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) A rrep Hum- 
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BERT & SON, 
10, 1926. 


~) 


Oss© 


Particular description of goods.—Wedding Rings. 
Claim use since Nov. 8, 1926. 


Trade Mark Registrations Granted 
Feb. 15, 1927 


223,977. 
LETS OF METAL. 
Cincinnati, O. 

Filed Aug. 14, 1926. Serial 235,952. PUB- 
LISHED NOV. 23, 1926. 

223,992. COLLAR BUTTONS MADE OF OR 
PLATED WITH PRECIOUS METAL. 
Larter & Sons, Newark, N. J. 

Filed Aug. 30, 1926. Serial 236,649. PUB- 
LISHED NOV. 23, 1926. 
224,019. ALARM CLOCKS. 

Co., Chicago. 

Filed Oct. 2, 1926. Serial 238,079. PUB- 

LISHED NOV. 23. 1926. 


Allentown, Pa. 


Epwarp F. HErscHebrF, 


Sears, Roesuck & 


Jeweler Harry J. Dotter and. wife, of 
Lehighton, gave a delightful card party at 
their home on S. Ist St. on Friday evening. 

A handsome trophy in the form of a prize 
cup to be awarded the winning basketball 
team in the Carbon-Schuylkill League is on 
display in the window of Engler’s jewelry 
store, East Mauch Chunk. 

Dr. R. S. AuRand, the optometrist, and 


commander of the Slatington Post of the 


American Legion, was master-in-charge of 


Philadelphia, Pa. Filed Dec. 


WRIST-WATCH BANDS OR BRACE- 


THE JEWELERS’ 
the ceremonies connected with the entertain- 
ing of the Inter-Post Association of the 
Lehigh Valley on Monday night, Feb. 14. 
A street parade of all the visiting Posts 
preceded the meeting. 

The following manufacturers’ representa- 
tives are visiting the trade in this locality: 
Mr. Chase, Baer & \Wilde Co.; J. Rodney 
Allen, Oneida Community, Ltd.; Harry J. 
Miiler, Kaufer Bros.; Morris Notte, 
Krementz & Co.; Earl R. Haas, Gorham 
Company; Mr. McGorry, Dennison Mfg. 
Co.; E. A. Wicderholz, Kienzle Clock Co.; 
Eddie W. Jacock, Gruen Watch Co.; Jules 
Kamsly, L. Kamsly & Sons; Mr. Mountjoy, 
C. F. Rumpp & Sons, Inc.; Charles F. 
Sweasey, Bishop & Bishop; H. B. Ostrowe, 
Lorraine Watch Co., Inc. 

Climaxing a party given by Miss Gladys 
V. Smale, in honor of her 21st birthday 
anniversary at the Hotel Traylor Monday 
evening, Ieb. 14, was the announcement of 
her engagement to Carl H. Appel, jeweler. 
No date as yet has been set for the wedding. 
In keeping with the day, the dinner table 
presented a charming appearance with red 
tarlton, hearts, candles and cupids playing 
their part in the novel scheme. <A_ huge, 
decorated birthday cake, with 21 candles, 
dominated the festive board and gave the 
secret “camouflage.” Pretty red heart 
boxes at each end of the table held tiny 
envelopes, these being attached to the place 
favors by red ribbons. Each girl read a 
message from her envelope and the final 
veuest, Mrs. Warren York, of Scranton, who 
was the guest of honor, gave the happy con- 
clusion of the story, which was, of course, 
the announcement of the engagement. Fol- 
lowing the dinner, the gathering was enter- 
tained at bridge, prizes being distributed 
among Mrs. W. M. Appel, Misses Ruth 
Correll and Ruba B. Smale. Each guest 
received as a place favor a tiny corsage of 
violets and sweet peas. Miss Smale is a 
daughter of Mr. and Mrs. John Smale, 
140344 Turner St., while her fiancee is the 
son of Jeweler and Mrs. \V. M. Appel, of 
625 Hamilton St. 























M. D. ROTHSCHILD, PRESIDENT OF THE AMERICAN JEWELERS’ PROTECTIVE ASSOCIATION, AND 
HIS WIFE SNAPPED WHILE AMONG THE PYRAMIDS OF EGYPT 
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Weather as warm as Summer, unusual at 
this time of the year, has prevailed here dur- 
ing the past week. As a result the stores, 
including retail jewelry stores, have been 
well filled with shoppers, and they report 
a very satisfactory business. 

P. H. Tyler, president of the Tyler 
Jewelry Co., of Ensley, gave an interesting 
radio talk on Ensley a few nights ago over 
station WBRC. Mr. Tyler told of the 
numerous manufacturing plants, besides the 
big steel mills, which Ensley has and also 
boosted Ensley as a business center. 

Four of the most attractive silver cups 


ever seen in Birmingham are on display in - 


the show windows of the Jaffe Jewelry Co, 
The cups will be given as trophies to the 
winners of the sixth annual Cotton States 
Basket Ball Tournament, which started at 
Auburn, Ala., Feb. 17. Alabama, Georgia, 
Tennessee and Florida have representative 
teams at the meet this year. 

Retail jewelers and other merchants of 
Insley are planning one of the biggest co- 
operative advertising campaigns for _ this 
Spring and Summer ever conducted in the 
Birmingham district. This advertising will 
be done through the Ensley Merchants and 
Associated Business Men, [énsley’s organiza- 
tion of merchants, of which organization all 
of the retail jewelers are members. 

John A. Smith, president of the Smith 
Jewelry Co., Ensley, was presented with a 
handsome traveling case the past week at 
the weekly luncheon of the Ensley Merchants 
and Associated Business Men. The pres- 
entation was made by P. H. Tyler, president 
of the Tyler Jewelry Co. of Ensley. The 
presentation was in appreciation of the serv- 
ices rendered the association by Mr. Smith, 
as former president and member of the ad- 
vertising committee. In his presentation 
speech Mr. Tyler complimented Mr. Smith 
most highly. Mr. Smith’s reply was brief 
but to the point, and he expressed his deep 
appreciation. 
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Perfects Wind-Driven Clock 








(Continued from page 105) 


perpetual motion clock in the world. The 
clock is driven by metal balls dropping into 
a cup on the drive shaft of the clock. The 
weight of the ball forces the drive shaft 
downward, thus operating the clock, at each 
quarter revolution the ball is dropped from 
the cup and replaced by another ball from 
the track above. 

The dropping ball runs down a circular 
runway until it enters an elevator operated 
by the wind. The ball is then raised to the 
upper track and is ready to take its place 
on the drive shaft. Here are 250 of these 
balls on Padratti’s clock, thus providing for 
five days running without additional wind- 
power. 








The J. O. Faris jewelry store, 131 E. Main 
St.. Danville, Ill., was recently damaged by 
fire. 
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